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NORTHWESTERN MEN MEET 


DR. ALBRIGHT LEADER AGAIN 








William J. Fischer of St. Louis Chosen 
President of Agents Association of 
Milwaukee Company 





Milwaukee, Wis., July 21.—(Special.) 
—The trustees of the Northwestern 
Mutual Life at their annual meeting to- 
day re-elected all the officers. At the 
annual meeting of the company ten 
trustees were elected, the new ones be- 
ing: Homer A. Miller, Des Moines; 
P. R. Sanborn, second vice-president, 
and William N. Fitzgerald, Milwaukee. 
Three vacancies remain unfilled, the 
places formerly held by Judge Palmer 
and Elder Hyde, deceased, and Otis W. 
Johnson of Racine, who cashed in his 
policies and lapsed himself from office. 
General Counsel George H. Noyes was 
elected a member of the executive com- 
mittee to succeed Judge Palmer. 

Pischer Is President 

W. J. Fischer of St. Louis, Mo., was 
elected president of the Association of 
Agents of the Northwestern Mutual 
Life, td succeed Dr. C. E. Albright, at 
the thitty-third annual meeting at the 
home office yesterday. Robert R. Reid 
of New York was elected vice-presi- 
dent, and Russell W. Fish of Milwau- 
kee was named to succeed Franklin 


Mann of Chicago as secretary and treas-- 


urer. Mr. Mann pleaded inability to 
devote the necessary time to the office 
and was permitted to retire with much 
regret. 

Dr. C. E. Albright of Milwaukee was 
again awarded the prize for writing the 
largest amount of new business during 
the year ending July 1, with $1,516,000. 
Isaac Kauffman of Minneapolis was a 
remarkably close second, with 1,349,000. 

Awarding of Prizes 

In awarding the prizes, H. F. Norris, 
superintendent of agencies, announced 
that the company on July 1 had in force 
$991,245,584 of insurance. He predicted 
that “when you return home from this 
convention, it is likely that you will be 
working for a billion-dollar company.” 

Other prize winners are: Class A, 
Thomas Bell, New York; Class B, Her- 
man Duval, New York; Class C, Royal 
Goldsbury, New York; Class D, Wil- 
liam Peterson, Iowa. 

H. Harris of Montana was 
awarded the beautiful silver trophy of- 
fered by Colonel Dick Woods of South 
Dakota to the agent writing the largest 
number of individual policies, with 208 
individuals and $287,000 of personal 
business, 
ae hundred agents exceeded the 
100,00 mark; 193 agents went beyond 
the $150,000 mark; 137 exceeded the 
$300,000 mark; 10 exceeded the $500,000 
mark; two wrote more than $1,300,000. 

Tribute to Judge Palmer 


As soon as the first session convened, 

1€ agents paid a tribute to the mem- 
ory of Judge Henry L. Palmer, former 
President of the company, by unani- 
mously passing the following resolu- 
tion ahead of all other business: 


ad Fit ie srest indeed for our friend, 


+almer, tried through generations 
bevontg ted in duty, has passed 10 te great 


is work is done, and this great Northwestern 
Mutual Life Insurance Company stands a living 


(CONTINUED ON PAGE 23) 





Aetna Insurance Company 


AN AETNA 
AUTOMOBILE POLICY 


Insures against lose by fre arising from ov cause whatsoever. Loss by theft if exceeding twenty-five 
dollars. ss by stranding, sinking, collision and/or derailment while in the hands of a transportation 
company. And provides for automatic reinstatement for full amount as originally written when repairs 
are completed without payment of additional premium. Protection of the insured without restrictions 
anywhere within the limits of the United States and/or Canada, including while in building, om road or 
railroad car or other conveyance, ferry or inland steamer, or on coastwise steamers bound from a 
United States and/or Canadian port to a United States and/or Canadian port. 
This contract is a valued policy and places no restrictions on the use or storage of gasolenc. 


WESTERN BRANCH, 159 LA SALLE STREET, CHICAGO 


THOS. BE. GALLAGHER, General Agent L. O. KOHTZ, Ase’t General Agent 
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German American 
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New Pork 


ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1909 


CAPITAL 
$1,500,000 
RESERVE FOR ALL OTHER LIABILITIES 


S29,724 


NET SURPLUS 


5,467,353 


14,737,077 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, « Ass’T Manacen 
WILLIAM L. LERCH, 20 Ass’T MANAGER 














D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice President 


THOMAS C. TEMPLE, Secretary 
Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 


Cash Capital, Two Million Dollars 


- $3,967,497.71 


JOHN B. KNOX, Secretary 


Re-insurance Reserve, 


? Reserve for Outstanding Losses, 450,440.38 
Reserve for all other Claims, - 247,159.23 
’ NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Eim Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








MEET ON THE MISSISSIPPI 


DANIEL REVIEWS SITUATION 
Annual Gathering of Minnesota and 
North Dakota Fire Underwriters 

a Grand Success 





Winona, Minn., July 21—The Min- 
nesota and North Dakota Fire Under- 
writers departed from the usual custom 
of holding its annual meeting at one 
of the lakes this year. Yesterday morn- 
ing shortly after 9 o’clock the mem- 
bers embarked on the Steamer Pur- 
chase at St. Paul and made the pictur- 
esque trip down the Mississippi to this 
city, arriving at 9 in the evening. At 
the afternoon session officers were 
elected as follows: 

President—W. J. Haggarty, Fire Association. 

Vice-President—E, A, Davis, National Union. 

Secretary—Mrs. F. S. Schoen. 

Treasurer—W. M. Higley, Hanover. 

Executive Committee—J. L. King, Pennsyl- 
vania, and C. W. Cartwright, Northern of Eng- 
land. The holdovers on the committee are L. 
F. Daniel, Queen; A. R. Gress, North America; 
C. S. Cowles, Royal; W. J. Haggarty, Fire 
Association; G. A. Mowry, German American. 

Mr. Haggarty was put in nomination 
by Mr. Cowles, and Mr. Davis was 
presented by W. O. Chamberlin. 

Many Accessions to Membership 

New members elected were: W. F. 
Abbey, Decorah, lowa, of the Buffalo 
German; W. L. Akers, Minneapolis, 
American of Newark; A. B. Davis, 
Minneapolis, Liverpool & London & 
Globe; H. G. Gibson, Fargo, N. D., 
Northwestern Fire & Marine; W. C. 
Leach, president Northwestern Fire & 
Marine; H. A. Sundberg, Minneapolis, 
State of Illinois; J. P. Wolfe, Moor- 
head, Minn., Security of Connecticut; 
G. E. Redfield, Chicago, Farmers of 
York; H. H. Hanlon, Bisbee, N. D., 
National Union; H. Vold, Sioux 
Falls, S. D., National Union. The fol- 
lowing resignations were accepted: C-. 
W. Hutchinson, Calumet; O. W. Cha- 
pin, Sun of England; L. B. Wagner, 
Williamsburg City; P. B. Churchill, 
Security of Connecticut; F. A. Man- 
nen, Firemans Fund. Mr. Mannen was 
elected to honorary membership. Mrs. 
Schoen, the secretary, reported 138 
members, representing sixty-eight com- 
panies. 

In comparison with other field clubs, 
this one is notable for its lack of 
charges of bad faith and infractions. 
Only twenty-three specific cases of 
complaint were filed during the year. 
The splendid cooperation is inspiring. 
It is refreshing to see such sentiment 
prevailing. 

Strong Address by Daniel 

President L. F. Daniel made a hit 
as presiding officer. His annual ad- 
dress was a strong one and received 
high praise. Mr. Daniel said in part: 

Deprived of our rate-making responsibility 
and of the positive powers for enforcing dis 
cipline over our members, which obtained in 
former years, we find ourselves drawn together 
no less strongly by the desire to preserve ideal 
conditions as a matter of  selfi-preservation. 
This impulse is present in the minds of all field 
men without regard to previous affiliations, as we 
are now all on the same footing. The loyalty 
and fair mindedness of our members has in the 
past o demonstrated that a feeling of indi- 
vidual responsibility is as potent as any system 
of penalties; and this - of “tote fair’ is 
our best guarantee of the continuance of 


healthy conditions throughout the field. I trust 
that our membership will continue to increase 


(CONTINUED ON PAGE 22) 
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ATTENDANCE IS NOT LARGE 


—_————_ 


SPITLER ELECTED PRESIDENT 





Annual Meeting of Illinois Association 
of Local Agents Does Not 
Amount to Much 





OFFICERS OF ILLINOIS ASSOCIATION 
President—Abram Spitler, Mattoon. 
Pirst Vice-Presidenv—S. F. Arnold, 

Galesburg. 

Second Vice-President—John H, Camlin, 

Rockford. 

Third Vice-President—Norman W. Tomb- 
lin, Aurora. 
Secetary and Treasurer—Shirley W. 

Moisant, Kankakee. 


DELEGATES TO NATIONAL CONVEN- 
TION 

E, B. Case and C. 8S. Pellet, Chicago; 
John H, Wood, Bloomington; William A. 
Wittick, Peoria; Thomas L. Fekete, East 
St. Louis; E. S. Clark, Champaign; N. W. 
Tomblin, Aurora; J. T. Gard, Springfield; 
Cc. S&S Bartlett, Granite City; 8S. E. Moisant, 
Kankakee; John H, Camlin, Rockford. 





(Prom a Staff Correspondent) 


Springfield, Ill, July 21.—The annual 
meeting of the Iliinois Association of 
Local Fire Insurance Agents opened 
with a small attendance, and even with 
the late arrivals the attendance was 
much below the last two meetings. 
Second Vice-President John H. Wood, 
of Bloomington, presided, President 
Sexton havine resigned last spring and 
First Vice-President Kikendall having 
dropped out of the association. 

The report of Secretary and Treas- 
urer Wittick showed that the receipts 
since the last report were $794 and 

balance on hand $60. The expendi- 
tures included a payment of $422 to the 
National association. The Illinois as- 
sociation’s share of the National asso- 
ciation’s expenses for this year had 
been fixed at $300. Of this one-half 
has been paid, and there are enough 
outstanding dues that will probably be 
paid to take care of the balance. The 
association is thus in good shape finan- 
cially. 

Sessions Are Short 

Both sessions were short. The at- 
tendance was too small to give much 
weight to any action that might have 
been taken, and discussion on the top- 
ics of the program was eliminated. 

East St. Louis sent a delegation of 
seven men, Bloomington sent two and 
no other town sent more than one. 
Only two or three Springfield agents 
made their appearance. The Spring- 
field men expected to entertain a large 
crowd in the evening, but owing to the 
early adjournment many members were 
able to get home this afternoon and 
not enough were left to make a crowd. 

The place of the next meeting will 
be selected by the new president and 
secretary. It will no doubt be near 
Chicago, probably at Kankakee. 





Butts Succeeds Markhus 

William T. Markhus, of Willmar, 
Minn., special agent of the Providence 
Washington in Minnesota and the Da- 
kotas, has resigned as of Aug. 1. He 
will be succeeded by Charles Butts, of 
Minneapolis, special agent of the Home 
in North Dakota. 





Conditions at Charleston 


Conditions at Charleston, W. Va., are 
not the best. Collections are reported 
as being slow and almost all agents 
are taking notes for ninety days. Tone 
of the agents feel that concerted action 
should be taken to require prompter 
payments. 

Another feature in Charleston is the 
saloon business. On July 1 the licenses 
of fifty-eight expired and the council 
refused to renew them. Some of them 
are backed up. Others are paying rent 
expecting to get new licenses. Agents 
do not see any moral hazard, but some 
feared it may develop. 





Organizing Baltimore-Maryland 

The Baltimore-Maryland Fire Insur- 
ance Company of Baltimore is being 
organized at Baltimore. It is to have 
$1,000,000 capital and an equal surplus. 
It does not expect to begin business un- 
til all the stock has been subscribed 
and a fair proportion of it paid in. N. 
Winslow Wilson, secretary of state of 
Maryland, is the chief promoter. He 
already has secured subscriptions from 
a number of prominent Baltimore cap- 
italists. 





Will Begin Suits Soon 

The next few days will see the start- 
ing of suits by the state of Wisconsin 
against its present and former insur- 
ance commissioners for the collection 
of fees alleged to have been retained by 
them. Following out the instructions 
contained in a resolution passed at the 
last session of the state legislature, At- 
torney-General Frank L. Gilbert has 
started the drafting of papers. The suits 


will be directed against George E. 
3eedle, commissioner of insurance, 
Madison; Zeno M. Host, Milwaukee; 


Emil Giljohan, Milwaukee, and William 
Fricke, of Wausau, Wis., former com- 
missioners. It is believed that at least 
$100,000 will be involved in the suits. 





Indiana Agency Appointments 


Amer. Cent.—John Killigrew, Hobart. 

American, N. J.—J. H. Chamberlain, Monroe 
City; L. L. Hankley, Omega. 

Agricultural—Thornberry & Walston, Sulli- 
van. 

Citizens—J. M. Thomas, Grass Creek. 

California—O. C. Kinnison, Ligonier; Wm. 
Pray, Kendallville. 

Connecticut—Wm. Blesch, Du Bois; M. A. 
Thomas, Jasonville; Ez. T. Sipes, Nashville. 

Continental—S. R. Barker, Paoli; M. 
Washbush, Peru. 

Delaware—R. S. Feig, Mishawaka; W. E. 
Smith, Portland. 

Farmers—G. H. Merley, Peru. 

Ger. Alliance—J. F. Voigt, Jeffersonville. 

Hartford—H. . King & Son, Nashville; 

L. Arthur, Red Key. 

Mich. Coml.—F. R. Liddell, Laporte; Cochran 
Bros., Monticello; G. A. Archibald, Morocco; 
G. H. McLain, Rensselaer; Murphy & Whit- 
myer, Rockville. 

Milwaukee—F. R. Liddell, Laporte. 

Milw. Mech.—Geo. Weissert, Hamlet. 

National, Ct—F. E. Wright, Lynn; S. S. 
Stratton, Portland. 

Natl. Union—E. E. Mummert, Goshen; H. 
C. Garriott, Kennard; Hoen & Howard, Mt. 
Vernon. 

N. B. & M.—Elliott & Cochran, Spencer. 

Northern, Eng.—M. H. Hoevet, Lowell. 

North River—J. O. Underhill, Hartford City. 

N. W. Natl.—C. W. Duncan, Greenfield; 
Cochran Bros. and Merlin & McDonald, Monti- 
cello; Martin & Co., Oakland City; Tichenor & 
Denks, Princeton. 

Old Colony—H. C. Johnson, Monticello; B. 
F. Fowler, Muncie; Jones & Tohulka, South 
Bend: 

Orient—E. T. Harris, Montpelier. 

Palatine—Fleming & Day, Hartford City; 
Hardin & Ferree, Marion. 

Pennsylvania—C. E. Howrey, Kingman. 

Phenix—T. J. Johnson, Hartsville; C. F. 
Reese, Kennard; G. S. Posey, Lochiel; W. C. 
Thomas & Son, Logansport; J. P. MeMillan, 
Medora; O. D. Pauley, Morristown; J. H. 
neke, Napoleon; Thompson & Hays, ALA a 
B. J. Kessing, Oldenburg; Kessler & Miller, 
Rochester. 

Prov. Wash.—Sartelle & Michael, Red Key. 

Queen—H. Morrison, Linden; Nettie 
Cochran, Muncie; A. I. ace, Pennville; 
Mason & Jennings, Rockport. 

Roch. Ger.—Mishawaka Trust & Savings Com- 
pany, Mashawaka. 

Royal—J. H. Chamberlain, Monroe City; T. 
A. Weil, Rossville; G. eaver, Stanford. 

Royal Ex.—Marion F. Adams, North Man- 
chester; Kessler & Miller, Rochester. 

Security, Ct.—G. E. Garden, Mellott; G. A. 
Archibald, Morocco; G. H. McLain, Rensselaer; 
F. T. Braffett, Richmond. 

St. Paul—C. L. Arthur, Red Key. 

Sun, La.—Hardin & Ferree, Marion. 

Svea—J. A. Werwinski, South Bend. 

Union, Pa.—J. F. Bowstead, Marion. 

Westchester—Lycurgus Livergood, La Grange; 
Hunt & Eaton, Sullivan. 

Western, Pa—A. E. Martin, Rushville. 

West. Reserve—M. J. Kenepick, Michigan 
City; Thompson & Hays, Newcastle. 





MISCELLANEOUS NOTES 


The Arkansas supreme court has decided in 
the recent case of Bloom vs. Home Insurance 
Agency, that an insurance agent may contract 
not to do business along a certain line in a 
certain locality, and that such a contract is not 
against public policy. 

The Hollen-Parker Company has filed suit at 
Walla Walla, Wash., to compel Dorsey M. 
Hill, receiver of the Walla Walla Fire, to set 
aside the $50,000 mortgage held by Hill among 
the assets of the s someeny. It is claimed that 
the mortgage r oy ee to the Hollen- 
— naeen Watie rrowed to use as 

for the Walla Wail. It is rted that 
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CHIEF OF THe SHAWNEES 





You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU'LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


Insures against Fire, Lightning, Tornado, Cyclone and Wind 


Storm—. 


ts over one million five hundred thousand dollars— 


Losses paid over three million five hundred thousand dollars. 
Established Oyer a Quarter of a Century 











Western Department, Erie, Pa. 
J. F. Downinc, Gen’l Agt. 


Stands First among American Companies 


for Length of Service and Losses Paid 
Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105.87 
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W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











New York Office, 45 William St. 
J.M. DE CAMP, General Agent 


Ohio, indiege. Raatecky, Tennessee, Arkansas, 
West Virginia at Cincinnati. 


LOSSES PAID IN THE UNITED STATES 


LOSSES PAID IN SAN FRANCISCO OVER 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 
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GEO. MOORE, Assistant Secy 
HUGH R. B OUDON, Deputy Ass’t Secy. 
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150 Broadway, New York 


FREEPORT, ILL. 


Williamsburgh City Fire Insurance Company 


-- $2,532,353.26 
1,647,866.07 
.+++- 884,487.19 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 
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the amount of $125, in all 
in way. , 
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SIDELIGHTS ON SYMPOSIUM 


— -———= 


PICK-UPS FROM PUT-IN BAY 





Potpourri of Sayings, Doings and Ob- 
servations at the Midsummer Meet- 
ing of the Ohio Field Clans 





(From a Staff Correspondent) 


Put-in Bay, Ohio, July 15.—There 
is still managerial timber in Ohio, and 
plenty of it, to judge by the assem- 
blage of field talent here. It is pretty 
hard to squeeze individuality out of the 
Ohio man, and the Ohio field men, 
taken as a body, are about as repre- 
sentative a lot of Ohioans as may be 
met with anywhere. 

The state is too big and the insurance 
interests too varied and important to 
develop field men of the merely com- 
mercial salesmen and “premium puller” 
types. There are at least twenty-five men 
in the Ohio field at this time who would 
compare favorably with the best of the 
old school who flourished in the state’s 
palmy days. And some of the young 
men, guided by the older heads, will 
make their mark, too, in due time. 
The attendance was probably the larg- 
est that has been had at any gathering 
of field men in Ohio for ten years. 
The hotel records Showed that 135 peo- 
ple were registered, including the ladies. 
Over forty union field men were noted 
and there was a fine representation of 
the other companies. Among the mut- 
ual men present were Colonel Vernon 
of the Ohio, and John Wetzel of the 
Springfield Underwriters. 


Visitors From Home Offices 


Secretary West from the home office 
of the Glens Falls and Special Agent 
Dickinson from the Pennsylvania field 
of the company were at the meeting. 
It is understood a successor to the late 
W. B. Durand, who covered the Ohio 
field for many years for the Glens Falls, 
will soon be chosen. Western Super- 
intendent of Agencies Carter of the 
New York Underwriters accompanied 
State Agent Monroe and Special Agent 
Fogg. The New York Underwriters 
will have three regular men in Ohio 
and one still remains to be appointed 
for the eastern section. 

President Kelsey and Vice-President 
Rowland of the Fire Underwriters As- 
sociation of the Northwest were ob- 
served in close confab and it is under- 
stood matters of state were discussed. 
Mr. Kelsey, by the way, made a fine 
talk at the fire prevention meeting and 
Showed the absurdity of rate-cutting 
when the means of reducing any rate 
entitled to a reduction are in the hands 
of anyone who chooses to study the 
tisk for the elimination of hazard and 
apply the schedule on a scientific basis. 
He showed that rate-cutting is a prac- 
tice that must soon become obsolete. 


Hollenbeck’s Talk 


Another good talk was by ex-Deputy 
Fire Marshal Hollenbeck, or Fire(d) 
Marshal Hollenbeck as his wife puts it, 
Mr. Hollenbeck having received his 
conge recently at the hands of the new 
State marshal, John W. Zuber, al- 
though the two are old friends. Mr. 
Hollenbeck has been with the state fire 
marshal bureau, since the department 
was established and has really done ex- 
cellent work. Mr. Hollenbeck in his 
talk showed that Ohio was the second 
State to establish a fire marshal bureau 
and that it has secured as many convic- 
tions for arson as all the other state 
fire marshal bureaus combined. 

A. M. Jones, chairman of the law 
and ordinance committee of the Ohio 
Fire Prevention Association, handed in 
IS resignation, owing to a press of 
oer duties, and the vacancy will be 

ed later. This is the most impor- 
tant committee of the body. It is a 
recognized fact that the enormous fire 
Waste in this country, that may be pre- 
pnd, is due more to poor laws and 
uilding ordinances than any other 
Cause and it is in this respect chiefly 








that the United States compares un- 
favorably with European countries. 
“Pete” Deatrick No Warwick 

In an authorized interview Colonel 
“Pete” Deatrick denies that he was the 
sublunary influence that brought about 
the appointment of John W. Zuber as 
state fire marshal. He admits that he 
appointed Mr. Zuber agent of the Home 
of New York at Antwerp sixteen years 
ago when young Zuber was just grad- 
uated out of Mithigan University and 
he does not deny that the influence 
which he has exerted upon him through 
business association has been the chief 
factor in Zuber’s development and suc- 
cess, but he disclaims any responsi- 
bility for Governor Harmon’s selection 
of him as fire marshal. Mr. Deatrick 
was very much surprised when a young 
man who wished a position with the 
fire marshal’s bureau called him up and 
asked him to use his influence with Mr. 
Zuber. His reply was, of course, that 
he had no such influence. 

Smooth John Smith of Honeyed Tongue 

There is probably only one man in 
the state who can “put it over” “Pete” 
Deatrick and that individual is John 
Smith of the Ohio Farmers. Upon 
these two men rest the heavy responsi- 
bilities of the farm business in the state. 
Now, Smith is a wizard in his way, like- 
wise a humorist, and when he stood 
“Pete” in a corner and “handed” him 
the following, you could see the beatific 
smile which denotes the hypnotic in- 
fluence, creep into “Pete’s” countenance 
as he felt the gently sprouting wings 
stir out from his shoulder blades. Said 
John, in his most honeyed accepts, speak- 
ing ostensibly to the bystanders: 
“When one of my boys comes to me 
and tells me that he has lost that new 
farm house or Jones’ barn to the Home 
of New York agent, who took it at 90 
cents, and wants permission to go out 
and wipe the Home off the face of the 
county, I hold him up and say: ‘See 
here, maybe the Home didn’t cut that 
rate after all, the assured may have 
told it to you wrong; anyway, before 
you do anything rash, go and get the 
policy, and bring it to me, and if it is 
written at 90 cents, why, then, I’ll see 
Pete, and we'll fix it up.’” 

Colonel Deatrick was heard to re- 
mark shortly afterwards: “The Ohio 
Farmers has a great organization in 
this state.” 

Beggs’ Impressive Title 

W. J. Beggs, wielder of the goose 
quill, otherwise secretary, of the Ohio 
Blue Goose, is duly impressed with the 
dignity of the office which he holds 
and the mystic power of his high-sound- 
ing title. The. other day his young 
son was “talking fathers” with the 
youthful offspring of George Randolph 
Chester, the writer, in the suburb near 
Cincinnati where both live. The Ches- 
ter youth told how great his father was, 
and how he had written “Get-Rich- 
Quick-Wallingford” in the Saturday 
Evening Post. Young Beggs found 
some difficulty in conveying an idea of 
the dignity and importance of a special 
agent of a great fire insurance company, 
but suddently a thought struck him. 
“My father is the grand wielder of the 
goose quill of the Ancient and Honor- 
able Order of the Blue Goose,” he said 
impressively, “and we’ve got the letter- 
heads in the house to prove it,” and he 
dashed in after them and soon estab- 
lished family claims as impressive as 
any that could arise from the author- 
ship of “Get-Rich-Quick Wallingford.” 

He’s Just as Young as He Used to Be 

Many years ago the writer was travel- 
ing in Ohio for the No(h)assett In- 
surance Company, which was then do- 
ing a big business on the premium note 
plan. He stopped at one of the ob- 
scure towns in one of the remote sec- 
tions of the state in which the sole 
center of business and interest was the 
country store. The chief attraction at 
this store was a bright and likely young 
fellow named Bonar, pronounced with 
“ar” slurred. Thirty-seven years ago 
this young man took the Ohio field for 
the Insurance Company of North 





INCORPORATED 1886 


The Commonwealth Tnsurance Co. 


of Tew Work 


TOTAL ASSETS, - - - - 


PAID-UP CASH CAPITAL - - 


NET SURPLUS AS TO POLICYHOLDERS, - - 


$1,834,336.77 
600,000.00 
1,401,677.60 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 
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Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


125 Monroe Street - - - - CHICAGO 
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California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E. Dean, Pres. Geo. W. Brooks, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
Missouri and Ohio 
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FIRE INSURANCE CO. 
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1.198.685 .48 
1.252.267.06 \ 
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.322.078.14 \ 


1408,681.54 \ 


TOTAL LIABILITIES $2,352,468.27~ 
POLICY-HOLDERS SURPLUS $2,508.681.54~ 





























WESTERN SPECIAL AGENTS—J. O. Laz, 
Minneapolis, Minn.; M. S. Moozz, Terre Heute, 
Ind.; Gzoncz K. Manzcu, Hillsdale, Mich.; D. C. 
Zeecura, Kansas City, Mo.; C. W. Kaeveces, 
Omaha, Neb.; A. T. Bammer, Denver, Colo; 
A. W. Jonza, Columbus, Obje. 





THE SOVEREIGN FIRE 


Assurance Company of Canada 


Home Office: TORONTO 


H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 
Starkweather & Shepley, Inc., Mgrs. 


WESTERN DEPARTMENT 
153 La Salle Street 
CHICAGO 





SAN FRANCISCO: 
Conroy & Grim, 
Managers. 


CHICAGO: 
Harvey W. Murray, 
General Agent. 







INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE GERMANY. 


UNITED STATES BRANCH 
y NEW wee ; 


He gey, WF 


DALLAS: 
J. S. Aldehoff & Co., 
General Agents. 


ATLANTA: 
Den B. Harris 
Manager. 
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America. He is still bright and likely, 
he is still young, and he still represents 
the North America, but his name is now 
pronounced Bonar’. Just how young 
he is no one knows, but he is probably 
about as young as Ann, and he doesn’t 
seem to become any older. He and 
General Downing have been with the 


western department of the company 
longer than anyone else. He and 
George Winwood of the Phoenix 


started in the Ohio field about the same 
time and they are the oldest two com- 
pany representatives in the state. Gen- 
eral Bonar—his title was given him for 
valiant service as an absentee from 
the Spanish-American war—maintains 
state agency headquarters at Mansfield, 
from where he directs a force of three 
special agents who cover the state out- 
side the large cities, which he handles 
himself. 





Will Restrict Its Operations 


Vice-President H. A. Smith of the 
National Fire of Hartford announces 
that the company does not intend at 
present to undertake the issuance of 
automobile floaters, “at least in any 
general way.” He also states that for 
the present the corporation will re- 
strict its acceptances to hail business 
“to not more than a half-dozen of the 
western states, the business to be pro- 
cured and handled through our regular 
local agents.” 

It will be recalled that the charter 
of the National Fire was amended a 
short time ago to permit its writing 
the lines above named. 


Grupe With Georgia Home 

A. H. Grupe, connected with the 
Simpson & Groves agency at Kansas 
City, Mo., has been appointed special 
agent of the Georgia Home for Mis- 
souri and Illinois. He will make his 
headquarters at St. Louis. Before go- 
ing in the local business, Mr. Grupe 
was Missouri special of the Providence 
Washington, and prior to that traveled 
in the state for the Liverpool & Lon- 
don & Globe. He is secretary of the 
Missouri Fire Prevention Association. 
Mr. Grupe has a fine standing in the 
field and will stimulate the Georgia 
Home’s business in the two states. 








Some of the insurance companies on_ the 
Traders compressor loss at Chickasha, Okla., 
have settled their claims against the Rock Is- 
land railroad for about $112,000. It is said 
that the railroad has already paid out $200,000 
on account of the loss, and some of the claims 
of insurance companies against it are still pend- 
ing. 





The Sun Insurance Company of England has 
amended its Ohio license to include all forms of 
insurance against explosion. 











AS VIEWED FROM CHICAGO 


PLANS OF NEW COMPANY 
The Western & Atlantic Fire, now 
being organized at Nashville, Tenn., 
proposes to start with $200,000 capital 
and $200,000 net surplus. Its author- 
ized capital is $500,000 and surplus of 
like amount. Holger de Roode of Chi- 
cago, who will be western manager, 
states the company has already raised 
$300,000. Mr. de Roode will open the 
department at Chicago as soon as the 
company is ready to do business. 
President Geo. S. Parks says: 


In every great secular undertaking the in- 
exorable hand of a capricious fate holds undis- 
puted sway. Even so in the affairs of this com- 
pany. It has for some time past been the 
dominant desire and purpose of the manage- 
ment to begin active operations during the 
current month. Fate, however, has decreed it 
otherwise. This, primarily. for the very good 
reason that much time and attention has been 
expended upon the details of several large 
managerial contracts, having for their object 
the provision for certain large sections of the 
east, west and middle west. We are glad to 
announce that this has been brought to a satis- 
factory conclusion, through the medium of which 
the Western & Atlantic is assured of an initial 
year premium fncome of approximately $1,000,000. 

The enormous underwriting orokt usual to 
first-year business, together with the handsome 
reserve thereby guaranteed, and the formidable 
surplus created at the start, will presage an 
attractive dividend-earning to those fortunate 
enough to be materially interested, at the end 
of the first period. 

Again, the company has thus been enabled 
to acquire the association of some of the ablest 
underwriters—theoretical and practical—in the 
entire country. his is of course a valuable 
adjunct to the ~~ *s welfare, an asset that 
cannot be estimated. Now, however, the man- 
agement is in a position to announce that com- 
pany supplies are in the hands of the printers, 
and can confidently assure its friends and 
patrons that the Western & Atlantic policies 
will be a real live commodity within the next 
few weeks. 





* 4 + 

AIMING AT $400,000 NET SURPLUS 

The Michigan F. & M. on July 1 
showed $322,444 net surplus, a gain of 
over $33,000 since Jan. 1. Vice-Presi- 
dent Whitney hopes to reach $400,000 
by Jan. 1, 1910, an amount equal to its 
capital. Its assets July 1 were $1,224,- 
889, a gain of $33,597. Its reinsurance 
reserve was $472,762, an increase of 
$8,832, The Michigan is one of the best 
all-round western companies. 

* ” * 
HAIR BRINGS ON FIGHT 

There is a fight on in Chicago be- 
tween the Chicago Board and Josiah T. 
Hair, manufacturer of the Liberty dry 
powder extinguisher. The local board 
has never allowed a rate credit for this 
extinguisher. Mr. Hair, however, pos- 
sesses a document, signed individually 
by a number of firms and persons in the 
insurance business at Chicago endors- 
ing the Liberty, after witnessing tests. 
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INSURANCE Co. 
46 CEDAR ST., N. Y. 


$872,613. 


SURPLUS TO POLICY HOLDERS 


$2,579,669. 

















WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 185 


Lumbermens Insurance Co., of Philadelphia 
. INCORPORATED 1873 . m 
German Fire Insurance Co., of Wheeling 
INCORPORATED 1867 
COOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 





of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. ‘THE UNION MARINE INSURANCE CO., Led 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 

Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen’'s floaters, 
Transportation floaters on Merchandise. 

Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, If. 
Agents wanted in desirable localities 








A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 


153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, I. 


NATIONAL LUMBER cower 


COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 














Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








Home Office: BUFFALO, N. Y. 
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Mr. Hair has had this photographed 
and is using copies to advantage. 

Now that the Chicago Board refuses 
to give credit on a rate where the Lib- 
erty is used, Mr. ‘Hair has declared war 
on the board and offers a 10 percent 
reduction in a rate where the property 
is equipped with the Liberty, he agree- 
ing to see that the insurance is placed. 
Already two board members have been 
tried for dealing with Mr. Hair in plac- 
ing lines. 

Mr. Hair is making quite a canvass 
in Chicago through his salesmen in be- 
half of his extinguisher on the 10 per- 
cent insurance rate reduction. He also 
is pushing the scheme out in Illinois 
and is one of the factors at Elgin, 
where the business men’s association is 
trying to get a syndicate of companies 
to take business at less than the tariff. 

The Chicago Board members who 
signed the Liberty endorsement now 
feel somewhat embarrassed at the way 
complications have set in. A rival con- 
cern has gotten up an extinguisher and 
gave a test in Chicago this week. It is 
likely the board members, while not 
actually endorsing it, will sign a docu- 
ment to the effect that it is equal in 
merit to any other dry powder extin- 
guisher. 


OHIO AND WEST VIRGINIA 


NEWS FROM WEST VIRGINIA 











Charleston Fire Department Crippled 
to Save Money—Complain of Out- 
side Brokers’ Operations 





Charleston; W. Va., July 16—(Special 
correspondence)—Charleston, the sec- 
ond city in commercial importance in 
West Virginia, was placed in a very un- 
fortunate position yesterday when the 
board of affairs reduced the efficiency 
of the fire department to such an extent 
as to endanger the safety of the city. 
This action was occasioned by the city 
council’s recent refusal to grant liquor 
licenses in the city, thereby taking 
away about $50,000 of revenue. 

Under the provisions of the present 
city charter, enacted at the last session 
of the legislature, the board of affairs is 
the levying body, and the maximum 
levy together with the revenues from 
all other sources will raise only about 
$150,000, and it is figured that a deficit 
would be created of about $70,000. 

The charter also provides that the 
board of affairs shall be held not only 
civilly but criminally liable for any ac- 
tion which would incur an indebtedness 
beyond the revenue that is forthcoming. 
In view of this condition the board has 
issued an order dispensing with the 
street lights, reducing the police force, 
abolishing the health department, abol- 
ishing the first ward fire station, reduc- 
ing the west side fire department to two 
men, and cutting off six men at the 
central station. It is freely predicted 
that the “pink slip” will be forthcoming 
at an early date, and there seems to be 
no relief in sight. 


+ 
TO BE TRIED IN THE FALL 

E. J. Summerhays, the Chicago 
broker, who was indicted by the United 
States grand jury on charge of using 
the mails to defraud in connection 
with his fire insurance scheme, will be 
tried in the United States court at Chi- 
cago at the fall term. The govern- 
ment claims that Summerhays placed 
insurance, collected the premiums and 
pocketed the money, thus causing com- 
panies to cancel the insurance. 

. - * 
SOME LOCAL EVENTS 

The Allegheny Fire of Pittsburg has appointed 
Newberger & Co. its Cook county managers. 

J. W.. Schofield, chief accountant for the 
western department of the Liverpool & London 
& Globe, died last week from Bright’s disease. 


West Virginia agents continue to 
complain of the inroads of outside 
brokers, especially on the coal mine 
business of the state. Some time ago 
one large coal company canceled short 
rate its policies written by local agents, 
on which the premiums amounted to 
$30,000. The return premium was $13,- 
000. There is some speculation as to 
whether the assured stood the short 
rate. This particular case is being 
looked into. 





New Hampshire in Northwest 


Following the death of J. O. Lee, 
special agent of the New Hampshire 
Fire in Minnesota and Wisconsin, the 
company has decided to send to that 
field two employes of the home of- 
fice, believing that these men who have 
been trained at the office and are fa- 
miliar with the company’s methods 
through several years’ experience, will 
prove satisfactory both to the company 
and its agents within the territory. A 
little later the New Hampshire will give 
definite advices as to the appointment 
of the men referred to, specifying at | 


that time which state each one will| 
cover. 


—<- 


Clarksburg, W. Va., is enjoying a 
building boom, there being about 300 
dwellings in course of erection in the 
city and surrounding additions. Except 
that collections are slow, the business 
is in a satisfactory condition, all the 
agents being members of the local 
board and reporting through the stamp- 
ing secretary, with the possible excep- 
tion of two. 











When you find the truth in your way | 
you may be sure you are on the wrong 


WANTED 


Will pay cash for a clean, first-class Fire 
Insurance Agency in city of 10,000 or 
more. Central or northern Ohio location 


Preferred. Address, 19-S, care 
EARLS & JOHANSING, General Agents 
THE WESTERN UNDERWRITER. First National Bank Bldg., — 


UNITED STATES FIRE INSURANCE CO. 
NASSAU FIRE INSURANCE CO. 
DUTCHESS FIRE INSURANCE CO. 
EMPIRE CITY FIRE INSURANCE CO. 


CRUM & FORSTER, General Agents 
NEW YORK CITY 


Agents wanted in Ohio and Indiana 


ADDRESS 


F. F. MURRAY, Special Agent 
Commercial Tribune Bldg. Cincinnati, Ohio 


Local agents in West Virginia who 
are only in moderate circumstances are 





SOUTHERN OHIO AGENTS, ATTENTION! 


We desire an agent in each city and town of Southern 
Ohio for the Bond and Burglary Departments of the 
Empire State Surety Co. 

Insure your fire customers against burglary while 
they are away for the summer. Bank, team and me:- 
—— burglary insurance also writ'en. 

Add to your income by WRITING BONDS! Address 














“Come On, Boys!”’ 


Our May and June business showed a handsome increase over same 
months last year, for which we have our good loyal Agents to thank. Now 
let’s all get together and make July and August a record-breaker. = 


=a 
You send in the dailies and we’ll do the rest. ae 
Our office force would rather work than go to jail. 


Cincinnati Mutual Fire Insurance Company of Cincinnati, Ohio 


Suite 503-94-05 Fourth National Bank. Louis A. Schweer, Secy. 


OOPE ss ORGANIZED 1851 
C NATIONAL 


Fire Insurance Co. insuRANCE COMPANY 

















of Dayton, O. | an , 
Of Cincinnati, Ohio 
DAVID B. CORWIN CHAS. W. SCHENK 
Presid Vice-President : 
_ G. W. POHLMAN., Jr. - = President 
SAM.L. LA ROSE t 
Secretary EDW. A. WINTER’ - - Secretary 





THE SPRINGFIELD UNDERWRITERS 
— INSURANCE | ORGANIZED 1008 


mM. L. MILLIGAN, racas. 
SPRINGFIELD, On10 


£. C. PRICE, avorvos « v. Pxeer 
JOHN G. WETZEL, enco’vr. 
AGENTS WANTED AT ALL DESIRABLE 
CORRESPONDENCE 


TEUTONIA ™™sisciaten 


SOLICITED 
CoMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 


OF CINCINNATI, OHIO 





Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865 





Statement Jan. 1, 1909 





IIIT db ten nnecnscckaueuassseeasel 
Cash Assets $709,743.35 Reserve tor Relncurance panhelisasbabneedian | 
ey 
Net Surplus over capital and all liabilities 509,281.56 i ahisnssniezeensdvinnninsaskues an 
sumeneewetes, %.0,1neith tote ee $741,463.18 


J. LINXWEILER, JR., Sec’y. 


A . 





56th ANNUAL STATEMENT 


$ 500,000.00 
3,063,437.16 


1,286,779.14 
of WatartoencD.¥: "786,779.14 


W.H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus. 
GUS M. WISE, Special Agent, Indiana and Keatucky, Indianapoli 
P. P. WIPPELL, State Agent, Iilinois and Wisconsin, 159 La Salle Street, Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Okiahoma, Kansas City, Mo. 
EB. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


eee J. M. Cook, Sec’y INCORPORATED 1880 


Incorporated 1873 

= RICHLAND 
Mansfield Mutual MUTUAL INSURANCE COMPANY 
Fire Insurance Company MANSFIELD, OHIO 


OF MANSFIELD, OHIO 


Capital - - - - 
Assets (to protect policyholders) - 
Net Surplus to policyholders - 

Net surplus to stockholders 








DIRECTORS: 
Insurance . . $4,716,161 H.R.Smith T.R. Barnes Lewis Brucker 
Premium Notes . 667,871 ti” Tele tiie 


An Agency Company Assets, $2,227,851.88 
Baines Gostinsd to Cie. MW. R, SMITH, Pres. R. SMITH, Sec'y 


NORTHERN INSURANCE CO. 
OF NEW YORE %.$2s eo 


N BE WW YoR KEK 
FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638.91 Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 
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complaining of the practice of some of 
the agencies with large resources of 
allowing the assured from _ three 
months to a year in which to pay his 
premiums, With money worth 6 percent 
they regard this as a rebate of from 1% 
to 6 percent. The smaller agencies ex- 
pect this evil will have to be thrashed 
out eventually. 


The Mannington, W. Va., agency of 
Jas. M. Barrack, doing business as the 
Furbee Insurance Agency has been 
sold to Jesse Shrimp, doing business 
as Crown Insurance Agency. The 
Crown agency now represents the Ger- 
man American, Hanover, Girard, Ger- 
man of Pennsylvania, Franklin of West 
Virginia, St. Paul, Citizens, Prussian 
National, London & Lancashire, Lon- 
don Assurance, Phoenix of England, 
Norwich Union, Virginia State and 
Dubuque. 





NEW PROPOSALS FOR TOLEDO 





If Recommendations are Adopted 
Marked Reduction in Rates Will 
be the Result 





Toledo, Ohio. July 21.—(Special.)— 
The Ohio Inspection Bureau, through 
-K. L. Walling, superintendent of the 
local branch, has submitted to the city 
through the board of public service rec- 
ommendations and plans for the pro- 
posed high-pressure fire service mains, 
which plans are now in the hands of 
the council committee. The former ar- 
rangement authorized by the council 
was not considered adequate to prop- 
erly cover the downtown districts. 

he recommendations of the bureau 
contemplate a rearrangement of the 
piping with an additional cross section 
mains and circulating extensions on 
the north and south to cover portions 
of Cherry and Washington streets. 
The matter of water supply is not be- 
ing considered at this time, but a high- 
pressure pumping station will probably 
be decided upon instead of a fire tug, 
as previously agitated by the fire insur- 
ance interests. 

Along with the credits to be advised 
in insurance estimates Toledo will be 
treated as a class two city instead of 
two and one-half class as heretofore. 
Mr. Walling states that if the recom- 
mendations are approximately carried 
out, rates on most brick mercantile 
buildings will be reduced 12 to 20 cents 
and in some cases considerably more. 
Under the former proposed plan the 
saving in fire premiums downtown was 
estimated at $30,000. As the new plan 
will extend credits throughout the city 
on the classes affected the saving will 
be much more than this. 

The recommendations are as follows: 


1. The main 16-inch feeder should be in- 
stalled on Madison avenue running west from 
the Maumee river to Michigan street. 

2. Replace the 16-inch main on Water street 
with a 10-inch main. 

8. Lay a 12-inch main north and south on 
Superior street from Monroe street to Jack- 
son avenue, cross-connecting the high pressure 
mains running east and west. 

4. Extend a 10-inch circulating main on 
Water street from Jackson to Cherry, west on 
Cherry to Superior, and south on Superior, 
tying into the 10-inch main on Jackson avenue. 

5. Extend a 10-inch circulating main on St. 
Clair street south from Monroe street to Wash- 
ington street, west on Washington to Ontario, 
and north on Ontario to Monroe street. 

These will add little or nothing to the cost 
of the system as originally planned, and we be- 
lieve the changes suggested are necessary to 
provide adequate protection for the congested 
districts, and offer the above in preference to 
the plans submitted to us. a 

This system furnishes better central disposi- 
tion and provides for future extensions, particu- 
larly in the direction of the 16-inch main, which 
follows the trend of the natural growth of the 


city. 

The pumping station should be placed prefer- 
ably at the foot of Madison avenue in order 
that it may be located as near the central 
16-inch distributing main as possible. 

The whole system provides for a 
main 16-inch feeder running west on 
Madison avenue from the river to 
Michigan street, with parallel 10-inch 
mains in Jackson, Adams, Jefferson and 
Monroe streets, cross-connected with 
a 12-inch main on Superior street and 
10-inch mains on Water and Michigan 





mains 
ashing- 


streets; also 10-inch circulatin 
around Cherry, Superior and 
ton from St. Clair to Ontario. 


Goes Into the Ohio Field 


Eugene Cameron, for some years in 
the western department of the West- 
chester goes to Ohio to assist State 
Agent E. B. Underhill. He will make 
his headquarters at Columbus. 


Looking for an Ohio Special 

Secretary E. W. West of the Glens 
Falls attended the Ohio field men’s 
meeting at Put-in-Bay last week. He 
was accompanied by H. N. Dickinson, 
Pennsylvania state agent. Mr. West 
looked over the Ohio timber as he is 
soon to appoint a state agent to suc- 
ceed the late W. B. Durand. 











Three Losses at Cincinnati 

Cincinnati has suffered three bad 
losses within the last week which will 
aggregate over $150,000. The largest 
happened last Saturday night. The 
Fabian building, on West Fourth street, 
seven stories high, and the adjoining 
building, 227 West Fourth street, were 
completely gutted and a number of 
smaller nearby buildings were damaged. 
On the building itself $46,000 of insur- 
ance was carried; $20,500 was carried 
by A. Nielen & Co., a premium house 
occupying the first three floors; $18,550 
by Gus Felheim & Co., $6,000 by the 
Majestic Skirt Company, and $5,500 by 
the World Overall Company. The 
Whittaker Paper Company occupied 
227 West Fourth street, carrying $12,000 
with $35,500 on the building. The loss 
is almost total. 

Early last week, The Fashion, at 420 
Race street, B. W. Cohen, proprietor, 
burned with a loss of about $10,000. A 
number of companies refused to write 
this and a large portion of the loss 
will be borne by mutual companies. The 
fire started in the basement from some 
mysterious origin. 

The third loss occurred last Thurs- 
day on a building at 1990 Plum street, 
occupied by the Ohio Bottling Com- 
pany and is estimated at about $6,000. 
A fire in the same premises occurred 
on May 6 of this year. 





Report on American Druggists 

The American Druggists Fire of 
Cincinnati has been examined as of 
May 31 by the Ohio department and 
the report has just been made public. 
Since the December statement the com- 
pany has increased its capital stock 
from $150,000 to $200,000, the new stock 
having been sold at 150. 

The financial statement for May 31 
shows: Admitted assets, $263,457; re- 
insurance reserve, $20,209, and net sur- 
plus, $41,978. 





Advertises Cut Rates 

A. W. Scott, a local agent at East 
Liverpool, Ohio, has advertised in a 
local paper of that city in part as fol- 
lows: 

For the next sixty days I will allow the 
following discounts on each and every fire in- 
surance policy issued from my office, whether 
renewal or new business: 

Churches, school houses, dwelling and house- 
hold goods, 15 per cent less than the book, or 
rate charged by agents generally. 

Brick business buildings, 10 percent less than 
regular rates. 

ercantile stocks, 744 percent less than regular 
rates. 
_ Premiums to be paid within 30 days from 
issue. 
Seven largest insurance companies in the 
world. 


According to the last edition of Un- 
derwriters Hand Book of Ohio, Mr. 
Scott represents seven union companies 
of the highest class. 





Ohio Agency Appointments 
Alliance—H. F. Kaercher, Youngstown; L. B. 
Walton, Gambier. 
American, N. J.—Geo. M. Gray Insurance 
Agency, Coshocton; J. R. Warner, Newark; 
illiams & MclIlvaine, Lorain; W. L. Martin- 
dale, West Milton; Margaret J. Lama, Clyde. 
Aachen & Mun.—C. L. Stevens, Fremont. 
Amer. Natl, Ill.—D. E. Stone, Union City; 
Dewey, Sandusky; F. A. Smith & Bro., 


Atlas—F. M. Fullerton, Washington C. H.; 
The C. L. Lane Co., Bellefontaine; E. F. Saw- 





PITTSBURGH INSURANCE COMPANY °4337"" 


1808-11 Commonwealth Bldg., Pittsburgh, Pa. 
Asets, January 1, 1909 ...0..... 0 <...° 375,250.59 Styl te Palicyhoiders Sad denad 


Licensed to do busines ia Peaneylvania, Mincis, Michigan, Olio end Wisconsin 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED !.2%e.2sshins THOS: ©. PARSONS, Special Agen 


INCORPORATED 1849 GERM AN FIRE 
W E S T E R N Insurance Company 








of Wheeling, West Va. 
INSURANCE COMPANY ORGANIZED IN 1867 
of Pittsburgh Cash Capital $200,060.00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 


FIRE AND TORNADO S. W. RICE, Supt. of Agencies 





CAPITAL - © © «© « $ 300,000.00 DANA E. LATIMER 
SURPLUS TO POLICY HOLDE 406,162.75 | WILLIAMSON BLDG. CLEVELAND. OHIO 
ASSETS - = = =+= + «© 881,944.34 Special Agent for 

LOSSES PAID TO DATE - - 4,458,215.00 


Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces‘its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
tate at once, rites 


Accident, Health and Plate Glass Insurance Exclusively 
Apply te JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PITTSBURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bldg. PITTSBURG, PA. 
COMBINED STATEMENT 








Fire Ins. Co., of Pittsburg. Pa Capital, - ie FS s $1,3000,000.00 
Bianchi Fire lon. Co.. of Abatieny. Pe Net Surplus, - - - «=  1,626334.93 
Teutonia Fire Ins. Co., of A y. Pa. Assets, - - - - 5.632.724.06 
National Ins. Co., of . Pa. Surplus to policyholdera . - 2,924 334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
All of Pittsburgh, Pa. ; 











Capital..... Raden ake petite edhe eaeaaie aap $ 700,000.00 
ah cata k's bine saa ek oe eA ee ee 2,107,872.81 
Surplus to Policyholders...... ............cesee05: 1,187,282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 


HIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 
FIRE, LIGHTNING AND TORNADO INDEMNITY 
. STATEMENT JANUARY 1, 1909 
$1,487,930.64 











Reserve for Reinsurance - 


Reserve for Losses - - 49,554.79 
Reserve for Contingencies - 125,000.00 
Net Cash Surplus -_ - 637,926.86 


Total Assets, - - $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 
Losses Paid More Than $14,000,000.00 














Brokerage Business—W A N T E D—Brokerage Business 
" We have excellent facilities for placing 
INSUR.ANCE ON SPECIAL HAZARDS 
of every description anywhere in United States. LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
203-04-05 Lyric Theatre Bldg. 
Long Distance Telephone Canal 460 


CINCINNATI, O- 


A cette 


ee a 
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yer, Marysville. 
Brit. Amer., Ont.—Wickham & Holliday, Nor- 


wa 
Boston—Kelly, Kline & Swihart, Eaton; G. 
A. ‘Katzenberger, Greenville. 

Concordia—C. L. Morse, Elyria. 

Calumet—W. E. McKindsey, Cleveland; G. 
W._Conrad, be 

Connecticut—W. C. Sidwell, St. Clairsville; 


Williams & Williams, Ripley; S. Calkins, 
jones R. H. Moats, ey; y.. F. Gerke, 
efiance; H. E. Bower, Madison; W. T. Crum 
and J. W. Moore, Tiffin. 

City of N. Y.—H. J. Wilbur, Youngstown; 
. Standke Agency Co. and T. T. Dillon, 
‘anton. 


Coml. Union, Eng.—G. T. Hecklinger, War- 


en. 

Coml. Union, N. Y.—A. M. Lyon, Struthers. 

Dubuque—M. C. Clark, Scena. 

Dutchess—C. E. Ditmer, Greenville. 
—— R. I.—Gilcrest & McIlroy, Marys- 
ville. 

Federal Union—E. P. Spencer, Mansfield. 

Farmers & Merch.—C, E Stiles, Ada. = 

Fidelity, .N. Y.—Springfield Underwriters 
Agency, Springfield. 

Franklin, Pa.—J. J. Varley, Youngstown. 

Fire Assn.—The Baker-Herbig-Royer Com- 
pany, a ee » 

erman, Pa.—J. E. Young, Conneaut. 
_ Ger. Amer., N. Y.—G. M. Alexander, Picker- 
ington; J. M. Friend, Reynoldsburg; Ed Rabe, 
Cincinnati; W. oodruff, Jersey; A. R. 
Love, Somerset; C. C. Hawley, New Paris; 
C. J. Turner, Greenspring. 

Ger. Alliance, Y.—Elyria Insurance 
Agency, Elyria. 

Hartford—Griffin & Fisher, Fayette; Fred- 
erick Rauh Co., Cincinnati; Wagner & 
Smith, Celina; F. E, arrington, Jefferson; 
Frank +o Wakeman; Griffin & Southard, 


Caress xf —. Dayton. 

awkeye—The tandke Agen Cc > 

Canton; G. L. Gooch, Clyde; f M. Scan 

Orrville. ‘ 
Humboldt—H. 


B. Squi idge; 
Be yy quibb, Cambridge; F. C. 
Ins. Co. State of Pa.—Coates & Workman, 
- offc Pa.—H. W 
efferson, Pa.—H. . Wi ; 
Fisher, West Union. vadaaseeapaaiies 
London—Wickham & Holliday, Norwalk. 


Mich. Coml.—W. T. Eat : 
Welsh, Mt. Vernon. ee ee we ae 


Mechanics, Pa.—J. D. i ; 
pK Watkmen ‘., Wallace, Springfield; 
Mil. Mech., Wis.—W. L. 


{ Pease, Wakeman; 
G. Sidwell, ‘St. Claizeville. ” “*=emen 
Milwaukee—J. R 
Mich. F. & 
N. W. ey ree Gunn, fae een 
eveland; erm. i 
Value; I. M. Weinberg, Sua 
ba me Morrow. g 
orthern, N. Y.—V. O. Peters, Shelb 
Northern, Eng.—C. B. . in i 
Nassau Walter Thom gg A a Falls. 
enix, Y.—Percy Doddridge, M = 
ter; J. R. B. Kessler, Peebles; E. Met 
man, Collinwood; Colbrunn & Darrell, Kamme; 
wp parton. | a Smith, Tedrow: 
- P. DeHaven, urelville; M. C. i 
Bettsville; J. R. Klar, eeusies. ] 


wa Eng.—Nice & Mason, East Liver- 








West Virginia Agency Appointments 
Aachen & M.—H. M. Rolston, Chester. 

— Y. Browning and M. C. Jennings, 
Amer. Cent—F. M. Arbuckl i ; 

L thy ow RY rbuckle, Lewisburg; B. 
American—W. M. Hughes, New Martinsville. 
oi. Eng.—W. H. Johnson, Glenville. 

u uffalo Ger.—Paden Luttrell, Parkersburg; 

M. A. Fletcher, Fairmont. 

California—W. H. Johnson, Glenville; B. L. 


— +: 
amden—C, e . 
Wellsburg. B. Reeves and J. R. Curtis, 


sontizens, W. Va.—L. S. Spaulding, William- 


Citizens, Mo.—Jesse Shimp, Manni 
Dixie—B. J. Prichard, — 


Dutch y 
aa, W. Bayer and L. B. Huey, 
arm. & Merch.—Geo. E. Robson and W. C. 


Pollack, Huntington. 





OHIO NOTES 


The Geo. E. P in- 
corporated ‘et Th tad Company has been in 


any & Zoll of Springfield, Ohio, find that 


eir business demands taki . “ 
panies, king in more com 


-.' new Sanborn map of Ironton, Ohio, will be 

ed soon. It will include the various outside 
- beyond fire protection. 

e Elyria Insurance Agency, of Elyria, Ohio, 
composed of H. D. Peck and H. "Ingersoll, 
taken over the agency of Mark O. Bovee. 

PP hing 3 C. McElroy of Columbus, Ohio, has 
am his sons, Harvey B. and F. Austin, into 
pe nership in his agency. The firm will be 
nown as Frank C. McElroy & Co. 
ent 2. Brown of Cleveland, son and suc- 
— : the business of the Jate R. A. Brown, 
bs A. ces on the West Side, has become a 
i of the Cleveland Exchange, action hav- 
a. ~~ taken by the governing committee 


The agency of i 
; y of Kountz, Stieg & Co. of To- 
ne will be conducted under the same style as 
Ctofore, notwithstanding the death of John 
Stieg wir” = senior —_ ~ orge 
continue t i i 
charge of the on EY e active manager in 


The Potters Insurance Company of East Liv- 


Spool, Ohio, has purchased the Herbert C. 
ee Company’s agency. Mr. Johnson goes 


new concern as a solicitor. 


1 r : The new 
by 7 as among its directors representatives 
ond © of the pottery establishments of the city 


one representative of an oil company. 





MICHIGAN AND INDIANA 


HOT AFTER THE DWELLINGS 








Notwithstanding Reduced Rates Com- 
petition for Preferred Business in 
Detroit Continues to be Fierce 





Detroit, Mich., July 20—(Special cor- 
respondence)—The craze for dwelling 
business is as great as ever. Notwith- 
standing the cut made a few months 
ago causing agents to write dwelling 
business for five years at the old three 
year rate, some good offices go even 
better. A case came up last week 
which demonstrated the length some 
good offices will go in order to get this 
kind of business on their books. An 
agent wrote $5,000 on a terrace, making 
what he knew to be the rate as per the 
new tariff. The customer was pleased. 
A solicitor from another good office 
representing the same company wanted 
the business and though the policy had 
been delivered and was satisfactory to 
the assured, a rate was made that 
forced the first agent to take up his 
$5,000 policy and write another for 
$8,000, at the same premium. This rate 
was forced not by outside competition 
but by the other agent of the same 
company. The policy would not have 
been written, however, in this company, 
had the solicitor succeeded in getting 
the business. This company would have 
lost the business. The outsiders are 
not the only competitors for business 
in Detroit now at almost any old rate. 
In talking to an old agent who has up 
to this time adhered to rates as pro- 
mulgated, he said, “From this time on, 
any business I have on my books will 
stay. I am tired, not of the competition 
from what is known as outsiders, but 
from the enemy in our own ranks.” So 
it goes. I think the game is being played 
now as strong as it can be and if there 
is not a break soon, it will be surpris- 
ing. 


Automobile and gasolene yacht insur- 
ance business is getting to be a favorite 
in many offices. Two companies that 
did not write these specials are in now. 
The Union of England and the Mann- 
heim have appointed agents who will 
write automobiles. The Yacht Agency 
is represented outside of the city, but 
does a good business through brokers. 
The rate on automobiles holds at 2% 
percent with no complaints. Since the 
fire companies practically cut off the 
collision clause, the liability companies 
are having a feast. If they have the 
same experience the fire companies had 
they will find they have a hot job on 
their hands. I understand one company 
did not want to go into the business, 
but was forced to. It was losing all 
the other business and in order to pro- 
tect that had to write collision. 


A writer in one of our leading publi- 
cations starts out with the heading, “In- 
surance vs. Insurance.” He says a new 
insurance company is badly needed, one 
that will insure against insurance; one 
that will guarantee when we take out a 
policy we can collect the amount we ex- 
pect to get. Further, he says, “If there 
is a fire we are never entitled to the 
full amount of the goods destroyed, 
but for only as much as they are ap- 
praised and they are invariably ap- 
praised by people employed or semi- 
employed by the insurance companies 
themselves. We are not very likely to 
get any more than as little as possi- 
ble.” 

This writer has something coming. 
If there is any person today who gets 
all that’s due it is the one who has a 
fire and insurance covering the loss. I 
have never known where an insured 
who was honest got a cent less than 
was coming. I have heard of cases 
where the policyholder got more than 
was due. I think I am safe in saying a 
very large percent of losses are settled 
not on a basis of true equity but on the 
basis of satisfying the assured. Other- 








169 La Salle Street 


Floating Insurance Written. 


ROLLINS & BURDICK 
INSURANCE 


Chicago 
Long Distance Phone Central 4076 


Exceptional facilities for writing and placing insurance in 
admitted companies on risks when the local market is exhausted 
anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Automobile Insurance Written 











individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 


GRAM DIE ceeds cccces ccccee 0000s. 00600:0600b0000000 000000 080008 55500000000" $371,359.89 
Surplus to Policy Holders... ..........:..:0cscsceeceescenenceeeeeees 324,460.09 
Additional Responsibility of Underwriters. ...........-++ +--+ +++: 750,000.00 





Our policy is the best indemnity obtainable on 


high grade surplus lines. Ample facilities. 


W.H. MARKHAM & CO., Attorneys and Managers 


Pierce Bullding, ST. LOUIS 





D. H. DUNHAM, President 


FIREMEN’S 


Capital, $1,000,000 


CHARLES COLYER, Vice-Pres. 


A. H. HASSINGER, Secy 
INSURANCE 
COMPANY OF 


ORGANIZED 1855 


Assets, $5,052,624.09 


Net Surplus, $2,237,124.31 
Surplus to Policy Holders, $3,237.124.31 


NEAL BASSETT, General Agent, 159 La Salle St., Chicago 





Illinois, Wisconsin, Minnesota, Iowa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 


Utah, Kentucky, Tennessee, Arkansas 


A. PF. McKAY, Special Agent, Delaware, Ohio. 
Ohio, Indiana, Michigan, West Virginia, Western Pennsylvania. 





LLOYDS LONDON. 


FLOATERS The property of manufacturers and merchants located in any 
2 number of cities insured under one policy at low rates. 


Your patronage invited. 


Long Distance Phone Central 18. 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


I have a contract with a syndicate of underwriters 


empowering me to bind up to $12,500 on risks in the 
United States and Canada. 


Prompt and careful attention assured. 
Liberal Commission to Agenis. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Cable Address ‘*Thomarian."! 
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wise, losses are settled, not adjusted. 
When yon consider that every hour in 
the day, year in and year out, a loss 
occurs in which thousands of dollars are 
involved and the courts are practically 
clear of the cases brought against the 
companies, it argues that if any one 
gets all that is coming all the time, it 
is the fire insurance company’s policy- 
holder. 

The Michigan Association of Retail 
Shoe Dealers has been in session in 
Detroit for three days. The members 
have agreed on the impossibility of 
building shoes to suit the seven hun- 
dred different ideas of their women cus- 
tomers and have decided it was safe 
to confine themselves’ to ten or twelve 
different styles, letting freak goods 
alone. This was based on their knowl- 
edge of their business. They are, how- 
ever, getting out of their field and have 
decided to organize a Mutual Retail 
Shoe Dealers’ Fire Insurance Company. 
George Bode of Fremont made an ad- 
dress on insurance. He said that had 
the shoe dealers begun mutual insur- 
ance five years ago they would have in 
a mutual insurance company a surplus 
of $28,000, as shoe store losses from fire 
in Michigan in five years amounted to 
only 14 per cent of the premiums paid 
in that time by shoe men. Everybody 
stood up when Mr. Bode asked who 
would take out a $2,000 policy in a mu- 
tual company. It was ordered that an 
attorney be at once employed to pre- 
pare articles of incorporation. 


The Detroit Underwriters’ Club held 
its monthly meeting Tuesday. An 
amended constitution and by-laws had 
been prepared and it was intended to 
submit the new ideas to the club with 
a view of having them adopted. The 
members did not turn out in sufficient 
force to even make a quorum, hence 
nothing was done. I am afraid the 
new manager had a hard job on his 
hands, 

Oxtp Detroiter. 





New Code Now Ready 

Away back in November, 1907, there 
was appointed in Detroit a building 
commission which ever since that time 
has been engaged in preparing a build- 
ing code. This is now done and ready 
to submit to the common council. Its 
adoption will mean that the new com- 
mission will immediately thereafter en- 
ter upon its duties to inspect all future 
building operations. 





Michigan Agency Appointments 
Aachen & M.—Eugene Rutan, Greenville. 
Atlas, Eng.—C. L. Corrigan, Fenton; L. T. 

Wright, Grayling; Hearn & Perry, Wyandotte. 
Caledonian—Miss Sara O’Connor Whipple, 
Monroe. in 
Connecticut—A. E. Watson, Mackinaw City; 
Wm. J. Pike & Son, Newaygo; Robt. Rumford, 
Oscoda. 


Eastern—Valentine & Valentine, Benton 
Harbor. 
Ger. Amer., N. Y.—L. R. Lyle Agency, 
Dowagiac. 


Hartford--G. V. Niles, Burt. ; 
Ins. Co. State of Pa.—Valentine & Valentine, 


Milw. Ger.—H. C. Banham, Ann Arbor; E. 
B. Clark, Adrian; I. R. Pratt, Coldwater; John 
Phelan, Ludington; Wm. J. Graham, Manistee; 
Geo. Schrauder, Monroe; J. I. Buss, Three 
Rivers; Curtis, Traverse City. 
National, Pa—W. W. Smith, Detroit; C. 
Phipps, Fenton; G. A. Mitchell, C. W. Bates 
and E. M. Carpenter, Flint; J. L. 
Grand Ledge; J. C. Hurd, Nashville; C. 
Williamson, Tecumseh; D. C. Atkins, Vassar. 
St. Louis—C. W. Barton, Big Rapids; G. L. 
Carter, Detroit; C. D. Phipps, Fenton; G. W. 
Phillips, Romeo. 





“Stringent and Satisfactory” 

_ Lower insurance rates and city build- 
ing inspection are subjects under con- 
sideration by the safer city committee 
of the South Bend (Ind.) Chamber of 
Commerce. One of the committee- 
men last week declared that more 
stringent state supervision ought to be 
adopted. The committee will secure a 
copy of the Michigan laws, which are 
regarded in South Bend as “stringent 
and satisfactory.” The committee will 
also secure a copy of the Grand Rap- 
ids (Mich.) building ordinance, which 
is regarded as a good one. 


MICHIGAN NOTES 


Harvey A. Hedden will open a fire ins 

agency at Albion, Mich., pny 1 ciao 
W. J. Pike & Son have purchased the agenc 
of Frank W. Riblet at Newaygo, Mich. _ 


A_ few days ago lightning struck seven barns 
south of Jackson, Mich., setting them afire, 
with almost a total loss. Several other fire 
losses have been reported in the state due to 
lightning. 

Final steps will be taken July 29 at Grand 
Rapids, Mich., to complete the organization of 
the Grand Rapids Merchants Mutual Fire. 
The meeting will be held at the dry goods store 
of A. Klaassen, 690 Wealthy avenue. 


INDIANA NOTES 


J. E. and J. T. Edwards of Columbus, Ind., 
have bought the W. E. Mick agency at Indian- 
apolis. 

C. E. Craves, secretary for man 
the local board at Ft. W A 
with appendicitis. 

Frederic J. Pfisterer has been appointed man- 
ager of the insurance department of A. J 
Meyer & Co., Indianapolis. 


Indiana insurance men say the storm losses 
this year have been the heaviest for years, if 
not in the history of the state. 

A firebug class of young boys has been dis- 
covered in Mishawaka, Ind., and six of the 
members were arrested, the leader escaping. 


H. F, Whitmyer has gone into partnership 
with Clinton i in the latter’s agency at 
Rockville, Ind. he firm will be Murphy & 
Whitmyer. 

An incandescent globe left lying on a bed 
when the current was off, set fire to the 
clothes when the current came on again in 
Henry Huey’s house at Portland, Ind., causing 
$100 loss, 


By a fire started by gasolene explosion in a 
restaurant at Freeland Park, Ind., Saturday, 
seven buildings were destroyed, with a loss 
of $25,000 and large insurance. The town has 
no fire protection. 

The Krouse Realty Company has been in- 
corporated in Indianapolis, with $50,000 capital 
stock to do an insurance and real estate busi- 
ness. The incorporators are H. A. Krouse, C. 
T. Sisloff and W. D. Headrick. 


Since the capture and conviction of the fire- 
bug, Crawfordsville, Ind., has been remarkably 
free from fires. It has now been thirty-five days 
since the department responded to a fire alarm. 
The last fire was on June 8. 

Wm. E. Landers has sold his stock and all 
interests in the German Insurance Agency, 
American Central Life building, Indianapolis, 
and John F. Moore becomes general manager 
of that corporation. Mr. Landers shortly will 








1 _years of 
ayne, is critically ill 





Benton Harbor. 


open an agency in Detroit, Mich. 





ORGANIZED 1881 


Michigan Fir 


Insurance 


OF DETROIT, MICH. 


STATEMENT 
Assets - - - - 
Capital - - - ~ 
Losses Paid - - 
ASSETS 


22,336.17 
518,690.10 
488,833.00 


Cash on hand and in bank $ 
City and County Bonds ... 
Mortgages on Real Estate . 


UE Cuinnc'e's cue4eac% 83,137.73 

Interest due and accrued. . 12,545.74 

Due from Agents and 
 cutcvuussdsawanda 99,346.21 


"$1, 224,888.95 
F. H. WHITNEY 
Vice-President 


M. W. O’BRIEN 
President 


e and Marine 
Company 


JULY Ist, 1909 


= aad $1,224,888.95 
- - - 400,000.00 
= - 5,760,000.00 
LIABILITIES 
Capital Stock..... veee-e+-$ 400,000.00 


Amount required to rein- 
sure all outstanding 









oa 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets - ° ° 
Surplus to Policy Holders 


$1,335,923.18 
481,083.02 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 




















AUTOMOBILE INSURANCE 


FIRE, THEFT AND COLLISION 
LIABILITY and PROPERTY DAMAGE 


BEST AND MOST UP-TO-DATE POLICIES ON THE MARKET 
Fire, Explosion and Theft Policies issued by the 


SECURITY CASUALTY COMPANY of Indianapolis 


($100,000 deposited with Auditor of State for protection of policyholders) 
Liability Policies issued by 


LONDON GUARANTEE & ACCIDENT CO. Ltd., of London, Eng. 
ACENTS WANTED LIBERAL COMMISSIONS 


GEO. M. COBB & CO., GENERAL AGENTS 




















INDIANAPOLIS, INDIANA 
MICHIGAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
CENERAL ACENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 
CONCORDIA, FIRE INSURANCE CO. of Milwaukee, Wis. Michigan & Ohio 
NORTH RIVER INSURANCE. CO., of New York Michigan & Wisconsin 
GERMAN FIRE INSURANCE CO.. of Pittsburgh, Penn. Michigan & Wisconsin 
JEFFERSON FIRE INSURANCE, CO., of Phladciphia Michigan, Wisconsin, Ohio, Minnesota 
ASSAU FIRE. INSURANCE. CO., of ‘Brooklyn Michigan 
DIXIE. FIRE, INSURANCE CO.. of Greensboro, N. C. Michigan, Ohio, Wisconsin & Minnesota 
BEN FRANKLIN INSURANCE’ CO.. ‘of -Allleghen Michigan, Ohio, Wisconsin & Minnesota 
COMMONWEALTH FIRE INSURANCE CO., of Ottumwa, la. Michigan, Ohio, Wise.,llls., & Ky 








We write a general class of business and desire agents in every City, Town or Village where we are not represented. 
SPECIAL AGENTS 


F. M. SAGE, -.T. KIRK WOOD, GEO. B. SEDGWICK, 
Detroit, Mich. Id Bidg., Cleveland, Ohio 612 Pabst Bidg., Milwaukee, Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 
Motor Boat Insurance 


Full Marine Policies, or Fire Only 


A. M. WEIR. 
Springfield, Il} 





FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
FEDERAL UNION INSURANCE CO., of Illinois. 
UNION MARINE INSURANCE CO., of Liverpool. 
MANNHEIM INSURANCE CO., of Germany. 
COLUMBIA INSURANCE CO., of Jersey City. 


Active Agents Wanted 
ADDRESS ALL CORRESPONDENCE TO 
E. S. KELLEY, Manager Motor Boat Department 
ST. JOSEPH, MICHIGAN 


GEORGE F. REEVE, Vice-P res. 
“THE OLDEST NEWARK COMPANY” 


CHARTERED i8ii. 





JOHN J. HENRY, Pres. CHARLES M. HENRY, St 








NEWARK WN. J. 


Being desirous of increasing its western agency plant, invites corr 
from responsible agents. This company is nearly a Boma old, liberal in its enol 
writing policy, conservative in financial management. It would be 4 valua' 
addition to any union agency. Address 





SOE ccccccnncesoosees 472,762.07 
Losses unadjusted and 
Be 0 hed ds sevens 29,682.43 
Net surplus ...... esececes 322,444.45 
$1,224,888.95 
E. J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 


CARROLL L. DeWITT, General Agent, 153 La Salle St.. Chicad°® 
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IN ILLINOIS AND WISCONSIN 


PICNIC OF MILWAUKEE BOARD 








Great Atheletic and Social Event Will 
be Held at Waukesha Beach 
August 14 





The Milwaukee board will have its 
annual picnic at Waukesha Beach on 
Saturday, Aug. 14. A committee con- 
sisting of H. F. Washburn, Otto Krem- 
ers and F. C. Millard, is arranging for 
an extensive program which will in- 
clude contests of all kinds from skat to 
baseball. The second annual contest 
for the silver cup put up by the local 
agents last year will be the main feature 
of the athletic program. The cup goes 
to the winner of the ball game and is 
now held by the special agents, who are 
always the guests on these occasions. 

Ernest R. Jeske, now in charge of the 
Citizens Trust Company’s insurance de- 
partment, was elected a member of the 
board last week as succesor to Richard 
Jefferson, who had resigned to become 
state manager of the Bankers Surety 
company. 

Reinke & Gerstenberger have pur- 
chased the agency of the late G. J. 
Brodesser and were elected to board 
membership. They retain the old office 
at 525 Twelfth street. 





Not Writing at Elgin 

In connection with the situation at 
Elgin, Ill., it was stated in the issue of 
July 1 that an interested party had been 
given a list of companies writing busi- 
ness at cut rates in that city, which 
list contained the names of the Amer- 
ican Lloyds and the Colonial Assur- 
ance. Harry J. O’Brien of Chicago, 
manager of these companies in Illinois, 
states that this is entirely erroneous, 
as his companies have no business in 
Elgin, and that it does him an injustice 


as he is not engaged in a cut-rate busi- 
ness. 





Apprehensive as to Mutuals 

There is some apprehension as to the 
smaller and weak Wisconsin mutuals 
following the failure of the Wisconsin 
Mutual and Southwestern Wisconsin 
Mutual, both of Lancaster, Wis. It is 
Noticed that the Hartford Mutual of 
Hartford, Wis., failed to make a report, 
at least in time for the insurance de- 
partment’s preliminary report. 





Fire Bug Gets Four Years 


The Wisconsin stare fire marshal’s 
department has obtained another im- 
Portant conviction in the case of Her- 
bert McCall, a former resident of Be- 
loit, Wis., who was arrested two wecks 
ago on the charge of setting fire to a 
barn in that vicinity two years ago. 
The youth confessed, excusing the act 
on the plea of intoxication. He was 
Sentenced to a term of four years in 





the state reformatory at Green Bay, 
Wis. 





Say Firebug is in Janesville 

There have been several barns and 
dwellings burned in Janesville, Wis., 
during the last thirty days. The cir- 
cumstances are such that citizens be- 
lieve there is a fire bug in their midst. 
Fire Marshal Purtell is now in the city 
making an investigation. Saturday 
morning at 4 o’clock the dwelling of 
Phillip Doheny was damaged by fire to 
the extent of $1,000. He was insured 
in the Hartford. 





Wisconsin Agency Appointments 
Boston—A. L. Tucker, Berlin; J. L. Fitz- 
gibbon, Menasha. 
California—F. A. Urwin, Oconto. 


Capital—Henry Dehde and R. H. Berndt, 
Oshkosh; Harriet Roberts, Beloit. 

Cent. Natl—W. C. Hintze, Wausau. ? 

Commonwealth, N. Y.—O. A. Alter, Mani- 


towoc. 

Continental—J. W. Nicholas, Livingston; H. 
A Thompson, Pardeeville. 

Consolidated—M. B. Huntley, Elroy. 

Des Moines—C. W. Fisk, Tomah; H. W. 
O’Connor, Reedsburg. 

Eastern—J. H. Cole, Manitowoc. 

German, Pa.—F. H. Rogers, Fort Atkinson. 

Mech. & Traders—Emil Tanck, Watertown. 

Michigan Coml.—W. J. Knights, Wild Rose; 
A. J. Cherney, Edgar; U. A. Cheeseman, Wit- 
tenberg; J. H. Sen ler, Marion; Levi Lane, 
Oconto; John Clark, Wautoma. 

National, Ct.—J. L. Hay, Janesville. 

N. W. Natl.—J. J. Remo and M. R. Sutliffe, 
Rhinelander; Michael Immel, West Bend; O. A. 
Koch, Beechwood; R. C. Coon, Milton Junction. 

Old Colony—P. J. Kraus, Marshfield. 

Peoples Natl.—H. J. Hansen, Burlington; Ed- 
ward Morrissey, Delavan; A. . Huebing, 
Reedsburg; A. R. Kibbe, New Richmond. 

Phenix—H. . Barney, Necedah; H. F. 
Washburn, Pewaukee; H. V. Bly, Beechwood; 

. TT. Kendregan, Mercer; A. W. Jilson, 

iagara; M. D. Ellsworth, Tavera; C. G. Mor- 
gan, Oakfield; Byron Johnson, Tunnel City; 
H. E. Cary, Shennington. 

Reliance—M. Huntley, Elroy. 

Roch. Ger.—D. J. Madagan, Marinette. 

Security, Ct——Edward Schroeder, Milwaukee. 

Westchester—W. A. Wescott, Crandon; C 
Jacobson, Sun Prairie; H. A. 
ton. 


Wood, Burling- 





Illinois Agency Appointments 
Milwaukee—J. E. Greenman, Tampico; E. O. 
Mathis, Walnut; Elliott Griswold, Prophetstown; 
H. M. Brewster, Byron; J. W. Sowers, Genoa; 
E. W. Dickson, Hampshire; J. S. Roberts, Gen- 
eseo; L. A. Hart and John Weaver, Chillicothe; 
C. C. Wheeler, Sandwich; Wm. F. Thompson, 
Yorkville. 
Mech. & Traders—E. W. Cullem, Harvard. 
New Brunswick—F. A. Snyder and A. ° 
Sutherland, Mattoon; Rosebrough & Wilton, 
Charleston; O. J. McGurty, Paris; A. S. Mohr, 
Lincoln. ’ 
Norwich Union—George Mowat, M. A. Arm- 
strong and Martin Quinn, Chicago; Cornelius 
Adams, Henry Dormeyer, Chicago; C. R. Stroh, 

Oregon. 

Northern, Eng.—Mrs. Julia Kuppler, Chicago; 
 » Weaver, Hampshire. 

orthern, N. Y.—S. A. Douglas, Freeport. 

National, Ct.—J. P. Utt and C. E. Ullrich, 
Decatur; M. P. Seibel, Manlius; W. A. Karicher, 
Brocton; Miss Mary Dooley, Highland Park; 
Smith & Kelso, Marseilles; J. R. Sumners, Clin- 
ton; H. A. Stotler, Wenona; A. H. Greenburg 
and J. F. O’Brien, Chicago. 

N. B. & M.—C. E. Bagley, St. David; C. H. 
Bane, Kansas; J. M. Kott, Orland; C. J. G 


un- 
narson, Chicago. 

N. W. Nat.—T. W. Burgess, Alton; Henry 
Eberhart, Manhattan; G. H. Kracke, Crete; 


S. L. Zea, La Hogue; R. L. Boggs, Fairfield; 


J. R. Easly, New Canton. 
Nat’l Union—G, A. Fox, Sycamore. 
Orient—R. E. and F. J. Walsh, Joliet; J. G. 
Binder and E. B. Coffey, Wheaton; James Crabb, 


Wilmette. 





NOW READY FOR DELIVERY 


UNDERWRITERS’ HAND BOOK 
OF WISCONSIN 
RELIABLE——THE STANDARD AUTHORITY—COMPLETE 


Contains not only an alphabetical list of all agents, with a complete list of the 
oe each agent represents, all arranged alphabetically by towns, but also 
uch other insurance data for the State, including statistics of Wisconsin busi- 


ness for five and six 
tected” town, 


Nsurance Men’s Hotels 


] years past, outline of fire protection of each ‘‘pro- 
location and size of each town having one or more agents, list of 
Insurance Attorneys, etc. 


he Company Directory Department, showing all the interesting data about each 


Company authorized to do 


business in the State, is of both interest and value to 


all who have anything to do with insurance in the State. 


Bound in Red Flexible Leather. 


Price per copy, $3.00. 


Send remittance with order to 


THE WESTERN UNDERWRITER COMPANY, 


145 LASALLE STREET 
CHICAGO, ILLINOIS 





W. IRVING OSBORNE, President JAMES A, PATTEN, Vice-President OTTO E. GREELY, Seorstary 


CALUMET INSURANCE COMPANY 


izi La Satie Street, CHICAGO 


Indiana State Fire Insurance Zo. 


JOSEPH L. EBNER, Prest. Tudianapolis, Ind. ALVIN T. COATE, Secy. 
ASSETS, DECEMBER 3isr, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph, 
Prompt and careful attention to all matters submitted. 





ALVIN T COATE, 


American Central Life Building. Secy. 





INCORPORATED 1794 
The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 


J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. E. R. DANNELS, Sec’y 
Ohio, Kentucky and Southern Michigan, 33 North High 


M. F. GRIM, General Agent, sirev, Columbus, Ohio. 
MONTGOMERY & FUNKHOUSER, Gen. Agts. Minnesota and Upper Mfichigan, 189 La Salle 
Louisville Insurance 


Street, Chicago. 
STRICTLY FIREPROOF 
Company 
FIRE AND TORNADO INDEMNITY 





HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


wore. BREVOORT 


In pusiness continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 


The Patronage of Insurance Men 
184 La Salle Street 


Is Solicited. 


PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


LOUIS S.JAMONSON, President, 





Chicage 





JOHN W. BROOKS, Vice-Pres. & Sec’y 





Surplus to Policyholders Jan. 1, 1909 


$1,020,261.30 


@ Assets and Policyholders’ Surplus have largely increased since 
that date and will continue to increase until one million dollars 
capital with corresponding surplus is paid in full, making one 
of the strongest companies ever organized in America 
@ Conservative lines written on all desirable classes of risks. 
Address applications to 


MOORE, CASE, 
LYMAN & HUBBARD 


Managers for Chicago 
and Cook County 


TELEPHONE CENTRAL 31! 


No. {59 La Salle Street 





CHICACO 
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Phoenix, Eng.—G. W. Clark, Neoga. 

Palatine—A. L. Richardson, Lincoln. 

Phoenix, Ct.—W. W. and B. B. 
Barry; C. H. Bane, Kansas. 

Peoples Nat’l—J. B. Joseph Du Four, Free- 
port; M. I. Hall, Belvidere. } 

Phila. Und.—Thos. J. Gore, Johnston City; 
Baggott & Joram, Cobden; J. S. Shepherd, Jack- 
sonville; Seeber & Hitggsreos, Benton; Cc. 
Roodhouse, Roodhouse; P. E. Wiggins 
Samuel Lyons, Hume; L. H. Grange, 
M. Carson, Bellflower; G. E. 


Watson, 


Homer; 
Wheaton ; 
rew, Carlin- 


ville; E. G. Benson, Creal Sprifigs; C. E. Bagley, 
St. David; B. M. Miller, Libertyville; Henry 
Hillsboro; 


McDonald, Virginia; A. T. Strange, 
H. H. Burr, Centralia. 
Prov. Wash.—J. P. Shelton, Heyworth; J. H. 
Bastert & Co, Quincy. ; 
Queen— 1. Moore and P. W. Schmit, 


Harpe; E. P. Thompson, Mendon; R. ay- 
burn, Hamilton; N. J. cGlasson, Thompson- 
ville; J. W. Miller, Auburn Park; C. E. McMul- 


organ Park; 
Byrnes and E. J. 
Beach, Chris- 
ilson, Ver- 


. G. Rosenberg, hos, 
Holden, Sheridan Park; 
topher; G. B, Gray, Sesser; A. J. 
sailles; M. B. Osmer, Irving Park. 

Royal—R. M. Guipe, Sheridan Park; J. C. 
Culbertson, Siper City. 

Reliance— D. B. Marvin, Bennett; C. W. 
Grassel, Hillsboro; O. B. Hewitt, Taylorville; 
W. M. Tomlinson, Wheaton. 

Roch. Ger.—C. E. Ballon, Blandinsville; G. W. 
St. John, Centralia; Wm. Stokes & Son, Clay- 
ton; J. L. Bennett, Decatur; A. L. Stimple, 
Geneva; R. A. Campbell, Macomb; Wash. Brock- 
man, Mt. Stecting:; J. G. Todd, Newman; O. B. 
Hewitt, Taylorville; F. M. Robertson, Virginia; 

O. Mathis, Walnut. 

Seaboard—W. P. Palmer, Sterling; H. L. Mer- 
rick and G. B. Walker, Robinson; J. L. Lloyd, 
Fairfield; Wm. T. urge, Centralia; I. M. 
Greenblatt, Maywood; A. Klinke, 

Mattie L. King, Oak Park. 

St. Louis—C. H. and E. J. Lueking, Bunker 
Hill; T. W. Williams, Cario; Edwards, 
Waukegan; E. J. Roach, Elgin; D. McKinney, 
Chicago Heights; H. H. Custer, Roseland. 

Springfield—A. W. Driskell, Equality; W. F. 
Smith, Flat Rock; T. P. Russell, Hurst; H. R. 
Crawford, Hillsboro; M. B. Taylor, Wheaton; 
C. H. Bane, Kansas; C. H. Hale, Kilbourne; 
k C. Martin, Salem; B. H. Watson, Riverton; 

. W. Noble, Bethany; C. N. McCullough, Be- 
ment; H. C. ilson, Donovan; Lehman, 
Princeton; J. B. Cleary, Odell; Cyrus Leather- 
man, Woodland; M. Danahay, Eureka; F. B. 
Rohe, Crete; Wm. H. Moore and P. N. Schmit, 
Chicago. 

Aachen & Munich—L. M. Gross, Sycamore; 
C. R. Stroh, Oregon. 

Atlas—J. J. O’Donnell, J. Kotilinek and G. I, 
McEldowney, Chicago; E. E. Morgan, Moline. 

merican, N. J.—C. E. 
G. Hartley, Sessor. 


Chicago; Miss 


Phelps, Rockton; H. 


American Cent.—R. S. Emerson and I. J. 
Campbell, Chicago. 

Commonwealth. N. Y.—F. H. Liebmann and 
H. C. Sterling, Ouien. 

Continental—J. W. Ross, Metcalf; O. U. Say- 


ler, ace. 
T. M. 


California—W. E. Pile, 
Wheelock, Moline. 

Delaware—J. A. Heckelman, Cullum; G. W. 
Buck, Genoa; Wood-Potts Agency, Litchfield. 

Franklin, Pa.—E. L. Knickerbocker, Chicago. 

Fire Assn—J. D. Morris, Kirkland. 

Farmers & Merchants—G. B. Steele, Rush- 
ville; F. M. Smith, Dixon; E. T. Ausbury, 
Macomb; L. R. Traylor, Coffeen; F. G. Rapp, 
Columbia; R. H. Mills, Dwight; J. E. Hartleb, 
Tolono; T. F. Miller, Wyoming; C. H. Hay, 


Carmi. 
Federal Union—A. G. Abney, Harrisburg. 
German, W. Va.—H. B. Jamison, Peoria; E. 
| aaa and Sigmund Benjamin, Spring- 
eld. 


German Amer., Md.—R. B. Rosentiel, Free- 
port; J. B. Harris, Granite City. 


Streator; 





ILLINOIS NOTES 


Knorr & Douglas succeed A. C. Knorr at 
Freeport, Ill., the new partner being S. A. 
Douglas. 

C. J. Ahern, who manages the Frank L. 
Smith Agency at Dwight, Ill, is the father of a 
new boy. 





WISCONSIN NOTES 
The Security of Davenport has been licensed 
in Wisconsin following an examination con- 
ducted by the state insurance department. 
The Fidelity Appraisal Wy of > Milwau- 
kee has been incorporated with a capital stock 


of $30,000 by C. G. B. Schneck, Fred B. Peterson 
and E. C. Schneck. 
Jacob Dietrich, one of the pioneers, and 


formerly a leading merchant of 
father of Dietrich Brothers, 
agents, died last Saturday. 

F. Grow and son Harold of Neillsville, Wis., 
associated in the insurance agency and abstract 
business of Grow, Schuster < Grow, have pur- 
chased a half interest in the Neillsville Times, 
the leading weekly newspaper. 

The East Wisconsin Trustee Company of 
Manitowoc, Wis., recently organized with a 
capital stock of $50,000, has decided to open a 
fire insurance department in connection with 
the trust company business. The company has 
opened negotiations for several leading lines. 

The M. Hilty Lumber Company of Milwau- 
kee has been sued by L. J. Petit for damages 
to the amount of $20,000 on the grounds that 
the company is in the practice of blockading 
surrounding streets and passageways with lum- 
ber piles and wagons so that fire apparatus can- 
not pass through in times of fire. The court 
has granted Mr. Petit an injunction directing 
that the company remove the obstructions at 
once. 


acine, Wis., 
well known local 





THE WEST AND NORTHWEST 


MISSOURI AGENTS AT JOPLIN 








Hold Well-Attended Meeting, Elect Of- 
ficers, Adopt Resolutions and Are 
Royally Entertained 





At the meeting of the Missouri Asso- 
ciation of Local Agents, held at Joplin 
last Saturday, the following were 
elected officers for the coming year: 

President—C. C. Jones, Kansas City. 


L First Vice—President—Sam D. Capen, St. 
ouis. 

Second Vice-President—W. D. Hemminway, 
St. Louis. 

Third Vice-President—L. H. Stubbs, St. 
Joseph. 


Secretary and Treasurer—Howard E. Gray, 


oplin. 
View Presifento—Ilemer B. Mann, Kansas 


City; W. B. Johnson, Kansas City; Martin 
Hubbel, Springfield; jon W. Brown, St. 
i W. Coots, 


> . 'e 5 In; 
bee cds A. Sr Boticbon: P Bluff. 

The convention was opened with an 
address of welcome by Mayor Guy T. 
Humes of Joplin, to which President C. 
F. Enright of the association responded. 
Sam D. Capen of St. Louis, who chiefly 
was instrumental in getting through the 
legislature the agents’ rating bill, which 
Governor Hadley vetoed, told the as- 
sociation about the work done in the 
legislature and expressed the opinion 
that the bill will be passed and signed 
at the next session. 

General discussions followed on over- 
head writing, ownership of expirations, 
multiple and side-line agents and legis- 
lation. All of the speakers were in 
favor of asking support from the state 
insurance department in the enforce- 
ment of present laws and the addition 
of new laws regulating certain practices 
in insurance writing. St. Louis and 
Kansas City agents spoke at length on 
the practice of multiple agencies and 
stated that this was the worst feature 
which these cities had to contend with. 
One man told of an instance in which 
a drug store handled several insurance 
lines. The regular patrons of this store 
were given the benefit of the commis- 
sion of the agent in a rebate. 

After luncheon the committee on res- 
olutions reported. Aside from those 
thanking the Commercial Club, mayor 
and local agents of Joplin, the resolu- 
tions favored the enactment of laws to 
prevent overhead writing and the giv- 
ing of rebates in fire insurance, and 
asked the cooperation of state officials 
in enforcing the present laws. 

After the meeting the vistors were 
entertained by an exhibition by the fire 
department and a trip to Schlifferdecker 
Electric Park, where, in the evening, 
the Joplin agents gave them a Dutch 
lunch, Homer B. Mann of Kansas City 
acting as toastmaster. About forty 
agents from various parts of the state 
were present, besides the Joplin agents. 

Next year’s meeting will be held at 
St. Joseph. 





Noe Goes With Commercial 
C. J. Noe has become special agent 
for eastern Iowa for the Commercial 
of Des Moines with headquarters at 
Toledo. He was formerly special agent 
for the Fidelity Fire of Des Moines, 
but resigned July 1. 


Will Enter South Dakota 
The Middlewest Fire of Valley City, 
N. D., which recently entered Mani- 
toba, Saskatchewan and Alberta, will 
now enter South Dakota. This will be 
all the territory it will enter in all like- 
lihood for two or three years. 








Rate Reductions Expected 

New advisory rates for a large num- 
ber of Missouri cities and towns will 
shortly be published by the Fetter rat- 
ing bureau of Kansas City. It is ex- 
pected that in very many instances 
these will show marked reductions 
from previous advisory tariffs, as many 
of the towns have improved their fire 
protection since they were rated last. 
The bureau has been engaged for 


months in making the surveys for these 
new rate estimates, but the estimates 
themselves had not been published. Re- 
cently Manager Fetter was in Chicago 
and on explaining the situation was 
given to understand by several of his 
subscribers that they desired the new 
estimates to be published as soon as 
possible. 





Will Assist State Agent Davis 

The National Union has appointed 
H. J. Vold, formerly in its farm depart- 
ment, as special agent for South Da- 
kota and southwestern Minnesota, with 
headquarters at Sioux Falls, S. D. H. 
H. Hanlon of Bisbee, N. D., covers 
North Dakota, and both assist State 
Agent E. A. Davis, who has supervi- 
sion over Minnesota and the two Da- 
kotas. 





RULING AS TO NEBRASKA LAW 





State Department Must Be Notified if 
Company Sends Unlicensed Agent 
to Adjust a Loss 





The Nebraska department has ruled 
that under the new law, if a company 
sends a man to adjust a loss in the 
state, he must either have an agent’s 
license or the department must be noti- 
fied that such a person is representing 
the company on the loss. 

Manager Whitlock of the Glens Falls 
addressed the department as follows: 

If we understand correctly, your office has 
ruled that a company licensed to transact busi- 
ness in the state of Nebraska, shall provide 
its state and special 7 and adjusters with 
state licenses. We will, of course, provide our 
own state and special agents with such license; 
but sometimes it is necessary, in order that our 
losses may have the prompt attention we desire, 
to call into service what is known as an 
“independent adjuster,” one who is not con- 
nect with any fire woe. In such an 
emergency will it be necessary for us to procure 
a state license for such adjuster before he can 
proceed with the adjustment assi him? 

Sometimes also we delegate a loss adjustment 
to an adjuster, or special agent, regularly in 
the — of another company that has been 
regularly licensed to transact business in the 
state. Under the new law, would we re- 
quired to obtain a state license for such ad- 
juster or special agent? fe 

Auditor Barton of Nebraska replied 
as follows: 


We have held that in case you use another 
agent for an adjuster or get someone interested 
in the loss to adjust for you, it will not be 
necessary for you to take out a license for this 


man, but it is necessary for you to notify this 
office so we may have your letter on file so 
your company will consider him their agent 
for the time being. This question has been 
threshed out in the courts and the companies 
have denied any responsibility at all, and it is 
our desire to fix the responsibility, so when you 
use an adjuster notify this office so we will 
have cognizance that you recognize him in that 
case. 





HONORS PAID E. L. COLBURN 





Iowa Field Men Present Théir Former 
Comrade With Gold Watch As 
Token of Friendship 





One of the best meetings, from a so- 
cial standpoint, that the Iowa pond of 
the Blue Goose ever held was that at 
Lake Okoboji Friday of last week, 
when the members met in accordance 
with the decision reached at their win- 
ter meeting in Des Moines. It had 
been planned to hold the quarterly 
meeting of the Iowa State Fire Pre- 
vention Association Friday morning, 
but owing to the serious illness’ of the 
wife of President J. W. Warnshuis, ne- 
cessitating his presence at Chamber- 
lain, S. D., this feature of the meeting 
was indefinitely postponed. The Blue 
Goose held a secret business meeting 
in the afternoon, which was quite 
largely attended. F. G. Ainley of Des 
Moines, most loyal gander, presided. 
Affairs of interest to the members were 
taken up and the meeting adjourned 
after being in session a short time. The 
members then hastened to the docks 
and the remainder of the afternoon was 
devoted to sailing, swimming, fishing 
and other sports for which Okoboji is 





Telephone Main 2010 


MOONEY & COMPANY 
(INCORPORATED) 
184 La Salle Street 
CHICAGO 





EXCEPTIONAL FACILITIES FOR 
HANDLING SURPLUS BUSINESS. 





VIRGINIA STATE 
INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets eee ~ $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois and Indiana 


SHIPMAN & WAYNE 


General Agents 


159 La Salle Street CHICAGO 


GERMANIA 


FIRE INSURANGE CO. 


NEW YORK 
ORGANIZED 1859 
Cash Capital, - = $1,000,000 00 
Assets, - - - $5,874,016 00 
Net ae s - $1,509,442 33 
Surplusfor Policy Holders $2,509,442 33 
HEAD OEFICE: 


Cor. William and Cedar Streets 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 





GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General for Michi 
and Ohio, Waiters ty, iw = 
troit, Michigan. 


SPECIAL AGENTS: J.T. KIRKWOOD, Cleve- 
land; FRANK M. t it; 





Detroit; GEO. B. 
SEDGWICK, Ishpeming, Michigan. 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 








171 La Salle Street, Ghicago, Ill. 
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famous and which led the members to 
decide upon this popular northern Iowa 
resort for its summer session. 

In the evening the insurance men 
met in the dining room of the Arnold’s 
Park Hotel, where they sat down at a 
sumptuous banquet at which E. L. Col- 
burn of Des Moines, formerly state 
agent of the Fire Association, was guest 
of honor. At the conclusion of the 
banquet H. N. Wood of the North 
British called the banqueters to order 
and acted as toastmaster. The main 
feature of the evening was the presen- 
tation of a very handsome gold watch 
to Mr. Colburn. J. D. Carpenter of the 
Queen made the presentation speech. 
Briefly he conveyed to Mr. Colburn the 
friendship and appreciation in which he 
is held by Iowa fire insurance men, and 
expressed his regret that his old com- 
rades feel over his removal from the 
Iowa field, while congratulating Mr. 
Colburn upon his promotion to the as- 
sistant managership of his company’s 
westerr department. 

During the evening responses to 
toasts were made by Charles C. Martin, 
special agent of the Norwich Union; 
A. E. Clark, Concordia; L. D. Griffin, 
who succeeds Mr. Colburn as_ state 
agent of the Fire Association; A. M. 
Upham, L. & L. & G.; E. S. Phelps, 
North America; Dr. J. F. McSween, 
Franklin Fire; E. W. Allabaugh, Com- 
mercial Union, and E. L. Colburn. Fol- 
lowing the banquet, Mr. Colburn re- 
turned to Chicago, while many of the 
insurance men present remained in 
Okoboji for an outing. 


COMMENTS AS TO KANSAS LAW 








Vice-President Going of the Shawnee 
Fire Tells of First Weeks’ 
Operations 





Vice-President Going of the Shawnee 
Fire in answer to an inquiry as to the 
early operations of the Kansas rating 
law, says: 


As you know, the law went into effect June 1, 
1909. Consequently a sufficient length of time 
has about elapsed to permit the expression of an 
opinion. A six weeks’ trial of the law has 
demonstrated conclusively that it meets with 
the expectations of its friends and confounds 
those who were not so favorably disposed 
towards it. When you disturb the waters, the 
particles that have been accumulating for years 
will naturally come to the surface. This was 
expected, and is just what has taken place in 
this state. The people with grievances have 
been filing their complaints with the superin- 
tendent of insurance, and this is natural and 
confirms the expectations and hopes of those 
who are responsible for the enactment of the 
law. Heretofore people with grievances, 
imaginary or otherwise, would condemn the 
insurance companies, either by word of mouth 
or-through their local newspapers. These same 
people would come to the legislature with blood 
in their eyes and unfriendly insurance bills in 
their pockets. This situation has been pro- 
uctive of inimical laws and one legislature was 
but the repetition of another in that particular. 
The American citizen is better satisfied with 
the right of appeal than in making the appeal 
itself. If he possesses the privilege he is not 
So liable to exercise it. Deny him this right 
and privilege and he is disposed to make trouble 

and a little Boston tea party is the result. 
es, the new law is proving satisfactory to 
the people of Kansas, and of course the local 
— have come its strongest defenders. 
he rates are being firmly maintained, but re- 
ductions can be expected where improvements 
are made. 
I notice the superintendent of insurance has 
recently directed the attention of the companies 
4 the rate conditions at Abilene and Kiowa, 
an. These cities have provided themselves 
with better fire equipment and are properly 
entities to reductions based upon the general 
- edules which have been filed by the different 
Wupanies transacting business in this state. 
here the hazard has been reduced it should 
ie and will have a similar effect on the rates 
fl surance. This is just as welcome to the 
myurence companies as it is to the people them- 
rn €s.- The action of the superintendent of in- 
: —— in this particular is not arbitrary, but 
it ioe ton facts and not fiction. Heretofore 
pth a almost impossible to secure improve- 
Santen wr 4 rhere was no power to inflict 
pebvemnemee efects or allow credit for im- 
uring the past week the law has been com- 
ee by the governor, the superintendent of 
os pence and the attorney-general. Complaints 
eee the value of the law to serve the 
R me as well as the insurance companies. It 
erete’ Possible to investigate complaints where 
one 2 Ore it was impossible to do so. The 
a P ng accustomed to obtain their reward 
tects. th e legislature met. The law amply pro- 
poe _ companies by providing that all rates 
satishea reasonable. If the companies are not 
9 with the construction placed upon the 
» they have a right to appeal to the courts, 





which was denied them before. Under the old 
law there was continual warfare and there was 
no power to settle it. At the present time there 
is a method of adjudicating differences and 
controversies will be settled in a quiet, judicious 
manner. 





Not to Form an Agency 

Fred C. Sammis, the resident man- 
ager of six fire companies at St. Paul 
and Minneapolis, states that he never 
had any intention of associating him- 
self with Geo. W. La Brand and F. 
G. Warner in the local business at St. 
Paul. Mr. Sammis has built up a large 
business and is not contemplating mak- 
ing any change. Mr. La Brand is at 
the head of the Public Service & Ad- 
justment Company, devoting all his 
time to it. Mr. Warner, formerly of 
Warner & Warner of St. Paul, sold his 
business to J. Q. Haas & Co., and ob- 
ligated himself not to re-enter the local 
business. The report got abroad that 
these three men were getting together 
to form a local agency at St. Paul. 





MAY HAVE SEPARATION PLAN 





Western Canada Fire Underwriters As- 
sociation Desires to Adopt Scheme 
of Western Union 





The Western Canada Fire Under- 
writers Association, which is the legis- 
lative and rating organization for Man- 
itoba, Saskatchewan and Alberta, has 
addressed companies to ascertain their 
views on the proposed adoption of the 
Western Union graded commission 
scale and the separation feature. 

Commissions in the jurisdiction of 
the association are 15 percent maxi- 
mum, except in Winnipeg, which is an 
excepted city. A movement is on to 
put a fixed commission on subagents 
in Winnipeg. 

The association is endeavoring to di- 
vorce itself from company supervision 
through the Canadian Fire Underwrit- 
ers Association, which is the legislative 
body for Quebec and Ontario, but 
through whose secretary the other Ca- 
nadian associations are required to sub- 
mit questions of legislation for com- 
pany vote. With the influx of many 
United States companies in the three 
provinces that do not operate extens- 
ively in other sections of Canada, a sen- 
timent for independent jurisdiction has 
arisen so that the members of the Ca- 
nadian Fire Underwriters Association 
shall not be the deciding power. 





Compliments a Mutual 


Examination by the Minnesota - de- 
partment of the Mutual Creamery and 
Cheese Factory Fire, located at Red- 
wood Falls, Minn., shows the following 
condition on June 17, 1909: Income, 
Dec. 31 to June 17, 1909, $3,889; dis- 
bursements, Dec. 31 to June 17, 1909, 
$1,372;, Total assets, June 17, 1909, 
$6,925; total liabilities, including re- 
serve, $3,108; surplus, $3,817. The com- 
pany has over $1,000,000 of insurance in 
force. The examiner calls attention 
to the excellent business management 
of the company, and says that this is a 
real mutual company conducted for 
the benefit of its members. The secre- 
tary receives a salary of $400, and other 
salaries are nominal. 





Missouri Agency Appointments 


Ins. Co. of N. A.—S. A. Clark, Butterfield; 
C. A. Rose, Purdy; H. R. Ennis & Co., Kansas 
City; J. R. Goodenough, St. Louis; McDowell 
& Howell, Cabool; Hugh McDowell, Lees Sum- 
mit; Long Lane Realty Company, Long Lane; 
E. E. Wilson, Hermitage; Guy Robinett, Weau- 
bleau; Howard Couch, Emden; A. W. Durand, 
Emerson; Dudley Hutcherson, Philadelphia. 

Mercantile—E. M. Perry, Cardwell. : 

Milw. Mech.—T. R. Collins & Son, St. Louis. 

Mich. Coml.—J. S. Chick & Son, Kansas City. 

Old Colony—Fowler & Long, Kansas City. 

Natl. Union—E. E. Dix, Clinton. F 

Northern, —— ias, Washington; 

‘1? fume. 


St. Louis. 





American, N. J.—W. T. Medieg, Biasttyes: 
_ y, 


“(CONTINUED ON PAGE 20) 





NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1908 


Total Assets, $610,698.28 Capital, $300,000.00 
Net Surplus, $32,457.08 
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JAMES B. HOBBS, President HENRY P. MAGILL, General Manager - 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 





First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
and Kansas, 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


HAWKEYE 


—.6" INSURANCE CO. 


DES MOINES, IOWA 











ASSETS ‘ ° , : - « 877,496.93 
RESERVE .. . so - witty 
CAPITAL . . «© «= «© « +0€0,008. 

SURPLUS . . . . « 06 ,674.60 


H. R. HOWELL, President 
W. D. SKINNER, See’y. GEO. A. HOWELL, Asst. Sec. 


A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President 





BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 


C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, III. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 
C. C. BOWERSOX, Special Agent, Missouri and Southern Illinois, Home Office. 


vag M. ROBERTSON, Special Agt., No. Ill., Wis., Minn., 159 La Salle St., 
icago. 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 





JANUARY 1, 1909 
SE, 8d cass ebivdebnehuahd os aes ea-neaee 
Surplus to Policyholders...........++eeeeeeeee++ 191,863.55 
Comennes 1b BOGGRR. occ ccccccctaccicsvccesosss Ge 





Increase in Net Surplus. . 3,925.18 
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STANDARD PROVISIONS 

Tue papers read before the annual 
meeting of the INTERNATIONAL AsSOcIA- 
TION OF ACCIDENT UNDERWRITERS, the re- 
port of its executive committee and ad- 
dress of its president indicate that the ac- 
cident companies are not opposing stand- 
ard policy provisions because they are an- 
tagonistic to uniformity, but in the effort 
of some forty-odd states to pass a bill rec- 
ommended by the insurance commission- 
ers, each commonwealth is likely to take 
a hand at “improving” a model bill. This 
will result in a sadder lack of uniform- 
ity, it is feared, than now prevails. 

The insurance commissioners, honest 
in their intention, seem to fail to see 
the increasing perplexities confronting 
companies from varied state laws, de- 
mands and department rulings, many of 
them bristling with antagonisms to any 
semblance of uniformity. It requires 
even more than the historic “Philadel- 
phia lawyer” to keep a company in the 
devious path laid out in each state. If 
the companies were cocksure that a model 
bill would be passed in every state as 
agreed upon by supervising officials and 
company officers, there would be no objec- 
tion. 

Legislators are not willing to allow the 
New York standard form of fire insur- 
ance policy to stand. It is a policy agreed 
upon as clear and comprehensive, fair 
to all. Almost every line has been passed 
upon by the higher courts until companies 
and the public are well informed as to 
their rights. The companies universally 
accepted this form as standard and 
used it. 

But the legislatures were not satisfied. 
They began tinkering with it. Iowa now 
has its standard form, likewise South Da- 
kota, ditto Wisconsin. Other states also 
have tried to “improve” what was gen- 
erally accepted as a wisely drafted stand- 
ard form. It is just such state movements 
that accident companies fear. The dif- 
ferent legislatures will not let uniformity 
prevail. 

We believe there is need for reforms in 
the accident business. Too many ambigu- 
ous clauses have been introduced and 
there are too many complaints on part of 
claimants. The insurance commissioners 
seem bent on adopting a model bill, and, 
this being the case, the insurance off- 
cials can do little other than co-operate 
to secure an acceptable draft of standard 
provisions. 





FIELD MEN’S SERVICE 

THAT was an interesting discussion at 
the annuai meeting of the [Lt1no1rs STATE 
Boarp regarding the evolution of fire in- 
surance and the consequent effect on 
the work of special agents. In the old 
days, the field man was all things in 
one, adjuster, rater, inspector and 
agency supervisor. Adjusting, rating 
and inspecting have in part been dele- 





gated to bureaus for experts, leaving, on 
a superficial observation, the inference 
that the labor of field men is merely 
agency supervision and _ business-get- 
ting. If the duties of field men are to 
be mere business grubbers, the tone of 
the field corps will deteriorate as they 
will become little other than salesmen 
or at least business stimulators. 

We do not minimize the qualities nec- 
essary in a field man to get business or 
rather to appoint agents that will pro- 
duce a satisfactory premium income. A 
company must have business and _ it 
looks to the field man to see to it that 
agents as a whole do get the business. 

Yet there is a greater service that the 
field man performs. As the servant of 
the companies, he is left to supervise 
the details of the business in the field. 
To care for and develop the business- 
getting end of the business requires a 
better man than a mere business-getter. 
With the growing complexities and in- 
creasing demands, with new processes 
in industrial enterprises, with changing 
hazards, the field man must have an all- 
round‘ knowledge of business condi- 
tions. 

With the introduction of the analyti- 
cal rating system, the field man will be 
required to master to some degree the 
plan so that he can intelligently explain 
to agents and assured the make-up of 
a rate and point out possibilities of 
improvement. In this way the special 
agents become public servants, because 
all risk improvements mean less fire 
waste and check the danger of confla- 
gration. 

Field men, too, in fire-prevention 
work on a larger scale have the oppor- 
tunity to use their influence with busi- 
ness organizations and municipal au- 
thorities to increase the efficiency of fire 
protection. 

In the publicity movement inaugur- 
ated by the companies, the chief mis- 
sionary will be the special agent as he 
goes and comes among the local agents. 

Even with some of his old duties 
given to others, there are more im- 
portant duties and_ responsibilities 
placed on the field man. Salaries for 
field service are larger today than ever 
before, because better judgment, more 
education and seasonable experience are 
needed in the stiffer competitive condi- 
tions. To make a profit on the business 
produced, to see to it that it is written 
according to the policy of the company, 
demands discrimination, selection and 
constant vigilance. 

The field man’s service is valuable. 
It will always be so. He is as much 
needed as the local agent, manager or 
company executive. His life is not an 
easy one. It involves personal sacrifice 
and he is worthy of his hire. 





Bankers in Iowa are said to be pleased 
at the reduced number of bonds they are 
asked to sign since surety companies have 
grown more active. They might help a 
good thing along by declining to be 
“worked.” 








THe JTowa FRATERNAL CONGRESS is 
tickled almost to death because the leg- 
islature adjourned without passing an 
adequate rate law. It’s a great joke on 
the mortality tables. 





As men grow older they are apt to talk 
less and say more. 





Right of Removal of a 
Case to Federal Court 





(Prom the Philadelphia Record.) 


A decision by Judge Jones, of the 
Federal district court in Alabama—de- 
claring unconstitutional a law the effect 
of which was to revoke the license of 
a foreign corporation that should trans- 
fer litigation from a state to a federal 
court—led the Record to refer very 
briefly to the curiously variant deci- 
sions on laws of this character which 
have been rendered by the Supreme 
Court of the United States. The latest 
decision, rendered three years ago, up- 
held a Kentucky law which directed a 
state officer to revoke the license of a 
corporation for transferring suits 
brought against it to the Federal courts, 
and we referred to the decision of 
Judge Jones as apparently in opposition 
to this, though we explained that the 
dispatch giving the judge’s conclusion 
did not give the details of the Alabama 
law. 

. +. = 


The opinion of Judge Jones has since 
come to hand. It appears from it that 
he took full note of the decision ren- 
dered three years ago in the case of 
Security Mutual Life Company vs, 
Prewitt, and distinguished between the 
Kentucky law and the Alabama law. 
The judge held that the Western Union 
Telegraph Company had a_constitu- 
tional right “to construct and maintain 
telegraph lines in this state.” Hence a 
law revoking its license was held to be 
invalid. In the course of his opinion 
Judge Jones said: 

_A foreign corporation may acquire a vested 
right to do intrastate business, protected by 
the constitution of the United States from de- 
struction by the arbitrary yy of ex- 
—. in other ways than by direct grant, as 
nere, of the right in the constitution of the 
state. It may acquire a vested right to do 
business by laws inviting the foreign corpora- 
tion to invest in property and business here, 
giving it certain privileges if it does, if the 
pene gore a acts upon the faith of the laws 
and performs their conditions. The state must 
also confer a vested right to do business by 
authorizing the foreign corporation to purchase 
and succeed to the franchise and business of 
domestic corporations, if it purchase in con- 
formity to those laws. 


* * * 


In view of the conditions under which 
the telegraph company is in Alabama, 
Judge Jones held that the effort of the 
state to revoke its license was unconsti- 
tutional and that this was not out of 
harmony with the supreme court’s de- 
cision in the Prewitt case. 

Whether Judge Jones’ decision is in 
accord with the supreme court’s latest 
deliverance is, however, at this distance 
from Alabama of secondary interest. 
The Record was discussing the various 
opinions of the supreme court on the 
control the states have over foreign 
corporations. In very brief form the 
record is this: 

x * * 


A Wisconsin law requiring a foreign 
corporation to waive its right of trans- 
fer to the Federal courts was held to 
be unconstitutional. A law of the same 
state requiring a state official to cancel 
the license of a corporation that should 
transfer suits was sustained. Then in 
1887, in Barron vs. Burnside, the court 
held that a law requiring a foreign cor- 
poration to sign an agreement to abide 
by the state laws, one of which required 
the revocation of the license of a for- 
eign corporation that should trans- 
fer suits, was unconstitutional. The 
opinion of the court in this case 
employed very broad language. In the 
last previous case the court had held 
that it would not inquire into the state 
of mind or motives of the legislature in 
an enactment, but in the Barron case it 
held that the purpose of the legislature 
to prevent foreign corporations from 
transferring cases to the Federal courts 
wds an essential feature of the case, 
and that by no process or form of 
words could a state effect this end. 
Then came the Prewitt case in 1906, in 
which the Kentucky law requiring a 
state officer to cancel the license of a 





Personal Side of the 
Insurance Business 





H. H. Rassweiler, Illinois state agent 
of the North America, at the annual 
meeting of the Illinois State Board, in 
commenting on the lack of knowledge 
of the field men pertaining to the Dean 
schedule, made the statement that at 
the social gathering of the state board 
he had an impulse to offer a prize to 
the woman present who could name 
the largest number of fire companies, 
Mr. Rassweiler’s impression was that 
on an average, the wives of special 
agents would not be able to name more 
than four. 

One of the Illinois State Board 
ladies has questioned Mr. Rassweiler’s 
statement. She contends that the in- 
surance mens’ wives are pretty well 
informed. This lady states that on 
the return from the state board meet- 
ing to Chicago, she reeled off the names 
of forty fire companies in a few min- 
utes. 

Mr. Rassweiler’s test would have 
been a most interesting one. 


Osborn, Ohio, is a little town of 900 
on the Big Four between Dayton and 
Springfield, but not fewer than four 
field men, all representing Ohio com- 
panies, make it their place of residence. 
They are John G. Wetzel, secretary of 
the Springfield Underwriters’ Mutual; 
A. W. Cox of the Cooper; L. F. Cream- 
er of the Teutonia, and his son, J. R. 
Creamer, who has recently gone with 
the National of Cincinnati. 

Secretary J. B. Herriman of the 
Town Dwelling Mutual of Des Moines 
recently received a claim from a pol- 
lextalider for $50 for loss by wind. 
Mr. Harriman wrote back for partic- 
ulars and the policyholder in return 
explained that he had lost one of his 
valuable horses from colic. “If that 
ain’t a loss from wind. I’d like to have 
you draw plans and specifications as 
to what a loss from wind is,” ob- 
served the policyholder. Secretary 
Herriman has added the letter to his 
collection. 


Hummell & Plum of Circleville don’t 
believe in one partner’s having all the 
good things, so when J. D. Hummell’s 
term of office as county clerk expires 
August 1, he will be succeeded by H. 
W. Plum. Nearly every insurance 
agent of prominence in the city has 
some public office, except good-natured 
“Billy” Wentworth, who says he 
spends his spare time at home with 
the babies. 


The agency department of the 
monthly payment branch of the North 
American Accident at the home office 
is on the boom. Assistant Superintend- 
ent John V. Rathbone, who holds down 
the boards with Superintendent H. A. 
Luther, has presented the department 
with his own brand new boy. The new 
assistant’s picture will soon grace that 
extensive photosraph collection of 
North American accident business 
boomers that adorn Mr. Luther’s office. 





foreign corporation is sustained on the 

ground that the court will not inquire 

into the motive actuating a legislature; 

it may refuse a license, even if its mo- 

tive be an improper one. 
* « * 

A layman might be diffident about 
concluding that two decisions of the 
court are at variance with each other, 
but it happens that in the Prewitt case 
two justices dissented and declared that 
the opinion of 1906 was absolutely hos- 
tile to that of 1887, and such it appears 
to be. The Alabama case appeared in- 
teresting only because it raised anew 
this important question of a — 
rights. But the relations of the tele- 
graph company to the state of Alabama 
seem to distinguish this from the other 
cases discussed. 
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AS AN ONLOOKER SAW IT 


VIEWS OF NIAGARA MEETING 





Convention of International Association 
of Accident Underwriters Devoted 
to Better Things Than Business 





(From a Staff Correspondent) 


Niagara Falls, Ont. July 16— The 
convention of the International Asso- 
ciation of Accident Underwriters which 
closed here today was notable rather 
for its expression of sentiment than for 
the business transacted. There was 
little in the proceedings to cause a 
stranger to guess that this was a gath- 
ering of hard-headed business men, 
executives of corporations engaged in 
a strenuous pursuit of the almighty dol- 
lar. Rather it appeared during the ses- 
sions an assembly of students of insur- 
ance aS an economic or social problem 
or of philanthropists seeking new means 
to benefit mankind and show apprecia- 
tion of praiseworthy deeds. Out of 
session it was a gathering of gentle- 
men whose first pleasure it was to see 
that the charming ladies of the party 
had a good time. The driving business 
man had been left at home and for- 
gotten; his better self, the man of cour- 
tesy and kindly impulse, had come to 
the convention. 

Alexander Center of All 

Presiding over this assemblage was a 
man in whom business acumen, execu- 
tive ability, courtesy and consideration 
for those about him are so happily 
blended as to make him the center of 
the gathering, not alone by virtue of his 
office, but by the charm of his person- 
ality—H. G. B. Alexander, president of 
the Continental Casualty. Thrice presi- 
dent of the association, he has en- 
deared himself to his associates and in 
cooperation with them has set a pace 
for the organization which means fast 
traveling for his successors if they 
would keep it up. To him more than 
any other one individual is due the 
success of this meeting, yet he would 
be the first to accord their full share of 
praise to the others who, as officers, 
committee members, or speakers con- 
tributed so much. 

Legislation Main Topic 

Were one to look for the dominant 
question in this convention he doubt- 
less would conclude that it was the re- 
lation of accident and health insurance 
companies to the law-making and law- 
enforcing powers of the several states. 
The report of the executive committee 
was chiefly a chronicle of meetings held 
and record of work done in connection 
with insurance commissioners and leg- 
islatures. The most important action 
taken by the association was the amend- 
ment of the by-laws -to provide for a 
bureau of legislation and departmental 
telations to take from the executive 
committee a large part of this work 
and to do it more thoroughly than busy 
company officials can find time to do it. 

The papers were for the most part re- 
lated in some manner to legislation or 
supervision—Hartigan on standard pro- 
visions, Vorys on national supervision, 
Fibel on cooperation in furtherance of or 
Opposition to legislation, Wolfe on the 
Probability of government insurance, 
Seward on the constitutionality of 
Standard provisions, Dr. Tolman on the 
means for reducing the number of acci- 
dents. Even the nominating committee 
had legislation largely in view as it 
wrestled with the question of naming a 
Successor to President Alexander. Wal- 
ter Faxon, vice-president of the 
Aetna Life, was nominated, not alone 
tor his good work done in the past or 

is high standing as an underwriter, 
but because he was believed to have the 
judgment and diplomacy necessary to 
work in harmony with the insurance 
commissioners. 

Practical Business Questions 

Questions bearing directly on acci- 

‘ent and health underwriting received 
little attention. The only address on 





this line was that of Edwin W. DeLeon 
on the double indemnity clause in acci- 
dent policies. Some of the committee 
reports brought out certain practical 
points. Especially was this true of the 
report of the automobile hazard com- 
mittee presented on Friday by Chair- 
man W. De M. Hooper. From the ad- 
ditional statistics secured the past year 
Mr. Hooper deduced such conclusions 
as were possible. For example, it was 
shown that on a basis of all the auto- 
mobile accidents on which figures were 
available, one in sixty-four has resulted 
in a death and one in 832 in payment of 
specific indemnity, a much higher ratio 
than in ordinary accidents. Each claim 
has resulted in the payment of an aver- 
age of two weeks and two days total 
disability and two weeks and six days 
partial disability or, computing partial 
as one-half total, each claim for an au- 
tomobile accident has resulted in three 
weeks and five days disability on an 
average, a much longer period of dis- 
ability than from ordinary accidents. 
The foregoing figures are on occupants 
of cars and take no account of accidents 
caused to pedestrians by cars. 
Williams on Advertising 

Of practical interest to the producing 
rather than underwriting end of the 
business was the paper on “Advertis- 
ing” by C. A. Williams, of Chicago. It 
was very carefully written and excel- 
lently delivered and was received with 
marked interest. Mr. Williams’ plea 
was for a campaign of publicity through 
the public press to bring to the atten- 
tion of the people generally the need 
of accident and health insurance. He 
does not favor the expenditure of large 
sums just to keep a name before the 
public, but for the purpose of creating 
a demand for goods and making more 
effective the work of the salesman by 
preparing the public mind in advance 
of his coming. 

Some personal investigations by the 
speaker have convinced him of the 
small percentage of the people who 
carry accident and health insurance, the 
still smaller percentage of those who 
know the benefits under such policies 
and the opposition on the part of most 
men to letting insurance agents ap- 
proach them on the subject. He main- 
tained that if the accident and health 
companies would jointly raise an adver- 
tising fund to be used for the good of 
the business and not of any individual 
company, they could, by careful selec- 
tion of mediums and careful writing of 
advertisements, create an interest in 
their indemnity and a demand for it 
which would so facilitate the work of 
their agents as to get good returns on 
the money expended. 

New Officers Elected 

The election of officers resulted as 
follows: 

President—Walter C. Faxon, Aetna Life. 

First Vice-President—Lee Woolens, Imperial 
Guarantee & Accident. 

Second Vice-President—L. C. Deets, 


State Traveling Men’s Association. 

Secretary—F. Robinson Jones, Fidelity & 
Casualty. 

Treasurer—George E. Taylor, New Amsterdam 
Casualty. 

Executive Committee—H. G. B. Alexander, 
Continental Casualty, chairman; E. W. De Leon, 
Casualty Company of America; Franklin J. 
Moore, General Accident; W. C. Potter, Pre- 
ferred Accident; Louis H. Fibel, Great Eastern 
Casualty; W. M. Tomlins, Jr., Empire State 
Surety; B. A. Page, Travelers; C. C. Daniel, 
United Commercial Travelers; John T. Stone, 
Maryland Casualty. 

Librarian—Horace 
Commercial Accident. 

George E. McNeill Memorial Committee—G. 
Leonard McNeill, Massachusetts Accident, chair- 
man; F. S. Dewey, National Casualty; Herbert 
Walker, Dominion of Canada Guarantee & 
Accident. 

Presentation of Medals 

The presentation of the George E. 
McNeill medals for heroism was very 
impressive and gave occasion for some 
remarkably fitting speeches. The com- 
mittee had awarded these medals to 
representatives of Canada, the middle 
west and the east. Denis Murphy, 
president of the Canadian Railway Ac- 
cident, presented the medal awarded to 
Samuel Voce, of Montreal, and it was 
accepted by the Hon. W. A. Weir, of 
Montreal, member of the provincial 
parliament and provincial treasurer. 
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AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 


Special Inducements to Agents and Brokers 
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Continental Casualty 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
Company 
CHICAGO, Illinois 
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When better Accident and Health policies cam 

be written, we will write them 


Capital Stock $100,000 00 write them... dood Man 
Producers address 
H. G. B. ALEXANDER 
President and General Mansgw 


£208 Michigan Ave., Chicago, Ill. 























Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 


Security Casualty Company 


of INDIANAPOLIS 
A new company, new methods, new ideas and new policies. Protects 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and Acci- 




















CAPITAL dent, Funeral Benefit, Physicians’ and Dentists’ Defence and Auto- 
$100,000.00 mobile Insurance. Correspondence confidential. Address the Company. 
- WANTED 


Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 
in force in thirty States. Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


Cash Capital and Surplus, $2¢0,000. FEDERAL CASUALTY COMPANY, Detroit, Mich. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all’ the latest forms of Health and Accident policies on both commercial and industrial plan. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
Dsitrict Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


L. A. WATRES, President 








JOSEPH A. SINN, Manager Surety Dept. 


WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 
Home Office: SCRANTON, PENN. 
CAPITAL AND SURPLUS OVER $3,000,000 


Issues Fidelity, Contract, Official and Judicial Bonds 
For Agency Contracts and Territory, Address 


COLONIAL CASUALTY CO., 
HUNTINGTON, W. VA. 


Writes all forms Personal, Accident and Health 
Insurance. Agents wanted in Ohio, West Virginia, 
Kentucky, Virginia, North Carolina, Tennessee 
and Alabama for the Commercial, Industrial and 
Railway Installment Departments. 


United States Casualty Company 


Accident, Health, Disability, Lia- 
bility, Boiler, Burglary, Physi- 
cians’ Defense, Sprinkler Leakage. 


H. H. WOODSMALL & 60., 


Law Bullding, a 


J. H. LAW, Secretary 


Superintendent of Agencies, Scranton. Pe 
“THE OHIO COMPANY.” 
The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Laws. 


€200,000 Doposited with Insurance Commissions: 
Local agents should get prices on 


Policy Labels 
The Western Underwriter Co 
145 La Salle Street, Chicago 
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The medal awarded to Arthur Walsh, 
of Brooklyn, was presented by John T. 
Stone, president of the Maryland Casu- 
alty, and accepted by Edson S. Lott, 
president of the United States Casualty. 
Commissioner James V. Barry, of 
Michigan, presented the medal awarded 
to William J. Rheinfrank, of Milwaukee. 
At the last moment Commissioner 
Hartigan, of Minneapolis, was pressed 
into service to accept it in the absence 
of Mayor Slater, of Niagara Falls. 
Banquet a Brilliant Affair 

The banquet was as nearly perfect as 
such a function can be made. One de- 
lightful feature was the presentation to 
each lady present of a miniature loving 
cup, with the complements of President 
Alexander. The banquet was served in 
the large dining room of the Clifton 
Hotel. This room is not well adapted 
for speaking, as it contains many pil- 
lars. Accordingly the ball room in an- 
other part of the building was fitted up 
with smaller tables and after dessert 
the guests formed in procession, led by 
President and Mrs. Alexander, and went 
tothe ballroom. There the guests drank 
their coffee and the serving of wine 
continued. Commissioner Barry, of 
Michigan, was toastmaster, and in this 
capacity he fairly carried the audience 
away. Not only did his remarks pro- 
voke one burst of laughter after an- 
other, but his introductions were gems 
“of fairest ray serene.” So were most 
of the responses, and the vocal solos 
with which they were interspersed were 
of the highest order. The most impres- 
sive feature of the after-dinner exer- 
cises was the presentation of a mag- 
nificent loving cup to President Alex- 
ander. Edson S. Lott made the pre- 
sentation speech, a beautiful and appro- 
priate tribute to the man whom all de- 
lighted to honor. It was with much 
feeling that Mr. Alexander responded, 
in remarks that could not have been 
more fitting. Then the cup was filled 
and Mr. Alexander presented it to the 
guests. 

It was remarked by men of long ex- 
perience that they never had seen a 
banquet where every detail was so 
carefully looked after, the hospitality so 
lavish and the speeches so nearly per- 
fect as at this one. Louis H. Fibel, as 
chairman of the banquet committee is 
responsible for many of these perfec- 
tions. 

Where Curtis Shone 

The other social events, such as the 
ride down the Gorge and the “polite 
vaudeville” performance, were in charge 
of W. G. Curtis, president of the Na- 
tional Casualty, and he covered himself 
with glory. 

The convention was marked by many 
little acts fitted to leave pleasant mem- 
ories of it. Such, for instance, was the 
ordering of greetings to be sent to Cap- 
tain A. W. Masters of the London 
Guarantee & Accident, D. E. Stevens of 
the Commonwealth Casualty and 
George C. Pratt of the New Amsterdam 
Casualty, all of whom were detained at 
home by illness. 

The next convention likely will be 
held at the Hotel Champlain, Lake 
Champlain; Hotel Mt. Washington, 
Bretton Woods, N. H., or Hotel Fron- 
tenac, Thousand Islands, N. Y.; these 
being recommended in the order named 
by the committee on place of next con- 
vention. The executive committee will 
decide in due time. 

The International Association proba- 
bly will not hold another convention at 
Niagara Falls—on the Canada side, at 
any rate. The Clifton Hotel is a beau- 
tiful structure, beautifully located, but 
it has not the facilities for handling so 
large a meeting in hot weather as it has 
not enough rooms with baths. That, 
however, is not the chief objection. 
Neither the menus presented nor the 
dining room service are at all such as 
guests have a right to expect for the 
rates demanded. A noticeable omission 
among the closing exercises was that of 
a vote of thanks to the hotel. 





Pettibone & Krause of Philadelphia have been 
appointed Pennsylvania state agents of the 
American Live Stock of Indianapolis. 





AMONG CASUALTY AGENTS 


PUSHING ORGANIZATION WORK 











Midland Casualty of Chicago Expects 
to be Ready for Active Business 
By Jan. 1 Next 





The Midland Casualty, now being or- 
ganized in Chicago, reports that its 
stock is being disposed of rapidly and 
it hopes to be ready for business by the 
first of the year. 

The company has gotten together a 
strong board of business men. Its 
stock is being sold mostly to business 
men and bankers, whose influence is ex- 
pected to be a material factor in its de- 
velopment. 

The Midland Casualty calls attention 
in its literature to the fact that although 
Illinois is second in amount of casualty 
premiums, it has no company writing 
all casualty lines. It expects therefore 
to draw heavily on its home state for 
premiums. The Midland will operate 
in all profitable states. 

The Midland has an expense limit 
provision whereby the organization 
work and sale of stock is not to cost 
over 10 percent. Until the company is 
organized, all officers and directors are 
to serve without compensation. The 
directors declare it is their policy to 
conduct the organization work in as con- 
servative and economical a way as pos- 
sible and this will prevail in like man- 
ner when the company is in the field. 
The officers and directors are: 

President—W. E. Gillespie. 

Vice-President—O. S. Edwards. 

Second Vice-President and Superintendent of 
Agents—H. C. Pegram. 

reasurer—F. S. Cable. 

Secretary—R. S. Bates. 

General Counsel—McKenzie Cleland. 

Actuary—A. D. F. Gardner. 

Directors—H. P. Albaugh, president Albaugh- 
Dover Company; William G. Agar, manager and 
secretary Agar Packing Company, Des Moines 
and Chicago, president Iowa Glue Company; 

S. Bates, secretary Midland Casualty; Paul 
F. Beich, president and secretary Paul F. 
Beich Company, manufacturing confectioners, 
vice-president German-American Bank, Bloom- 
ington, Ill.; F. S. Cable, president and treas- 
urer Cable-Nelson Piano Company, Chicago and 
South Haven; Wm. T. Capps, vice-president J. 
Capps & Sons, Ltd., Jacksonville, Ill; C. A. 
Chapman, president C. A. Chapman, Inc., con- 
sulting engineers; McKenzie Cleland, judge of 
the Municipal Court; O. S. Edwards, vice-presi- 
dent Midland Casualty; Charles Hull Ewing, 
real estate and investments, secretary and 
treasurer Southern Gypsum Company; C . 
Frisbie, traffic py Armour Co., acting 
president Chicago Subway Company; . 
Gillespie, secretary Chapman & Smith Company, 
western manager Monaton Realty Company; 
k. S. Huddleston, president Huddleston-Marsh 
Lumber Company; George P. Hummer, secretary 
and general manager West Michigan Furniture 
Company, Holland, Mich.; John H. Jones, presi- 
dent Illinois Contracting Company, alderman 
Eighth ward; E. S. Osgood, president the Os- 
good Company, director Central National Fire; 
H. C. Pegram, vice-president Midland Casualty; 
James A. Pugh, president Furniture Exhibition 
Company, president Chicago Lighterage Com- 
any, president Railway Terminal and Ware- 
ouse Company; Frederick H. Smith, vice-presi- 
dent and treasurer H. a Company, 
contractors, Chicago and Kansas City. 





Receiver to Wind Up Firm 

Last week a receiver was appointed 
for the former firm of John McGillen 
& Co. of Chicago, in order to wind up 
its affairs. Some friction having arisen 
among the members of the firm, Presi- 
dent Penniman of the United Surety 
visited Chicago and after looking over 
the situation, took up the general 
agency from the firm and transferred 
it to John McGillen personally. Ar- 
rangements were supposed to have been 
completed for the settlement of the af- 
fairs of the old firm among the part- 
ners, but, unfortunately, a receivership 
suit was started and occasion was given 
for some bitter statements. 

Mr. McGillen already has taken into 
his office William H. Hansmann, who 
will handle the office details, and an- 


WANTED. 


Cashier and bookkeeper and to at- 
tend to counter, in a casualty in- 
surance office in Chicago. One 
with experience preferred. 
Address 22-V, care Western Underwriter. 





nouncement will shortly be made of 
the appointment of an experienced 
surety man, who will specialize on court 
bonds. Mr. McGillen’s own specialty 
is contract bonds. 





Surety News from Nebraska 

Since the big eastern surety com- 
panies have quietly withdrawn from 
writing bank depository bonds in Ne- 
braska at the 25-cent rate promulgated 
by the state bonding board, State 
Treasurer Brian has given notice that 
as many banks have already given 
bonds as will be needed for state de- 
positories for the next year and a half 
until they expire, when the present 
surety bonds run out, securities will be 
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S. Wa. Burton, Sec’y 
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Piate GLass 





HEAD OFFICE 


CHICAGO 
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LONDON GUARANTEE AND ACCIDENT CO., Lt 
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mio. asd ind. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, “suaz="* 310 Ford Building, Detroit 


ASSETS $253,000 00 


Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
petition. This is the only recognized company of its kind, en- 
dorsed by all the largé breeders and importers. Write now about your territory. 


SURPLUS AS TO POLICYHOLDERS, $131,897.94 


No real com- 


Indiana & Ohio Live Stock Insurance Co. 
CRAWFORDSVILLE, IND. 
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Burglary insurance policies. 
Health insurance policies. 


business producers. 


Surety bonds for Contractors, ; 

Surety bonds required in Court proceedings, 

Surety bonds covering miscellaneous requirements. : 

Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 


The Aetna Indemnity Company 


of Hartford, Connecticut 


Plate glass insurance policies. 
Personal accident policies. 





We have desirable territory for agents and would be glad to correspond with 
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accepted on deposit as guarantees, un- 
der the provisions of a new law enacted 
by the last legislature. : 

It is reported that the American 
Surety is preparing to contest in court 
the constitutionality of the new Ne- 
braska law which makes the governor, 
the attorney-general and the state audi- 
tor a board to fix the maximum rates 
which may be charged by bonding com- 
panies in the state. The board began 
operations June 15, the rates then pro- 
mulgated to be effective July1. Though 
the first promulgation was a terrific cut 
in nearly all lines, there was a subse- 
quent modification which increased 
rates on nearly all lines, except deposi- 
tory bonds of banks, to those already 
prevailing, or nearly to them. 





Michigan License Renewed 

Commissioner Barry of Michigan 
has renewed the license of the Fidel- 
ity & Deposit in that state, which he 
had held up on advice of the attorney- 
general because a judgment was not 
satisfied in a case where the company 
was on an appeal bond. It was ready 
and anxious to satisfy the judgment, 
but was restrained by an injunction 
from so doing. Monday Mr. Barry 
received a letter from the attorney for 
the plaintiff that the judgment in this 
case, that of Culver vs. South Haven 
& Eastern Railroad Company, had been 





paid in full, including all costs, inter- 
est and damages. ? 

The Fidelity & Deposit had applied 
to the supreme court of Michigan for 
a writ of mandamus to compel the com- 
missioner to renew its license, but 
the court has not yet handed down a 
decision in this case. In the mean- 
time, President Steele of the railroad 
company has paid the judgment, thus 
releasing the bonding company from 
any further liability, and Commissioner 
Barry renewed its license. 





Violent Deaths in June 


The number of violent deaths in In- 
diana in June were slightly less than 
for the same month last year, 200 
against 207. There were seven mur- 
ders, thirty-eight suicides and 155 deaths 
by accident. Of the latter 26 occurred 
on steam railroads, 11 on interurbans, 5 
through street cars, 2 by automobiles, 
26 through falls and crushing injuries, 7 
in mines, 6 by burns, 36 by drowning, 
4 by gunshot wounds, 10 in runaways, 
7 by lightning and electricity, 2 by sun- 
stroke and 6 by accidental poisoning. 





Churchill Makes a Capture 
Thomas T. Churchill, general agent 
of the surety department of the Ameri- 
can Bonding at Milwaukee, has effected 
an arrangement by which his company 
will secure all the surety business of 
the Citizens Trust Company. Thomas 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd, 
of London, Eagland 


SAMUEL APPLETON, Manager and Attornev U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company 


All fozms of Liability Insurance. The most advanced and practical Personal, Accident and Sickness Policies. 


United States Assets, $4,684,068.61. 


Snrplus $1,938,111.03: 


GENERAL AGENTS 
THOS. E. HANLON, Gen. Agt., Ohio, East Ky., W. Va., Tenn., 518 Walnut St., Cincinnati 


LARK, No. Ohio 


uperior St., Cleveland 


R. H.C 208 
THE FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus 


ZENER & STO 
G 


NE, Indiana and Kentucky, Talbott Block, Indianapolis 


EO. A. GILBERT, Ill., lowa, Neb., S. Dak. and N. Dak., 159 La Salle St., Chicago 
CHAS. H. GARRI 


N, Mich., Majestic Bidg 


Detroit 
LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee 
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This is the Star Policy in 
Our Lapse---proof Line 


What would you say of a policy containing an 
Accumulation Feature and all of the "frills" and 
which in addition provided for a reduction of 
premium beginning with the sixth year ? ' 

That would be an especially GOOD policy, 


And then if in addition to that the policy provided 
that beginning with the eleventh week the weekly 
indemnity be increased weekly until double the 
original indemnity, and the double indemnity then 
paid till termination of disability, it would certainly 


If on top of that the policy provided that in the 
event of any dispute over the settlement of a claim, 
the matter would be left to arbitration by three 
disinterested persons—neighbors of the assured—it 
would be just about the BEST policy you ever 


That describes our PREMIUM DIVIDEND 
POLICY, the star in our lapse-proof line of acci- 


The Premium Dividend Feature alone, which last year 
provided a cash dividend for a twenty-one per cent. reduction 
in premium (and not a penny of a 

ing point and makes it an object for 


ou. 

And if these THREE features, which go to the very root 
of desirability in a policy contract; viz., the indem 
cost and the fairness of claim settlements, don’t add to the 
value of the policy—well, we just wonder what has made 
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The Pennsylvania Casualty Company 
694 LINDEN STREET, SCRANTON, PA. 


J. Pereles of the trust company be- 
comes a resident vice-president of the 
American Bonding and W. O. Thomas, 
its trust officer, becomes a resident as- 
sistant secretary. The Citizens Trust 
Company for several years was state 
manager of the Bankers Surety, but 
recently resigned. It is said to have a 
good volume of very desirable business 
under its control. 





Officers Are Promoted 


At a meeting of the directors of the 
National Fidelity & Casualty of Omaha, 
Edwin T. Swobe, secretary and organ- 
izer of the company, was elected to the 
position of vice-president, and_ will 
serve in both capacities. Geo. W. Wol- 
fle, who has been associated with the 
company for the past year, as manager 
of its accident department, was elected 
to the position of one of its assistant 
secretaries. The National Fidelity & 
Casualty reports that its premium in- 
come for the first six months of this 
year is in excess of 100 percent of its 
entire premium income of last year. 





CASUALTY NOTES 

‘The Massachusetts Bonding has just cut the 
minimum rate on burglary insurance to $4. 
Coughlin & Laurenson, for many years rep- 
— the ae Bonding at Cleveland, 
ave en appointed general agents of th 
Standard Accident there. i ' ‘ 
J._E. Reid has been made special agent for 
the Bankers Accident in central Iowa. He was 
formerly connected with the life and accident 
department of the Travelers in Des Moines. 


S. Herbert Wolfe, the New York actuary, 
has commenced an examination of the Philadel- 
phia Casualty for the Massachusetts department 
on its application for readmission to Massa- 
chusetts. 

Colonel W. W. Huffman of Anderson, Ind., 
secretary of the Indiana senate at the session 
last winter, has been appointed superintendent 
of agencies by the Federal Union Surety of 
Indianapolis. 

The Indiana & Ohio Live Stock of Craw- 
fordsville and the American Live Stock of In- 
dianapolis have notified the state auditor of 
Montana that they will shortly apply for ad- 
mission to that state. 


Heisler, Huntington & Co. of Cincinnati, 
general agents of the General Accident, will 
have the southern Ohio field for the liability 
department in addition to its other lines, now 
that it has decided to write liability in Ohio. 

J. .O. Ferguson, district manager of the 
Colonial Casualty at Clarksburg, W. Va., wrote 
221 applications during June. Last week he 
closed contracts with the Travers Bottling 
Works, Clarksburg Zinc Company and the Hazel 
Alos Glass Company. 

J. L. Pritchard, who has had the district 
agency of the American Casualty at Cincinnati, 
as sold his agency and will take charge of 
Campbell county for the Columbia Life. 


The 
agency was bought by W. C. Farrar. Mr. 
Farrar is also general agent for the Great 


Eastern Casualty. 


The committee on appropriations of the fed- 
eral House of Representatives this week in- 
cluded in the emergency appropriation bill a 
provision that surety companies are not to be 
paid higher rates on bonds running to the 
government than those in force in 1908, before 
the advances were made. 

The Fidelity & Casualty Bulletin says: “The 
recent action of the internal revenue depart- 
ment in seizing the plant of a distillery com- 
pany at Baltimore for alleged irregularities may 
cause surety underwriters to revise their views 
of distillery bonds. Heretofore such bonds 
have been deemed so safe that little more 


than nominal prices have been charged for 
them.” 





CASUALTY APPOINTMENTS 
Ohio 

Commonwealth Cas.—N. M. Lawhead and F. 
E. Cherrington, Gallipolis, 

Cont. Cas.—A. J. Wheeler, Massillon. 

Emp. Liab—W. O. Brunksill, Cleveland. 

Frankfort Marine—T. J. Edwards, Lima. 

Po Eastern Cas.—B. W. Riffell, Spring- 
eld. 
Ind. & O. Live Stock—A. W. Clark, Troy. 
N. A. az E. Jones, Lima; M. 5S. 

Hadley, Cleveland; R. D. McClure, Hillsboro; 

T. A. Ironmonger, Greenwich; M. L. Hart, 

Canton. 

Natl. Cas., Mich.—Gee Ebersole, Chicago; E. 
G Baker, Bellevue; A. A. Crawford, Wapa. 
koneta. 

Phoenix Pref.—H. D. McDonald, Massillon. 

U. S. Fid. & Guar.—J. W. McCaroon, Bucy- 
rus; L. W. Klein, Barberton. 

U. S. H. & Acci.—H. E. DeVault, Covington. 

U. S. Cas.—J. B. Stiefel, Bucyrus; D. L. 
Jenkins, Niles. 

Continental Straehley & Co., 
Cincinnati. 

Federal Cas.—D. D. Baker, Bellville. 

Frankfort—W. S. Ruff, Canton; W. M. Gove, 
Massillon. 

Fid. & Cas.—W. G. Sidwell, St. Clairsville; 
W. J. Welsh, Mt. Vernon; E. Clapper, 


Louisville. 
General Acci.—J. A. Carney and P. H. Shan- 
eld; E. E. Neale, Cleveland. 


Cas.—Magly, 





ahan, Sprin 
German Coml. ‘Acci.—A. Williams, Greenwich. 

















N. A. Acci.—D. B. Meyer, Cincinnati; W. E. 
Demming, Akron; J. H. Boeke, Carthagena; S. 
H. Weaver, New Philadelphia. é 

National Surety—W. L. Crooks, Lisbon; A. 
C. MacBane, Wellsville; H. J. Huller, St. Ber- 
nard; M. P. L. Kirchofer, Massillon; W. 3. 
Phillips, Urichsville; R. R. Woods, Wooster. 

Pittsburg Cas.—F. E. Cherrington, Gallipolis; 
B. F. Parsons, Jr., Warren; Stover & Steinke, 
Cleveland. é 

U. S. Health & Acci.—F. E. Sidener, London. 

U. S. Cas.—Mike Meyer, Cleveland. 


Aetna Indem.—J. M. Green, Houghton. 
Amer. Live Stock—C. K. Hoyt & Co., Grand 
Haven; Isaac Kouw & Co., Holland; Earl 
Hemenway, South Haven. 
Cas. Co. of Amer.—Frank Richie, Ann Arbor. 
Fid. & Cas.—S. C. Dixon, Dundee; H. 5S. 
Temple, Tecumseh. - 
General Acci.—George A. Kelly, Detroit. 
German Coml. Acci.—C. H. Gurney, Hills- 


dale. 
Lloyds Pl. Gl.—F, W. Bechtold, Bellaire. 
National Cas.—R. A. Brant, Lake Linden. 
National Surety—G. V. Dearing, Albion; H. 

C. Freeling, Mason; J. M. Hoxie, -St. P 
North Amer. Acci.—Edward Jones, Gladstone. 
Standard Acci.—Robt. Downing, Detroit; L. 
. Dohn, Gladstone. P 
Travelers Indem.—Margah & Wells, Detroit; 

R. S. Jenks, St. Clair. ios 
U. 5. Health & Acci.—Marion B. Wilhoit, 


Scandinavian Relief—John G. Jern, 
Muskegon. i 
Union Cas.—A. J. Brazier, Henry J. Butts 
and L. V. Staples, Jackson; G. A. Johnson, 
Manistee; Wm. Titsworth, Mayville; L, R. 
Walker, Muskegon; W. A. Goudy, Otisville. 

Union Acci. & Benefit—J. A. Foss and N. J. 
Eagling, Detroit; Wm. H. Cross and Fred J, 
Perkins, Flint. 

U. S. Cas.—Chas. A. Byerly, Owosso. 

U. S. Health & Acc.—D. O. Zimmer, Beld- 
ing; J. H. Albert, Corunna; G. A. Thomas, 
Grand Rapids; A. Airo, Ishpeming; P. I. 
Rademacher, mer P. Bender, Saginaw. 

Home Cas.—Clair Panghorn, Alpena. 

Peoples Health & Acc.—E. E. 
voix; F. E, Phinney, Daimondale; T. J. Arm- 
strong, Honor; Chas. Fox, Chas. Hickey, Kala- 


mazoo; Patrick O’Neal, Saginaw; W. H. Perry, 
Traverse City. x 4 
Union Acct & Ben.—J. W. Stamper, Detroit. 


Union Cas.—J. F. Fahrner, Ann Arbor; H. E. 
Husband, Detroit; F. H. Olds, Grand Rapids. 
Workingmens Mut. Prot.—Wm. Maffir, Cadil- 
lac; D. Crenshaw, Howard City; G. H. 
Pountain and R . Tabor, Kalamazoo; L. F. 
ogi Lawton; I. J. and Roy H. Gilbert, Reed 
ity. 


ont. Cas.—E. B. Gooding, Geo. D., Lock- 
wood, Ypsilanti. 

er. oml. Acci., Pa.—H. D. Armstrong, 
Ann Arbor; E. A. Van Riper, Dearborn; 


Marvin, Detroit. 
Metro. Cas.—Mrs. Bessie W. Brown, Hudson, 
Natl. Cas., Mich.—Robt. A. Hoover, Bay 

City; J. P. Bender, Saginaw. 
Natl. Sur., N. Y¥Y.—Seth Q. Pulver, Owosso. 
Standard Acci.—T. F. Goulder, Menominee. 
Travelers—Wm. Nicholls, Lake Linden. 

U. S. Cas.—Waldo Lyon, Gaylord. 
U. S. Health & Acci., Mich.—Bert Morgan, 

Detroit; R. G. Winnie, Traverse City. 

Home Cas., Mich.—John R. Fraser, Holly. 
Security Cas., Mich.—Geo. W. Frank, Lansing. 
Union Cas., Mich.—August Marweed, Alpena; 

Rg Miller, Flint; Raymond H. Forsyth, Otis- 

ville. 


Emi . 
we" State Surety—W. L. Closser, Logans- 
Fid, & Cas.—Lynn Brady, Indianapoli 
woeneral Acci.—Jas, H. Carroll, Centerville; J. 
y. ush, Whitley; W. S. Jinnett, M. McCar- 
thy, McClellan McDowell, John Sturzen er, H 
=. Thomas, catanagetie; E! f Gary. 


R. O’Dorinel 
Great Eastern Cas.—A. ) 
Bend; C. L. Braden, = Pe aie 
a H. Weyer, Kokomo. 
. 0. ica— 
Bintan, ° merica—J, + Woodward, 


Tid. & Cas.—Kokomo Tr 

komo; L. B. Smith, Indianapolia =" Ke 
Fid. & Cas.—The Johnson A ency, Muncie 
+a Cas.—Geo, Stevenson, oblesville ’ 
We Ware ran Mee Bert Fuller, Ligonier; 

i R. Kizer, Rochester. + Saapae, EE, 'Vermeny 
Natl. Sur.—Wood Bros. 

Trant, Hartford City; W. 'G. 
seph E. Overton, i 

Mt. Vernon. ae 
U. S. Fid. & G 

gan City. 


Greenfield; J. L. 
3. Gosman, ips ; 
ille; W. E. Holton, 
uar.—H, L. Crumpacker, Michi- 


i Wisconsin 

merican Bonding—T. J. Pereles, Milwaukee 
a Co. of Amer.—E. R. Jeske, Mil- 
General Blenker. 


ood, Ashland. 
Kavanaugh, Menom- 


Acci.—Geor Bl 
U. S. Health & Aca—J. Kar 
_ United Surety—E, W. 
inee. 

Chippewa Valley Cas.—M. F. Gil 

Continental Cas.—J. J. ee hee 

i Hammond, Corliss ‘ . 
“mployers Liability—W. . 
aa ai ility—W. G. and F. D. Jack 


London Guar.—S. W. Schoetz, Milwaukee. 


North Amer, Acc.—D. C Chatfield, T: 
Center; L. J. Harti ' = * 
Wedge Wyoeena. ey, Beaver Dam; H. 
hila, Cas.—A. M. Anderson, Mil 
Time Indemnity—A. (a 
A. McSorley, Eau Claire; Oscar Swenby, 
aldwin; Arthur S. Putnam, Chippewa Falls, 
.Travelers—F. A. Urwan, Oconto: W. 
Riedner, Columbus; D. J: Heal Manitowoc. : 
nion Acci. & Benefit—S. BP ones, Mari- 
my ftefan  Breitenbech, Milwaukee, ° 
. S. Healt Acci.—M. C. 
bones D. F. , La RS wamam, Wp 
isconsin Cas.—H. F. Bissi $ 
Albelt Kophings,, Clintonville. oatenceane 


nchor Cas.—P. O. Strand, Eau Claire. 
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MICHIGAN LAW CONSTRUED 


—_——— 


ATTORNEY -GENERAL’S VIEWS 





Opinion as to Notes Given for Pre- 
miums and Whether Michigan 
Courts Shall Govern 





An opinion has been received by the 
Michigan insurance department from 
John E. Bird, attorney-general, relative 
to the forfeiture of a policy for non- 
payment of a note given for a premium. 
The attorney-general had already given 
it as his opinion that such nonpayment 
would not constitute a forfeiture and as 
a number of the companies which had 
this provision in their policies did not 
wish to accept this opinion as final, the 
attorney-general gave a hearing on the 
subject July 1 and the opinion is the 
result of that hearing. He says: 

Questions That Are Involved 


After hearing the arguments of the repre- 
sentatives of several companies in opposition to 
the rulings of this department placing an in- 
terpretation upon certain clauses of the standard 
provisions law, Act 187, Public Acts of 1907, I 
1erewith submit the ae supplementary 
opinion upon the questions involved: 

First—As to approving the insertion of a 
clause in policies that the policy shall be in- 
terpreted in accordance with the laws of an- 
other state. Upon this question two proposi- 
tions were presented by counsel for the com- 
pany involved: 

1. That the policy of this company was not 
issued in this state. 

2. That there is nothing in the standard pro- 
visions law prohibiting a company contracting 
that its policies shall be construed according to 
the laws of another state. 


Asking Michigan’s Approval 

To the first of these propositions I can 
only say that the company is asking the approval 
of its policies by your department for issuance 
in this state. If the contract is as claimed, a 
contract of another state, consummated in that 
State and to be interpreted by the laws of that 
state, then the occasion for asking your approval 
it not apparent. Certainly the insurance de- 
partment of this state has no jurisdiction in 
matters of this character over policies issued 
and delivered in another state. This company is 
asking for the approval of its policy contracts 
to be “issued or delivered in this state” under 
section 4 of the standard provisions law. Yet 
the argument of its counsel is all directed to 
the point that its policies are not issued and 
delivered here, but, by their terms, are issued 
and delivered in the state of Indiana. I am 
unable to agree with the contention of counsel 
for the company in this regard. 


Michigan Courts Must Govern 


As to the second contention, will say that 
the right of parties to a contract in the absence 
of statutory regulation or prohibion to select 
the situs of their contract, or to stipulate its 
governing law, is conceded. In the present case 
we have a foreign corporation doing business in 
this state by grace only, subject to all such 
regulations and restrictions as the legislature 
sees fit to impose. Among the regulations im- 
posed by the legislature are those prescribing 
the essential features which must be embodied 
in its contracts and prohibiting the insertion 
therein of certain clauses. The interpretation 
of these provisions required by law to be placed 
in such contracts, placed on them by the courts 
of this state, as we stated in our former 
opinion, is as essential a part of the statutory 
provisions as the language used by the legis- 
ature. The courts of this state are He 
with and take judicial notice of the legislative 
history of the statutes of this character and for 
this reason, if for no other, are in a much 
better position to get at the real legislative intent 
than the courts of another state. 


Would Be Conflict of Construction 

Should the contention of counsei prevail, it 
would be possible to have the same language 
in policies issued in this state by companies of 
different states interpreted in many different 
ways. Certainly such a situation as this was 
never contemplated by the legislature in enact- 
ing the standard provisions law. In my opinion 
it would be a violation of the public policy of 
this state established by the legislature in pre- 
scribing the provisions which should be con- 
tained in life policies to be issued in this state, 
to permit companies to stipulate that these pro- 
visions should be construed according to the 
laws of another state. 

Cites Cooley for Proof 

The rule is well stated in Cooley’s Briefs 
on the Law of Insurance, Volume I, page 654, 
where it is said: 

“The rule that the place of contract deter- 
mines the law by which the contract will be 
construed must yield, where such construction 
would contravene the public policy of the state 
where enforcement is sought. A similar doctrine 
has been asserted where, by stipulation, the 
parties have agreed that the policy shall be 
construed according to the law of a particular 
state. Thus, in Insurance Co. v. Block, 12 Ohio 
Cir. Ct. R. 224, 6 O. C. D. 166, the court said 
that though it is a general rule that parties re- 
siding in different states can contract with 
reference to the law of either state, and, havin 
so contracted, their contract will be determine 
by such law, there is this exception: Where a 
state, to shield and protect its own citizens, 
passes a law which shall govern and control the 
making of such contracts, the law throws its 
protecting shield over the citizens of the state, 





and will determine the rights of parties if the 
laws of two states conflict.” (Citing numerous 


cases.) 
Contrary to Public Policy 


Contracts of the character of policies are 
technical in their nature and, except as to the 
~~ =~ required by the statute, are prepared 
y the company. To require the insured or his 
beneficiaries to — an interpretation of the 
contract made by the courts of another state 
with which neither he nor his attorneys are 
familiar, would be a great hardship and it 
was to remove this hardship that the oF whe 
enacted a statute prescribing the general fea- 
tures which must be contained in policies of 
insurance. I am, therefore, convinced that it 
would be contrary to the public policy of this 
state to permit companies to provide that their 
contracts should be construed in accordance with 
the laws of another state. 


Porfeiture of Contract 


Second—The second question in controversy 
is whether the provisions of Subdivision First, 
Section 1, of the standard provisions law 
prohibits a a | from extending the time 
for the payment of premiums, like taking the 
so-called premium notes for a period beyond the 
days of grace, which by their terms, or by the 
terms of the policy, forfeit the contract if not 
paid when due. There is no objection to a 
premium note which is accepted by the company 
as absolute payment of the premium for a 
definite period. The objectionable feature arises, 
for example, when a company takes a premium 
note for ninety days for an annual premium 
which, if not paid in ninety days, by its terms 
or by virtue of the terms of the policy con- 
tract, lapses the policy, the lapse so far as non- 
forfeiture values are concerned dating back to 
the due date of the premium. It seems to be 
conceded that a note or contract which declares 
a forfeiture for the nonpayment of premium 
notes when due and still leaves the note in 
force for its full face is at least inequitable if 
not uncollectable except as to the earned portion 
of the premium. he courts of this state have 
held the insured liable for the face of a thirty- 
day. premium note for an annual premium where 
the application and policy both state that the 
giving of a note should not be construed as pay- 
ment and that nonpayment when due should 
avoid the policy. Marskey v. Turner, 81 
Mich. 62. 


What the Law Requires 


Subdivision First of Section 1 of the standard 
provisions law requires a policy to contain: 

“A provision that all premiums shall be pay- 
able in advance, either at the home office of 
the company or to an agent of the company, 
upon delivery of a receipt signed by one or 
more of the officers who shall be named in the 
policy.” 

The words “payable in advance” certainly 
were intended to have some meaning in the 
standard provisions law. I construe them to 
mean that the company must have in its posses- 
sion at the end a the period of grace named 
im its policy something that it is willing to 
treat as payment of the premium or else it 
must declare the policy lapsed for nonpayment 
of premium, subject, of course, to the non- 
forfeiture rovision. The construction  con- 
tended for by counsel representing the affected 
companies would leave the words “shall be 
payable in advance” without force. It would 
also practically nullify Subdivision Second of 
Section 1. 


Notes Must Be Taken as Payment 


I am, therefore, of the opinion that you 
should not approve policies containing pro- 
visions allowing premium notes to be taken 
which are not treated as payment of the pre- 
mium, but declare the policy lapsed for the 
nonpayment of any premium note when due. 
This ruling would not affect one of the com- 
panies represented at the hearing which accepts 
premium notes for quarterly premiums on a 
due date of the annual premium, which notes 
are, by their terms, void immediately on the 
due date of the quarterly premium, so that they 
never become an obligation of the insured 
while there is a default on his policy. 





Wants Iowa Societies Barred 

There is a fight on between the Iowa 
and South Dakota fraternals. A hear- 
ing was had before Commissioner Bas- 
ford of South Dakota the other day. 
The Iowa fraternals interested are the 
Modern’ Brotherhood of America, 
Homesteaders, Yeomen, Mystic Toil- 
ers and Fraternal Bankers Reserve. 
The complainant is the Home Guard- 
ians of South Dakota, which has been 
barred because its rates do not come 
up to the Fraternal Congress table of 
rates. The Home Guardians asks the 
reciprocity law to be put into action 
on the ground that the lowa societies 
named do not have rates equal to those 
provided for in the Fraternal Congress 
table. 

The Iowa societies admit this but 
claim that a proper construction of the 
law does not make the table of rates 
the whole basis for barring the South 
Dakota society from Iowa, but rather 
that the date of the passage of the 
Iowa law in relation to the date of or- 
ganization of domestic and foreign so- 
cieties is the test, and that the South 
Dakota society had neglected its op- 
portunity to enter Iowa and conse- 
quently had no cause for complaint. 








IN LIFE INSURANCE CIRCLES 


JACKSON AT 








INDIANAPOLIS 





Instructor of Mutual Life Addresses 
Members of Indiana Association 
on His Way West 





As Prof. J. A. Jackson, from the 
home office of the Mutual Life of New 
York, was to be in Indianapolis a 
couple of days on his way west, the 
Indiana Association of Life Under- 
writers took advantage of his pres- 
ence in the city to secure him for an 
address Saturday afternoon at a little 
outing at the Home Circle Pleasure 
Club in one of the suburban resorts. 
The attendance was not as large as the 
occasion deserved, but many members 





of the association were out of the city. 
Twenty-five were on hand, however, 
and after partaking of a chicken and 
waffle luncheon, they listened to Pro- 
fessor Jackson’s talk on “Some Mis- 
conceptions of Life Insurance.” Among 
these misconceptions was one that the 
reserve is the individual policyholders’ 
own money. He made it plain, by 
many illustrations that the only thing 
the policyholder owns is the insurance, 
as that is what.he buys. In a mutual 
company, he explained, in exception, 
all the assets belong to the policyhold- 
ers, but the funds belong to them as a 
corporate body and not as individuals. 

Next to misapprehension as to the 
ownership of the reserve, Professor 
Jackson said, was the misconception 
regarding the office of the loading. He 
showed that it is not for expenses 
merely, as generally supposed, and ex- 
plained why it was so much more for 





AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





ADDRESS 





THE FRANKLIN LIFE INSURANCE COMPANY 


SPRINGFIELD, 


ILLINOIS 








The Very Name THE OHIO STATE LIFE 





Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the O 
recognized as the very best in the country. The business 
getter will zppreciate the advantages. 


hio department, 


To the agent contemplating a permanent connection, address 


THE COMPANY, - 


Columbus, Ohio 





Commercial Life Insurance Company ¢#!¢4c0 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 








A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for protection on a Modern Reserve Fund S 


system. Attractive plain 


policies with Disability Benefits that appeal to bankers and business men. 
Write both men and women on ages 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 


on other ages. 


If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 


contract and state territory desired. 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Arte Utah and Wash. Leading 


district managers wanted in Mich., Ind., Wis., Ill., lowa, Mo., Kan., Tex., Colo., 


Address HENRY PYLE, Secy. and Mgr , 


yo. and N. Mex. 
NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 





IF—you could find an old line life company twenty dso papel, WHICH — is maturing its policies above the estimate 
.00 per 
‘eg ee: 





dividends declared by annual dividend 


than Eastern companies and yet is earning 
of annual y may | A. deferred A; A ds, of on 
contracts enough less in price to more than equal the annual 





ies WITH—a statement that includes in it nothing but money and loans, 
atter being first mortgages on farms, WOULD—you want to investigate it? 


Would you like to work for st? 


Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 





Name Your Own 





Terms 





If you can sell life insurance 
stock for Company organized 
and doing business in Ohio 
only. Need not reply unless 
you are an experienced man in 
this line. Address Ohio, care 
Western Underwriter. 





PROOF 


of the popularity and salability 
of “Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar a 
month men. A few others 
wanted. Address, 


ORDER OF UNITY, 
Lewis Building, Pittsburgh, Pa. 


July 22, 1909. 
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a man aged 55 than for one aged 20, in- 
cluding the larger commissions, the 
greater risk of death, etc. A third mis- 
conception, he said, was that a dividend 
cannot properly be paid at the end of 
the first year, because, as argued, no 
dividend can be earned after deducting 
from the first premium the cost of put- 
ting the business on the books and that 
there really exist a deficit instead of a 
profit. He said the fallacy of this argu- 
ment lay in the fact that the cost of 
getting the policy should not be 
charged up against it, for the truth is 
the new business has been eagerly 


sought by the old policyholders because | - 


it is believed to be profitable to the lat- 
ter and it should, therefore, be paid for 
by the latter. 

The professor gave a few definitions, 
to correct some misconceptions of life 
insurance terms. He said, “Life policy” 
was not synonymous with “ordinary 
life” and that the term “straight life” 
should be avoided, not being recognized 
by insurance authorities. A “death 
claim,” he said, was not a “death loss” 
and he proved it. “Investment feat- 
ure,’ he said is an insurance term of 
very uncertain meaning and he illus- 
trated how confusing it was. A “guar- 
anteed dividend,” he showed, was not 
a dividend at all, but a pure endowment. 
“Natural premium” and several other 
familiar terms were also analyzed. The 
address started a very interesting dis- 
cussion among those present. The oc- 
casion altogether was one of the most 
enjoyable held by the association. 





Willis Palmer Made President 

In the permanent organization of the 
Commonwealth Life of Chicago, now 
being organized, Willis Palmer, one of 
the life insurance men connected with 
the enterprise, has been elected presi- 
dent. O. A. Wright, the temporary 
president, retired believing a life insur- 
ance man should be at its head. Mr. 
Wright remains as a director and will 
give part of his time to the company. 





Said to Have Board Scheme 

The German American Life of 
Omaha, Neb., is reported to be putting 
out a special contract which has a 
clause in it making it practically the 
“advisory board” scheme, only it is 
in the policy instead of a separate con- 
tract. Some of the life insurance men 
are interested in seeing what the Ne- 


braska department will do in the mat- 
ter. 


Had a Good Half-Year 
The United States Annuity & Life 
of Chicago wrote above $2,000,000 in 
the first half of the year. The com- 
pany is specializing on a 15-year install- 
ment policy, which pays a considerable 
sum in addition to the final installment. 
It is not working for annuity contracts. 
Annuity rates were prepared, but the 

contracts were never printed. 





Incorporate a Life Company 

_ President R. R. Koch and his asso- 
ciates in the American Assurance Com- 
pany of Philadelphia have incorporated 
a company of the same name under the 
laws of Delaware to do life insurance 
business. The capital is to be $300,000 
and the surplus $150,000. When $100,- 
000 capital has been paid in, a deposit 
of that amount will be made in Penn- 
sylvania and the business of the Ameri- 
can Mutual Life Insurance Company, 
an assessment organization now con- 
ducted by the same people, will be re- 
msured in the new company. 

the American Assurance of Philadel- 
Phia writes life insurance, but is limited 
y the law to policies of not more than 
$250, this feature being regarded as a 
urial fund in connection with indus- 
trial health and accident policies. The 
Same agents will solicit larger life poli- 
cies for the new company. 





Snell Goes to Des Moines 
. Henry G. Snell, one of the general 
gents of the National Life at Chi- 
cago, has been appointed general agent 





at Des Moines, his territory covering 
south central lowa. Second Vice-Pres- 
ident Estee writes that this promotion 
of Mr. Snell is in recognition of his 
faithful work for some years with the 
company and what is believed to be 
his ability to give larger expression to 
his experience and capacity as an in- 
surance man. Mr. Snell will assume 
charge of his work Sept. 1. Until then 
he will continue in Chicago. 


HITS BURIAL ASSOCIATIONS 








Ruling of Ohio Attorney-General That 
Policies May Not be Assigned 
to Undertakers 





Superintendent C. C. Lemert of Ohio 
has ordered the Ohio Burial Associa- 
tion of Cincinnati to cancel on its books 
all assignments of policies to specific 
persons and to return the assignments 
on file to the various undertakers with 
orders to cancel them and return them 
to the policyholders from whom they 
were received. This is in accordance 
with a ruling of the attorney-general of 
Ohio that under the law the proceeds 
of these burial association policies can 
not be assigned to any specific person. 

This ruling is likely te interfere with 
the plans of the company and still more 
with those of the undertakers who have 
been getting business for it. The va- 
rious* burial associations were originally 
organized by undertakers to increase 
their business, the assured being guar- 
anteed funerals of a certain character in 
consideration of their paying the under- 
taker a specified sum weekly during 
their lives. When the law knocked out 
the mutual burial associations, the Ohio 
Burial Association was organized as a 
stock company under the new law and 
took over the business of a number of 
the mutuals, the policyholders assigning 
the proceeds of the policies to the un- 
dertakers of whose associations they 
were formerly members. By the can- 
celing of these assignments, these un- 
dertakers lose all control of this busi- 
ness, the friends of the members at the 
time of their death being free to employ 
any undertaker they see fit. 





Dakota Western Licensed 


The Dakota Western Assurance 
Company completed its organization 
and received its permit to begin busi- 
ness June 24, by depositing with the 
South Dakota insurance department se- 
curities amounting to over $100,000. 
The company is capitalized for $250,- 
000, fifty shares of $5,000 each. The of- 
ficers are: President, H. S. Rowe; 
vice-president, Thos. Dunn; secretary 


GENERAL AGENCY 
OPENING 


A young, middle-western 
life company with a fine record 
and an exceptionally bright fu- 
ture has a good opening for an 


IOWA GENERAL AGENT 


If low expense ratio and low 
mortality record, and a policy 
without any board or other 
questionable schemes means 
anything to you, 


Address in confidence, 20-T, 
care The Western Underwriter. 








ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY. ANDERSON, IND. 
C. K. McCullough, Pres. R. P. Grimes, Secretary 


EXCEPTIONAL PROPOSITION 


If you can sell life insurance stock, for company 
organized and doing business in Indiana only. We 
want high-grade men; professional advance men 
need not apply. Address 13-M, care The West- 
ern Underwriter. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 
SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE, COMPANY 
The Commercial Life Insurance Company 
of INDIANAPOLIS, INDIANA 


wants a good reliable man to take charge of its office at Evansville, Ind. 
Only men with good records need apply. Address 


ALBERT J. HELIKER, Home Office, President 
1894 1909 


The State Life Insurance Company 
INDIANAPOLIS, INDIANA 




















Unequalled in Splendid Achievement—Management Economical—Growth 


Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 
RECENT GAINS. 


Surplus, $860,562 


1906—$1,226,696 $74,309 
Admitted Assets; 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive Agency Contracts—Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 





REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


THE GREAT AMERICAN’S LIFE BOND AGENT'S CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agents work as a 
Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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and treasurer, C. E. Warner. The 
home office of the company is at Sioux 
Falls, with general office at Water- 
town. The company will at first write 
only nonparticipating insurance. 


ST. LOUIS COMPANIES MERGE 








Great American Life and International 
Life to be Consolidated if Plans 
Go Through 





The two new St. Louis life com- 
panies, the Great American and the In- 
ternational, are preparing to consoli- 
date. Plans for the merger are being 
worked out and will shortly be passed 
upon by the stockholders of each com- 
pany. The Great American stockhold- 
ers’ meeting is set for today. The ten- 
tative board of directors agreed upon 
embraces about an equal number from 
each company. It is said that J. L. 
Babler, the principal organizer and presi- 
dent of the International, will be the 
president. The name has not yet been 
determined upon. 

The Great American began business 
last November and the International in 
March of this year. The new company 
will have assets of about $1,500,000. 
Both together have so far written about 
$4,500,000 in business. 





Judgments Against Roddie 

In the courts of Muskogee county, 
Okla., W. H. Merchant, of Oklahoma 
City, manager of the State Life, has ob- 
tained judgments against State Senator 
Reuben M. Roddie, aggregating nearly 
$500, the judgment having been given 
upon default of State Senator Roddie 
failing to appear and defend himself 
against them. It will be recalled that 
press dispatches sent out from Musko- 
gee, Okla., about two months ago an- 
nounced that Senator Roddie had filed 
suit against W. H. Merchant and the 
State Life in a ‘sum of $25,000 damages 
to character, following the discharge of 
Senator Roddie on the charge of em- 
bezzlement preferred by Mr. Merchant. 
Anticipating this action on the part of 
the court, Mr. Merchant brought civil 
suits against Senator Roddie for the 
amounts charged in the criminal pro- 
ceedings, resulting in judgments being 
rendered against Senator Roddie. 





Sale of Company Stock 

Since Commissioner Love, of Texas, 
has publicly announced his determina- 
tion to put a stop to the premiscuous 
selling of life insurance stock in Texas, 
much interest is manifested in the prob- 
able attitude of Commissioner J. Mc- 
comb, of Oklahoma, toward the Okla- 
homa companies now selling stock and 
the others now forming to sell stock. 

It is tactily admitted that Commis- 
sioner Love withheld the announcement 
of his attitude until he had sounded 
other commissioners on the subject. 
That the Texas commissioner has more 
or less support is openly admitted, but 
the question is, will existing laws war- 
rant and justify commissioners in put- 
ting on the brakes and stopping the 
sale of stock. 

It is openly admitted that a promi- 
nent wrcconmionde life peewee an has scouts 








in the south looking for opportunities, 
and it is also known that one, or more, 
Texas companies are for sale. It is this 
knowledge that has aroused the ire of 
Commissioner Love. 

It is understood that Commissioner 
McComb has pledged his moral sup- 
port to Commissioner Love, but in the 
face of existing laws can do nothing in 
preventing the sale of stock. 





First Six Months. 

The Scandia Life wrote about $1,000,- 
000 in the first six months of this year. 
The company is entered in twelve 
states. It handles its agents direct, 
having only one state agency, which 
is located in Minneapolis, and covers 
Minnesota. It will probably establish 
other state agencies before long. 





National Life Appointments 

Recent agency appointments by 
James B. Estee, second vice-president 
of the National Life, of Vermont, are: 
J. Edward McIlwaine, Charlotte, N. Gs 
ee H. Riddell, Hartford, Conn. 

Wm. H. Hotze, Yankton, eS A. 
Ruden, Bryant, S. D.; Wm. L. + Atkien 
Grand Rapids, Mich.; "Wm. M. Grady, 
Sioux City, Ia.; Francis E. Holler, 
Helena, Mont.; Frank H. Love, Selma, 
Ala. 





Another Indiana Company 

The American Life Annuity Com- 
pany has been organized at Evansville 
and has made application for a char- 
ter. The officers are as follows: Pres- 
ident, Ezra A. Lowe; vice-president, 
George T. Ashley; —— George 
P. Black; treasurer, George L. Heldt; 
medical ‘adviser, Dr. W. P. ‘Woods: 
director of agencies, Charles C. Bab- 
cock, 





Recommendations Are Agreed To 


The Continental Life & Investment 
of Salt Lake City has agreed to the 
recommendations of the examiners rep- 
resenting the Utah, Idaho, Oregon and 
Montana departments that the com- 
pany include accrued dividends on par- 
ticipating policies as a liability in its 
statements; that stock certificates call- 
ing for $100 per share par value be re- 
placed with new ones calling for $75 
per share; that one large loan be re- 
duced to $50,000 and no single loans 
above this amount be made until the 
total assets exceed $1,000,000; that in- 
dustrial stocks be replaced with secur- 
ities more favorably regarded by insur- 
ance departments and no collateral 
loans be made on industrial stocks; 
that the $100,000 deposit in Utah here- 
tofore under joint control of the com- 
pany and the insurance department be 
assigned to the insurance commissioner 
“in trust and on deposit for the benefit 
of all policyholders.” 





Macauley Is Promoted 

Charles A. Macauley, who has for 
over ten years been one of the chief 
business getters of the E. E. Flickinger 
general agency of the John Hancock at 
Indianapolis and more recently the 
company’s auditor for Indiana, has 
been promoted to the general agency 
for Central Illinois, with headquarters 
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rm Up Our Record 


bh a YET PROGRESSIVE 
a Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


DIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


Disability Riders. 











You can handle three lines of insurance as well 
as one. Here is a chance to get district 
agencies in Ohio and Kentucky for the latest and 
best insurance propositions on the market. 
Life, Health and Accident, and $250 Policies 
on the monthly premium plan. 
Address, 
W. C. CULKINS, 


Vice-President and General Manager, 
The Columbia Life Insurance Co., of Cincinnati. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FraNK CALDWELL, President. 














Life Insurance Agents will find the new Guaranteed 
Monthly Income and the Optional Conversion 
Policies the most attractive contracts to sell 
now on the market. Good territory to 
the right men. The Cleveland 
Life led all other companies 
in increase in Ohio 
for year 1908. 











The 
Cleveland Life 
Insurance Company 


HOME OFFICE: 
ROCKEFELLER BLDG., CLEVELAND, OHIO 


LIFE INSURANCE STOCK 








If you are a Live Insurance Stock Sales- 
man, you can make big money. selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 
Say, Mr. Agent! You’ve looked for the square deal 








company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 








Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Offices SOUTH BEND, INDIANA 


to! 


July 22, 1909. 
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at Peoria. Mr. Macauley was one of 
the most active members of the Indi- 
ana Association of Life Underwriters 
and was prominent in the civic life of 
the city. At a farewell dinner, the In- 
diana field force presented him with a 
silver tea service. 





Plans of Oklahoma National 

At a recent meeting of the incorpo- 
rators and directors of the Oklahoma 
National Life of Oklahoma City the 
temporary organization of the company 
was completed by the election of John 
Threadgill as president and R. B. How- 
eth, as secretary. 

Isidore P. Mantz has been retained 
as the actuary of the company and is 
now engaged in the preparation of the 
policy forms and rate book. The rates 
will be based on the American 3% per- 
cent and the leading form issued will 
be known as the “guaranteed premium 
reduction” policy. This policy guaran- 
tees annual reductions in premiums of 
from 10 to 40 percent. There will be 
several special features in the policies 
of this company not generally offered. 
The company expects to be ready to is- 
sue policies by October 1. 

More than 30,000 of the 50,000 shares 
of the capital stock have been sub- 
scribed for by over 450 business and 
professional men in 100 towns in Okla- 
homa, 125 of whom are bankers. The 
Company was launched only four 
months ago. 





Seese to Make New Connection 

S. B. Seese, for thirteen years man- 
ager of the Preferred Accident at To- 
ledo, Ohio, and for the past two years 
manager of the Union Central at Seat- 
tle, Wash., has resigned his position. 
Mr. Seese will be connected with one 
of the prominent eastern companies, 
and while getting his affairs closed up 
in Seattle, has written a business man 
in Seattle for $50,000. This, coupled 
with the fact that Mr. Seese sold a 
$50,000 policy six months ago indicates 
e€ can write business. His personal 
production last year was over $200,000. 





Security Mutual’s Gains 

The Security Mutual Life made a 
gain of 40 percent in new business for 
the first six months of this year over 
the same period of last year, and this 
gain was accompanied by a reduction in 
mortality of about $90,000 for the same 
period. The new business written is of 
a more desirable character than that in 
the past, there being less term insur- 
ance and more high-rated policies. A 
good portion of the total business is 
written in the total abstinence depart- 
ment, whose mortality showing is so 
favorable as to excite surprise. 





National Life Men in Camp 

The National Life of Des Moines 
Promised a summer pleasure trip to 
the mountains of Colorado for three 
weeks to those representatives of the 
company who should write $150,000 or 
more of insurance between Jan. 1 and 
July 1, the company to pay all expenses. 
he agents went to work with the re- 
sult that a goodly delegation gets an 
outing at the company’s expense. 
Among those who went into camp near 

te Pass were Secretary Henry Pyle; 
W. C. Beggs, field men; C. A. Wyland, 
State agent for Missouri; Edwin B. 
Nash, state agent for Wisconsin; N. H. 
Johnston, district manager for Iowa; F. 

..Doty of Macksburg, Iowa; A. L. 
Williams, and others. 





Pacific Mutual in Chicago 
were C. Goodspeed of the Phoenix 
utual Life in Chicago, who will be- 
line manager of the Pacific Mutual 
os ¢, Aug. 1, will have his quarters in 
€ present monthly disability depart- 
oy of the company in the New York 
Life building, now occupied by As- 
sistant Secretary H. A. Behrens. Gen- 
_ Agent Macfarlane will also have 
: ce with Manager Goodspeed. In 
act, the Pacific Mutual will make its 
ew York Life office the headquarters 





for its Chicago life department. As- 
sistant Secretary Behrens will move 
his office to the Pacific Mutual’s Mar- 
quette building quarters, which he will 
occupy jointly with the railroad install- 
ment accident department. 

Manager Miller of the Pacific Mut- 
ual’s commercial accident department, 
will continue his office in the Borland 
building, Chicago. 





Cosmopolitan Life Examined 

The Cosmopolitan Life of Freeport 
was examined by the Illinois depart- 
ment as of May 31 and the report has 
just been published. It shows _ad- 
mitted assets of $161,559 and liabilities 
$42,382, leaving a balance of $119,177 
to protect policies. From Dec. 31 to 
May 31 the membership decreased 83 
in number and the insurance in force 
decreased $126,500, the total on the date 
of examination being, membership 
10,418 and insurance in force $16,872, 
989. The decrease in membership was 
caused by the Wisconsin department 
refusing to renew the license of the 
company and requiring it to cease busi- 
ness in that state. This refusal was 
based on the reserve requirements of 
Wisconsin. 

The company’s monthly assessments 
are about $17,500. It has purchased the 
old home office building of the German 
Insurance Company of Freeport. 

Since the date of the examination the 
Cosmopolitan has reinsured the Beacon 
Life, thereby increasing its membership 
by 486 and its insurance in force by 
$685,000. 

The Beacon Life was a small concern 
organized at Springfield, Ill, in 1907. 
Its income in 1908 was $6,918 and ex- 
penses $6,124, while it paid to members 
$266. 





Plan Proves Popular 

The Order of Unity, Pittsburg, Pa., 
announces that its new form of ben- 
efit certificates, recently arranged for, 
has become very popular. This new 
form is issued for $1,000 only and is 
partially on the annuity basis, all for- 
mer certificates issued having been 
wholly for monthly incomes. Immedi- 
ately upon notice of death there is due 
the beneficiary $250 and, thereafter, a 
monthly installment of $12.50 per month 
for five years. Upon attaining the age 
of 70, the member himself receives a 
monthly benefit of $12.50, covering a 
period of eighty months. Organizers 
of the order are giving special atten- 
tion to this contract and a large vol- 
ume of business is likely to be real- 
ized through it. 





Result of Iowa Bonds 


Life men are interested in the out- 
come of the ten-year bonds sold for- 
merly by Iowa companies that were 
later on reinsured. In the heydey pe- 
riod agents of these companies tound 
an easy sale for them. ; 

For a $1,000 bond, $100 was paid as 
a premium for ten years. The esti- 
mates on these bonds were alluring. 
The forfeitures and other sources of 
profit were pointed out as certain to 
more than double the money invested. 
The best settlement that has come to 
the notice of this paper is $106 for every 
$100 paid. Compare this with the ten 
year endowment of any reputable com- 
pany and the comparison is odious to 
the once famous ten-year bond. 





Good Half-Year at Cleveland 

From statements that managers of 
the life offices at Cleveland have made 
the business for the first half of the 
year has shown an increase over the 
same period in 1908. Furthermore, it 
has been more satisfactory, from the 
fact that the contracts have on an aver- 
age been written upon a much higher 
premium basis. Improved business 
conditions are credited with the in- 
crease to a large extent. 

Many of the managers feel that their 
business for the year will show a large 
increase over last year and some be- 
lieve they will eclipse the best years 





4. G. BULLOCK, Pres. 





B. H. WRIGHT, Sec’y 


State Mutual Life Assurance ¢o.|>2tisfactory Contracts 


of WORCHESTER, MASS. 
Incorporated 1844 


50% Increase to July Ist. 


made with genuine underwriters. We have 
the policies, (Monthly Income, etc.), the 
j dividend record, the literature, the financial 
une Largest Month. condition—the great aidsin soliciting. Our 
WHY? agencies are writing the largest amount of 
Superior Selling Proposition businessinthe Company’s history. Apply to 
Liberal Policy Conditions. Impartial Judgment by 
Large Values. “Webb’s Comparisons 
Low Premiums. Simplified” gives us 
highest score. 
Increased Dividend Apportionment. 

ja : [atest Com titive Helps. 
Gere aap “pty vertis "has poet MASSACHUSSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS, Inc. 1851 


Chicago Agency: L, Bracxetr Brsnor, Manager, 
316 Merchants Loan & Trust Building 


Columbus Agency: 1003 Outlook Building. 





Investigate. Join us and grow. 


EDGAR C. FOWLER, Supt. of Agencies 








Provident Life and Trust Company 


OF PHILADELPHIA. 
Insurance in Force, $201,185,435 Assets, $67,324,334.35 


The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity of form and f 
adaptability and liberality in all essentials. The Premium rates of the Provident ore exceedingly low and 
are still further reduced by large annual dividends. 

CORRESPONDENCE WITH AGENTS SOLICITED. 
YERGER & ELLIS, General Agents, Western Ohio - - $12 Union Trust Building, Cincinnati, Ohio 


S. S. SAFFOLD, General Agent, Eastern Ohio - = = 706-710 Garfield Building, Cie d, 
Wc IK, General hou ~ - - iid Toledo, Obie 


. - - - - - 720 Spitzer Buil » Toledo, Ohi 
ANNEY & PICKERING. General Agents, - - - - - 325 rerguette Building Chicago til. 
ASSETT & REESE, General Agents ~~. + ~~” 4318-20 Ford Building, Detroit, Mich. 





Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E. KEENEY, President THOMAS F, LAWRENCE, Secretary 





1909 Policies Revised— Rates made lower — Participating or non-participating— 
Dividends, annual or deferred. Values based upon FULL RESERVE. 
Nearest to self-sellers ever put upon the market. 

For best contracts address Second Vice-President. 


HOME OFFICE, HARTFORD, CONN. 








D0 YOU THINK A CHANGE 


of occupation would help you? Opportunities to 
make money now, and build up an income for the 


future are offered by 
THE PRUDENTIAL 


he 


=x 
STRENGTH OF {fp . 


‘| oman i We want Agents. 


Of New Yoru 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
200-292 Groadway “wr fart, 


We want Managers. 
We want YOU! 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State 
of New Jersey 


JOHN PF. DRYDEN, 
President. 





Office, 
NEWARK, N, J. 
Write for Agency 


A PENN MUTUAL PREMIUM, less a PENN MU- ° e 
TUAL DIVIDEND, purchasing a PENN MUTUAL Pi t t s b U r gh Life 
POLICY, containing PENN MUTUAL VALUES 


makes an INSURANCE PROPOSITION which in the A T 
sum of ALL ITS BENEFITS is unsurpassed for net nd rust Company 
W.C. Batpwin, President 


low cost and care of interests of all members. 
Agency Contracts Made Direct with Solicitors 





























THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ASSETS - + $23,549,229.15 


Reserve on Outstanding Policies, - $21,401,598.00 
All other Liabilities - - - 417,649.50 


Assets in Excess of all Legal 
Requirements - $1,729,981.65 


Insurance in Force - - $80,000,000.00 


Home Office, Pittsburgh, Pa. 


The German Mutual Life| COMBINATION OFFER 


Insurance Compan TO AGENTS 
foe ee eany | National Life Anmty Company 
1875, issues all leading fogne of solieies, | MUtual Health and Accident Associatia 


non-participating, and is offering first CF AMEISCA 

class contracts to first class men. FRED. H. ROWE, President, Jacksonville, Ill, 
Endowment Life, Accident 

And Health Insurance 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 





Contracts direct with company. 


good territory open. 
direct Ona Plan Everyone can Afford. Contracts Up-To 
? Date. One Agent can represent beth Companies 


1019 Ashland Block., Chicago, Ill. giving him a complete equipment. 


Some 
Address company 





Address the Heme Office 
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they have had in the past. The draw- 
backs have about disappeared, good 
men are entering the agency ranks and 
in all the view is much rosier than it 
has been for several years past about 
the Forest City offices. 


LIFE NOTES 


The Missouri State Life has been licensed in 
South Dakota. 

The Iowa Life of Waterloo has been admitted 
to South Dakota. 

The Central Life of Ottawa, III, 
licensed in South Dakota. 

The Union Life of Chicago wrote about $400,- 
000 in the first half of the year. 

The Des Moines Life, which withdrew from 
Montana early this year, has been readmitted 
to the state. 

W. C. Riley, formerly with the Metro 
Life, has been made agent for the Aetna 
Des Moines. 

J. A. Andrews has been made district agent 
at Ottawa, IIl., for the Equitable Life of lowa. 
His territory will include tee counties. 

It is stated that Thornton Chase, western 
superintendent of agents of the Union Mutual 
Life, will resign by the end of this year. 

The stockholders of the St. Louis National 
Life last week voted unanimously in favor of 
increasing the capital from $150,000 to $200,000. 

The Equitable Life of Texas is being organ- 
ized in San Antonio. It expects to place its 
stock and commence business in about five 
months. 

G. W. Hall has been appointed agency supér- 
visor of the Missouri State Life. He was for- 
merly general agent for the New York Life in 
eastern Missouri. 

H. C. Renner has resigned the general agency 
of the Manhattan Life at Cincinnati and is 
going to Florida. The territory reverts to Man- 
ager Courtright at Columbus. 

The Assurance League of America of New 
York and the Polish Wational Alliarnce of Chi- 
cago have been admitted to West Virginia. 
Both are fraternal organizations. 

The Union Central Life of Cincinnati is keep- 
ing up the pace set during the first six months 
of the year. July already shows the company 
$209,000 ahead of last year on new business, 





has just been 


litan 
ife in 


L yl Te Life has iw. been exam- 
ined Lee J. Wolfe and . Scherr for 
the West” Virginia 4 David Merri- 


weather for the Kentucky department, and Ex- 
aminer Stineman for the Ohio department. 

Wm. L. Atkin, who is in charge of the 
western Michigan district for the National Life 
of Vermont, is opening offices in the Widdi- 
comb building, Grand Rapids. Mr. Atkin held 
a similar position with the company in this 
city ten years ago. 

The $100,000 Club eporiel of the Illinois Life 
will leave Chicago for Colorado Springs Aug. 
$1. There will be but one business session, that 
on the evening of the club’s arrival, Sept. 1. 
That will enable the members to give three 
days to side trips and sight seeing. 


The Reliance Life of Pittsburg has brought 
suit for $462.82 against Frank Burns of 
Youngstown, who was its general agent at that 
place for a year. It alleges it made a contract 
under which it was to pay him a certain amount 
for office expenses and he was to write $100,000 
worth of business a year, but that he failed to 
produce the amount stipulated. 


Officials of the Northwestern Mutual Life 
estimated last week that the increase in insur- 
ance in force during the past quarter will be 
at least $15,000,000; that the increase in as- 
sets will amount to $4, 000,000; that = increase 
in payments to policyholders will be $900,000, 
and that the po “- taken out will figure up 
to $26,000,000. It is believed that exact fig- 
ures will show gains over these estimates. 


The semi-annual meeting of the Kansas Asso- 
ciation of Life Underwriters was held in To- 
peka Monday afternoon. Numerous minor de- 
tails under the head of the good of the order 
were discussed, as well as the new Kansas 
insurance law. The principal discussion, how- 
ever, was centered around the possibility of 
national legislation injurious to the life in- 
surance interests of the country and _ protests 
against taxing the net —, of life insur- 
ance companies were sent to Washington. 


LIFE APPOINTMENTS 


Aetna—M. Scholtes, 
Kqset, ag oe] 





Cleveland; Herman 


“Columbian Natl.—F. +" Krazeise, Cleveland. 
Conn, Mutual—M. D. “France and J. J. Shep- 


ley, Cleveland; G. A. wen” Perrysbur, 
quitable, ny t= Everhart, resno; 
. A. Repass, ok ty 
“Mass. Mutual— Ferris, Cleveland. 
Mutual, N. Y q x Korns, Barberton. 
W. Mutual—J Johnston, Coshocton. 


National, Vt.—O: “yy ‘Bell, West Mansfield; 
L. M. Richard, Belle Center; Cc. J. Adams, 


Toledo. 

Pacific Mut.—J. Huff, Columbus. 

Penn Mutual—J. S. Daley, Cincinnati. 

Provident L. & T.—R. T. Paden, Oberlin. 

Royal Union Mut.—H. t Scarborough, Lan- 
caster; H. Herr, Newark; D. L. Summerville, 
Canton; G. W. Rogers, Tuscarawas. 

State Mut., page? Wolf, Fremont. 

Travelers—C, F, Ortte, Wauseon; J. C. Lara- 
son, Columbus; A. A. Stahl, Kenton; C. E. 
Stiles, “~ M. D. Donham, Portsmouth; 
Dakin & Dakin, Lebanon; H. H. Pierce, Dela- 
ware; Amendt, Lancaster; C. E. Fowler, 
Columbus; Wm. Miller, Toledo. 

Aetna—F, M. Grapes, Tiffin; H. W. Hilde- 





brandt, Shelby; W. H. Davis, Cincinnati; W. 
A Leimbach, Amherst; L. B. McNeal and A. 
B. Miller, Marion. 

Amer. conte Ind.—J. H. Wooten, Mt. Ver- 


non; E. Deis, Da 
Bt Childers, Cincinnati. 


Bankers fa, 
Conn. Gen.—P. W. All egate, Loveland. 


uitable, Ia.—A. E. etzel, Hicksville; J. 
nme, snes. 
F Egatab e, Y.—J. W. Pfiffner, Delaware; 
ay Zanesville. 


John 7 
town; 


Borden, Fredericks- 
Gunion, Blackrun. 


Lincoln “hele Ind.—Fred Bennion, Cleve- 


land; J. A. Woolard, Payne. 
Mutual, N. —-, i Agler, Gocvgttentie: 
K. F. Webber, | ES Antonio Curci, Niles. 
Manhattan—R. M. Blair, Lebanon. 


game L. & T.—R. S. 


Cochnower, C. W. 
Siehl and K 


C. Sutter, Sogenst, 
Pittsburg L. & T.—O. Odell, Lima; C. V. 
Mullet, New Bedford; Orad Gurwell, Benton. 
Pacific Mut.—E. A. Griffith, Zanesville. 
Royal Union Mut.—W. A. McFarland, 


Coshocton. 

Security Mut., N. Y.—Wm. O’Bryon, Coshoc- 
ton. 

Security, Va—H. R. Burns, Kent; A. M. 
idd, Kenton; G. H. Winters, Cincinnati; F. 
’. Combs, Marietta. 


Michigan 
Berkshire—W. V. McKee, Detroit. 
Des Moines—Wm. Rogers, Evart; Ephraim 
Scott, St. Clair; Jerome West, Ypsilanti. 
Hartford—E. Alford, Adrian. 
— Hancock—H. W. 


Crofoot, Pinckney. 
ass. a, E. 


- 7 Blissfield. 


Mich. State—F. Fuller, G. W. Quirk and 
F. L. Van Allen, Detrsi 

Mutual Ben.—A. R. Sherk, Big Rapids; 
en Durst, Cass City; H. J. Bastone, Che- 

gan. 

enn Mut.—Wm. T. Gilbert, Flint. 

Phoenix Mut.—F. i Gibbons, Detroit. 


Provident L. & 
Union Cent.—J. 
Bacon, Kalamazoo. 
Bankers, Ia.—D. 


i“: W. Nicklin, Detroit. 
L. Bayliss, Bessemer; A. 


C. Carr, E. J. Dudley, D. 
G May and C, Morrow, Detroit; A. 
fillis, Jackson; G. A. Reynolds, Saginaw; L. 
eee Wakefield. 
Bankers, Ia.—E. F. Burke, Detroit; H. A. 
Filler, Blissfield. 


Aetna—P. O. Colby, Alba; L. F. Jenison, 
Lansin 
a Mutual—Daisie P. Mitchell, Grand 
apids. 
es Moines—O. N. Ga epteed, Detroit. 
Federal—Mrs. Anna Hawkins, Bay City. 
Fidelity ae fs ng Sloman, Detroit. 
Hartford—J. . a 25 
a eee, U. S. A—J. F. —— Iron- 
New England Mut. et - Southgate,  Segjone. 
Northern Assur.—F. Dibble and 


pe. Grand Rapids; Y ¢ Carpenter, Vicks- 


bu 

Recticen, Iil.—M. C. Tyndall and S. S. 
More, Grand Rapids; Philip Sexton, Port Huron, 

Penn Mutual—R. E. Jossman, Clarkston; W. 
W. Macomber, Traverse We'd. 

Provident Walling, Saline; 

A. Packard, Stephenson. 

Surety Fund, Minn.—R, F. Hall, Calumet. 

Travelers—Wm. D. Moriart Ann Arbor; 
Margah & Wells and Waldo Sienen, Detroit; 

M. Chittick, Greenville. 

S. Ann. & Life—L. I. Hodges, Wyandotte. 


THE WEST AND NORTHWEST 
Missouri Agency Appointments 
(CONTINUED FROM PAGE 11.) 


Alliance—McCluer 4 Van Horn, Kansas City. 
gy Ger.—L, Brennecke, Cape Gi- 
rardeau. 





Citizens—L. G. Livesay, Houston; J. W. 
Clark, Licking; Clark M. Howell, Cabool. 

Columbia annad —~ Marionville. 

Continental—W. Met Clung, Pattensburg; 


A, Hoefer, Mayview. 

onnecticut—Holmes & Hoffman, Kansas 
City; Bell & Bankhead, Nelson; W. H. Mc- 
Clung, en ay wg 

Delaware—F. H. Garlichs, St. Joseph. 

ns le, s* "Basye, Montgomery City. 
Franklin—C. G, Launder & Sons, Kansas 


ae Falls—Reeves & McCallister, 
nett; 


Milan; 
qereseet, Pulayees ~~ . es g, Ken- 
Ww. affee; i 
City. 
Carroll- 


J._Ed- 
Wolfson, Pilot 


ton. 

Hartford—J. W. Minks, Collins; C. 
monson, Walnut Grove; A. F. 
Grove. 

Ins. Co. 
D. Hubbard, 
om 
Ho; ©. 
Gilli ay ’N. 

Ww 


t.—W. A. Goodnight, 
ackson, Norwood; . D. 
Oak ‘Grove; E. 
. Alexander, Neoshp; 
‘fous & Williams, Seneca; Ezra Sears, Hunts- 
ville. 
N. W. hg - Taylor, St. Louis. 
Phenix—E. Perry, Cardwell; E 
Rillion & Busbee, 
F Boothe, Fortuna; 
Bickel a 
og idney 
rts Craig, Easton; D 
Ww. O. reves Hams eee 2 
$ Fase. we x ~ Harra, 
: om Milo; Wulfkammer, 
Gentry, Reeds; Alex. Reskis. 
q Dillingham, Platte ot? = E. 
; HL Dae be F. ood, Stan- 


Phoenix, Ct.—Ernest Tate, Cowgill; 

son st Des Arc; 5 7 ‘and, Hema- 

Potter, Iantha; J. Jones, Mar- 

, s. Twohig, Norwood; . Bothe, 
onroe. 

Wash.—J. J. Purdy & Co., Spring- 


Pleasant 
err, 
L. 


L. Ward, 
Eldorado S - 
T. Suttecool, en 
efance; J. D: Brock 
} a Re ~ East Lynn; 


hsm Fai : 
» Je Ea roi: 


Davidson, 


Steven- 


State of Ill—J. R. Miller and A. |- 
ackson. 





OLDEST IN AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





34 Nassau Street, 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y. 











The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





Placed and Paid for. 


per day i in ) 
. Increase of Assets. 


$1,202,352.87 per day in New Insurance Placed and Paid for. 
ments to Policyholders and addition to Reserve. 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium- paying business in force in the United States 
than any other Company, and for ‘each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 


$166,633.89 
$126,996.37 per day 








— 


companies with a 





When you are investigating 


ing with the one which will help 
you most in a practical way, write 
to SECURITY MUTUAL LIFE, 
Binghamton, N. Y. 


Cc. 


view to connect= 


H,. Jackson, 
Sup’t of Agencies. 











Che Jobn Hancock Mutual 


Life Tnsurance Zo. 
of BOSTON, MASS. 


8. H. Ropes, Pres. Rowianp O. Lam, Vice- “Pres 
Watton L. Crocker, Sec’y 


Issues the most desirable forms of Life, En- 
dowment, Term and Installment —* Annual 
Dividends. Cash and Paid Up Valu 

The most liberal conditions of any policy in 
the market. 

nee our policies and terms before engaging 
elsewhere. 

Excellent agency contracts await good men 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Sta:> Agan, for Ohlo and West Virginia, Board of 
¢rade Building, Columbus. Ohio 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


OF BOSTON, MASS. 





The only Massachusetts Non- 
participating Company 


The Most Modern Forms of 
Life, Accident and Health Insurance 


Correspondence desired with good pro- 
ducers. References required. 


ARTHUR E. CHILDS, President 





Wm. H. BROWN, Secretary and Treasurer 








“THE UNWILLING EAR REJECTS UNDERSTANDING” 


We want"to show YOU how to DOUBLE ©. 
YOUR INCOME. Our plan works nicely 
in the insurance field. 


Ask for particulars 


THE CENTRAL AGENCY, 


ist Floor Wieting Block 


Syracuse, N. Y. 
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Reliance—F. A. H. Garlichs, St. Joseph. 
Roch. Ger.—H. C. Brant, Chillicothe. 
Royal—E. A. Amick, Bunceton; W. M 
rison, Eldon; J. B. Keith, Spickard. 
Seaboard—R. K. vans, J ansas City; Wm. 


. Har- 


Houck and J. T. Evans, Joplin. 

St. Paul—L. E. Lawton on, St. Louis; W. 
Vv. K. Spencer, Webb City; G. W. 
Mound City. 

Western—Schmook, 
Springfield. 


Postal, 


Patton & _ Richesin, 


Minnesota Agency Appointments 

Alliance—M. S. Mead, Duluth. 

American, .—L. B. Wagner, Minneapolis. 

Amer. Natl.—J. C. Johnson, Cloquet. 

Aetna—G. E. Brockman, Triumph; A. H. 
Turritin, Sauk Rapids; Oliver Chirhart, Rice. 

Boston—Hunt & Evans, Lake Crystal. 

Buff. Coml.—L. B. Wagner, Minneapolis. 

Buff. Ger.—L. B. Wagner, Minneapolis. 

California—Richardson, Day & Co., Duluth. 

Calumet—A. S. Maloney, Waseca; A. Bragg, 
South Haven. 

Central Natl—W. F. Hannon, Tenny. 

Citizens—J. B. Thompson, Gilbert. 

Columbia, N. J.—Clark & Melvin, Winona; 
L. B. Wagner, St. Paul. 

Continental—C. Foulon, Ghent. 

Connecticut—W. F. Roche, Lakeville; A. P. 
Hechtman, Osseo; W. H. Guptie, Rockford; H. 
O. Sandbo, Starbuck. 

County, Pa.—Geo. Wicker, Hayfield. 

Des Moines—G. J. Alexander, Heron Lake; 
G. H. Willard, Minneapolis. 

Ger. Alliance—M. F. Smith, Rochester. 

German, Pa.—A. C. Stocker, Minneapolis. 

German, W. Va.—James and Matthew Dona- 
ghue, Minneapolis. 

Hartford—A. H. Southerland, Cambridge; J. 
H. Lingren, Finlayson; Heymans & McGinn, 
Minneota; A. M. Matz, Ivanhoe; G. L. Peter- 
son, Hendricks; Ole Ostensoe, Canby; F. A. 
Kohler, Glencoe; J. R. " 
Brehke, Argyle; E. G. Hall, Dilworth; T. A. 
Veldey, Hanley Falls. 


IOWA NOTES 


The Royal of England has transferred its first 
Des Moines local agency from Wittmer & Kauff- 
man to Dudly, Tones eed. The second 
agency remains with A. T. Roddy. 


August Staak, a pioneer fire agent at Carroll, 
Iowa, was found dead in his chair in his of- 
fice a few days ago. Heart trouble is supposed 
to have been the cause of his death. 

Louis D. Burkhalter, who recently entered the 
local business at Cedar Rapids, Iowa, has been 
appointed agent of the Maryland Casualty for 
gg branches and also agent of the Equitable 

ife. 

The town of Tracy, a few miles removed from 
Oskaloosa, Iowa, suffered a disastrous fire early 
Sunday morning. The total loss 
$20,000, with approximately $9,000 
The origin is unknown. 


Sioux City, Iowa, has been having a rate 

war, which, while not equal to that of some 
of the other Towa cities, has been far from 
gratifying to fire insurance companies. Condi- 
tions are now very much inpoovell. 
_ Fire, probably caused by the gasolene light- 
ing plant in the grocery store of Frank Ford 
at Bayard, Iowa, caused a total loss of between 
$40,000 and $50,000, of which probably $20,000 
was covered by insurance. The heaviest loss 
was the general store of Millhouse Bros., which 
totaled $16,000. 


GENERAL WESTERN NOTES 


The Home Fire of Utah has been admitted 
to Montana. 
.. The Hawkeye of Des Moines has transferred 
its Minneapolis agency from the Gorham-Braden 
Company to the Lowery Realty Company. 

Milton J. Kennard, one of the oldest fire 
agents in Omaha, died Friday morning last at 
Chicago, to which city he had come for treat- 
ment for a complication of ailments. He had 


oe for twenty years a successful insurance 
van. 





insurance. 


The advance sheets of the report of the 
fire marshal of South Dakota will know that 
the first year the fire marshal law was in ex: 
istence the fires reported numbered 446, while 
the second year, just closed, but 304 were re- 
ported, 

The state auditor of Montana has warned the 
People of that state that A. F. Shaw & Co. of 
Chicago are soliciting business in that state by 
mail for London Lloyds and that they should 


exercise great care in dealing with any unau- 
thorized concern. 











was about | 





NEWS OF FIRE PROTECTION 





HOW TO GET RATING CREDITS 





What Improvements Can Be Made Un- 
der a Schedule to Eliminate 
Charges for Defects 





The following are recommendations 
for improvements for obtaining fire in- 
surance credits on rates under the ap- 
proved schedules: 


1. Walls—(a) A standard parapet should be 
12 inches thick, coped with cement, stone, terra 
cotta, or vitrified tile, and extend above roof not 
less than: 18 inches on buildings of three stories 
and under, and not less than 36 inches on build- 
ings of four stories and over. All exposed frame 
or iron clad roof extensions to be protected by 
fender wall on exposed sides, walls to be of 
same thickness as parapet and to extend rela- 
tively the same height above and not less than 
36 inches beyond sides or ends of said roof 
extension. 

(b) Existing walls without parapets should 
be extended above roof of same thickness as 
well of top story and with height and coping 
conforming to 1 (a). 

(c) A division fire wall should be of brick or 
stone, extending above roof, with all communi- 
cating openings, if any, protected by double 
standard fire doors, and all exposed openings, 
if any, by standard fire shutters or wired glass 
windows in metal frames and sash. A brick 
wall rising to roof only must not be construed 
as a fire wall. 

2. Fire Doors and Shutters—Fire doors and 
shutters should be constructed and installed in 
strict compliance with rules and requirements 
of the National Board of Fire Underwriters, 
and subject to approval of rating bureau. 
The same conditions apply to wired glass win- 
dows with metal frames and sash, which should 
also bear label of Underwriter’s Laboratories, 
Inc. Details of construction are covered by 
specific pamphlets obtained upon application. 

3. Skylights—(a) Standard skylights should 
be constructed of not less than % inch ap- 
proved wire age set in metal frames, as cov- 
ered in specific pamphlet obtained upon applica- 
tion. 


_ (b) Existing skylights of % inch plain glass 
in metal frames will be acceptable if protected 
by wire netting of No. 12 B. & gauge 


wire 1 inch mesh, set not less than six inches 
above glass on iron supports, as covered by 
specific pamphlet obtained upon application. 

4. Roof - or Cock Loft—Roof space or 


: cock loft if communicating with floors below 
phe open hatchway, air or elevator shaft, 
shou 


Y be cut off either by solidly closing same 
with matched flooring, or by traps as specified 
under item No. 5. 

5. Stairways, Elevators, Hatchways, Chutes 
and Dumb Waiters—Stairways, elevators, 
hatchways, chutes and dumb waiters, when not 
in standard fireproof or semifireproof constructed 
shaft, should be cut off at each floor opening 
by traps as herein specified, viz.: 

(a) Traps to be made of %-inch kiln dried 
matched pine or other nonresinous wood free 
from unsound knots and sap; to be securely 
nailed to battens with No. 13 gauge flat head, 
full barbed wire nails, 2 inches long, driven 
in flush and clinched so as to leave a smooth 
surface on both sides. Battens to be %-inch 
thick, not less than 6 inches wide, and not 
more than 3 feet on centers. Traps to be 
covered on under side with tin sheets, 14x20 
inches, not less than 107 pounds to the box 
of 112 sheets, all joints single locked; cover- 
ing to lap top side of trap not less than 4 
inches and nail heads not to be exposed except 
where covering laps on top side. raps to lap 
openings at least 3 inches. Hinges to be sub- 
stantial wrought iron of “T” or strap type, 
with noncorrosive pins, securely bolted to trap 
and if possible bolted to floor. Never use nails 
for hinge fastenings. 

(b) Traps to be made similar to (a) in all 
respects except that trap is to be made of two 
thicknesses of %-inch matched pine or other 
non-resinous wood, with board laid at right 
angles. 

(c) Traps to be made similar to (b) except 
that trap is to be entirely covered with tin, 
as per requirements for standard fire doors. 
All traps to close automatically by fusible link 
or electric attachments; location of links and 





LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


Indianapolis T. M. Goodloe, Pres. } 


M. DeF. Sample, Sec’y-Treas. 


Detroit 


ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 


Goods sold f. 0. b. cars or installed subject to approval. 





LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 
munity is aroused over the immense lightning loss, and 
good conductors are 


Insurance men can make good 


E. A. 





PROVEN SAFEGUARDS 


y selling our goods. Get our literature and prices. 


FOY & CO., 


4i1l E. Eighth St., Cincinnati 








thermostats to be subject to the approval of this 
office. All traps on one shaft to be operated 
by the fusing of any one link or thermostat; 
all wires, chains and pulleys to be protected if 
necessary against mechanical injury by sub- 
stantial guard strips, or from being rendered 
inoperative by Piling stock or other material 
against same. ll weights to be boxed in if 
outside of shaft and so arranged that one side 
of boxing can easily be removed for accessi- 
bility. raps to be provided with automatic 
flaps for covering all cable, guide and counter- 
weight openings when same are closed; a spring 
must be put on the back of all flaps for closing 
same when the traps are released. 

Note.—In buildings of ordinary joisted con- 
struction, stairway enclosure of plaster or 
matched flooring of same thickness as floor, 
with door of same construction and self-closing 
with metal rope and weight or suitable spring 
attachment, may be accepted for stairway cut- 
offs. Door to be provided with a suitable snap- 
catch to hold same rigidly closed. Windows or 
transoms, if any, to be stationary and of ap- 
proved wire glass. 

6. Belt, Well or Shaft Holes and Ventilating 





Shafts—Belt, well or shaft holes and ventilatin 
shafts through floors or walls should be o 
minimum size and protected in a manner to be 
specifically mentioned. , / 

7. Lighting—(a) Electric lighting equipment 
skould be installed or overhauled in strict ac- 
cordance with requirements of the National 
Electrical Code, and so maintained. For list of 
electrical defects see separate pamphlet or letter. 
Where required, certificate of approval should 
be furnished to office having jurisdiction. : 

(b) Gas burners should have screw tips, 
preferably metal; brackets to be stationary or 
otherwise arranged so they cannot swing against 
combustible material. All combustible material 
less than two feet above burners to be protected 
with metal shield, with at least a 2-inch air 
space above. 

(c) Acetylene gas machines should be of ap- 
proved type and installation, as covered in 
specific pamphlet obtained upon application. 

(d) Calcium carbide, not over 100 pounds 
in approved metal cans holding not to exceed 
two pounds each, may be permitted inside of 
buildings when contained in an enclosed water- 
tight metal magazine or holder, constructed in 





OBENCHAIN & BOYER 


LOGANSPORT, IND. 


Manufacturers 


Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 





had a furnace also. 
Write at once for particulars. 


C. R. JENNE & CO. 

















OF INTEREST TO DEALERS 


The idea of installing a Gas Machine in a Concrete Pit out in the yard 
is so extremely popular that an agent can sell two or three times as 
many after their superiority becomes known. 
been sold in a day to parties that had machines in their basements, but 


As many as three have 





FT. WAYNE, IND. 





REDUCE YOUR INSURANCE COST 


BY USING 


IMPEHRIAL 





Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids. 


Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters. 





MANUFACTURED BY 





UNIVERSAL SAFETY TANK & CAN COMPANY 


72-78 North May Street, 


CHICAGO 





SA FET Y 





ONE of the most important features in the storing and 
handling of volatile liquids is the question of safety. 
The Bowser System for handling hazardous fluids is safe 
in every particular. No matter how explosive the liquid 
may be, there can be no explosion when it is stored in a 
Bowser Tank and, even though fire may rage about it, it 
cannot possibly get to the liquid and cause an explosion. 
Bowser Outfits are approved by Fire Underwriters and are 
recommended by Insurance men everywhere, for they 


make dangerous risks safe. 


Write for our Safety Bulletin No. 32. It explains the 
Bowser System thoroughly and will give you lots of 
valuable pointers on the subject. 





Ss. F. BOWSER @ CO., Inc., 


FORT WAYNE, IND. 


209 Fisher Bidg., 612 Howard St., 
Chicago San Francisco 


1341 Arch Street, Philadelphia 


50 Church St., 255 Atlantic Ave. 
New York Beston 


66-68 Frazer Ave., Toronto 
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accordance with specifications covered in spe- 
cific pamphlet obtained upon application. 

(e) Torches are very dangerous and should 
not be _ permitted. ; 

(f) Gasolene vapor lights or lighting systems 
should be of approved type and installationS as 
covered by specific pamphlet. 

(g) Open flame lights should not be permitted 
in rooms where woodworking, painting, japan- 
ning, finishing, buffing, or upholstering is done, 
or highly inflammable materials, gasolene or 
other volatiles are handled. 





Saginaw Wants Better Class 

Saginaw, Mich., proposes, if possible, 
to get lower rates by making fire pro- 
tection improvements. The board of 
trade has taken up the matter and is 
likely to try to get the National board 
to make a report on the city and see 
what it needs to do to secure an im- 
proved classification. 





Electrical Inspectors’ Meeting 


The annual meeting of the Western 
Association of Electrical Inspectors 
will be held Oct. 26-28 at Detroit. 
Among the addresses arranged for are 
the following: “Municipal Control of 
the Electrical Hazard,” Jas. E. Cole, 
wire commissioner, Boston, Mass.; “Re- 
lation of the Manufacturer to Elec- 
trical Inspection Work,” Alexander 
Henderson of the American Circular 
Loom Company; “The Technical Press 
and Its Relation to Electrical Inspec- 
tion Work,” Jas. B. McCarthy, presi- 
dent Electrocraft Publishing Company. 





Incandescent Company Changes 


Changes of considerable import are 
being made in the Incandescent Light 
& Stove Company of Cincinnati. Since 
the new manager, George H. Paine, 
came in the capital has been placed at 
$1,500,000. The company advertises the 
following regarding insurance permits: 
“Every insurance company grants per- 
mits for the use of our ‘F-P’ gas ma- 
chines without charge, and every per- 
son who uses gasolene in any form 
must have a permit attached to his in- 
surance policy; otherwise he makes his 
policy void. We offer our free servcies 
to our customers in this regard.” 





Shaping Up Nebraska Bureau 

As a beginning of business in the new 
fire commissioner’s department in Ne- 
braska, A. V. Johnson, chief duputy fire 
commissioner, has issued a circular let- 
ter to all sheriffs, mayors and fire chiefs 
in the state containing excerpts from 
the law creating the department, which 
define their duties in the matter of in- 
vestigating fires, and the cooperation 
that they are to give to the fire com- 
missioner. Inasmuch as the law creat- 
ing the department provides that it 
shall be maintained by a tax upon the 
business of the fire companies levied in 
January of each year, the department 
must run without pay from the date 
that it began business, July 1, until the 
coming Jan. 1, unless the insurance 
companies voluntarily pay a half year’s 
tax. Believing that they will do so, the 
department is going ahead without 
funds. The Western Fire of Lincoln 
has made the first of the expected vol- 
untary tax payments for the half year, 
amounting to $106.59. 





Saved by Improved Tank 


The Trenton Rubber Manufacturing 
Company, Trenton, N. J., recently had 
a loss in a portion of its plant. The 
management states that it was saved a 
very heavy loss by having its stock of 
gasolene underground stored in a Bow- 
ser oil tank. It further says that it 
would not have been possible to hold 
down the fire if the old-fashioned tanks 
had been in use. 


FIRE PROTECTION NOTES 


Michigan City, Ind., is 
engine house, costing $2,500. 
The Iowa City Water Company has let the 


eontract for improvements in its water plant to 
cost $25,000. 


Knox, Ind., has awarded contracts for the 
corstruction of a waterworks system at an esti- 
m t-l cost of $16,450. 


!\« Kieckhefer Box Company of Milwaukee, 
Wise. which is rebuilding its factory, destroyed 
two weeks ago by fire resulting from an_ over- 
heated journal, has made provision for the in- 





to have another 





stallation of a sprinkler system. The plant will 
cost $100,000. It will be two stories high, of 
reinforced concrete construction, strictly fire- 
proof, 


A site for a new engine house in Richmond, 
Ind., on the west side, has been purchased and 
a new company will be established there. 

Indianapolis is to have three additional engine 
houses, one on the north, one on the south 
and one on the east side, the aggregate cost of 
which will be $100,000. 

The Universal Nozzle Company has been 
organized at Indianapolis, with $10,000 capital 
stock. The directors are Harmon H. Friedley, 
L. D. Moody, A. Mathews, well known 
special agents; Harry S. New, George C. Hitt 
and E. S. Harter. 

A reward of $250 has been offered by the 
National Board for information leading to de- 
tection and punishment of parties guilty of 
starting the conflagration at Morley, Mich., 
— 1. Sheriff Henderson of Mecosta county 
as added $200, making the total reward of- 
fered $450. 


Though Omaha, Neb., was expecting to have 
a fire warden ere this time, under the pro- 
visions of a new law passed by the last legis- 
lature, effective July 1, providing for such an 
official to serve three-year terms at $1,500 a 
year, there are prospects that it will have none 
for some time, owing to a deadlock over the 
appointment. 


Contracts have been awarded for the erec- 
tion of a new standpipe at Clyman, Wis., with 
a capacity of 25,000 gallons and reservoir hold- 
ing 800 barrels. The village streets will be 
piped and hydrants will be erected—all to cost 
in the neighborhood of $4,000. The newly 
organized fire department is responsible for the 
needed changes. 


MEET ON THE MISSISSIPPI 
(CONTINUED FROM PAGE 1) 


until it includes ote field man traveling in 
Minnesota and North Dakota. 


Conditions Generally Good 


North Dakota occasions very little work in 
the committee, and we are to be con ratulated 
on the personnel of the membership from that 
state, recognizing the fact that the morale of 
the local agent in the small town is governed 
largely by the field men who visit him. Min- 
nesota being the oldest state, with its larger 
number of agencies in hundreds of small towns, 
which are exploited by a greater number of 
companies of every class, has naturally kept 
us busier, though it is a pleasure to refer you 
to the secretary’s record for the year now 
closing, which completely refutes the direful 
piognostications indulged in by certain pessi- 
mistic members at the time the change in our 
constitution was made. The field men and local 
agents in Minnesota today can rejoice that the 
records of the past year, instead of any trend 
towards mem demoralization in the field 
show a spirit of loyalty to good practices on the 
part of the members which augurs well for the 
future. 

About the time the present committee assumed 
its duties a year ago there were one or two 
complaints from our own members, as well as 
from local agents, touching general conditions 
in certain towns and it was found necessary to 
introduce a resolution that no attention could 
be given to any but specific complaints of dis- 
criminations. A great deal of unrest and 
“calamity howling’? on the part of the local 
agent can result from very little irregularity; 
so, if there is a just cause for complaint, let us 
have the details and it will have attention and, 
in the majority of cases, the offending com- 
pany will be only too ready to do the needful. 

Complaints From Some Localities 


In some localities, however, the serpent has 
entered into Eden in the guise of some insti- 
tuttions and advanced at the expense of the 
ublic at large and to the annoyance of ail 
ocal agents. Let us strive to impress upon 
our good friend in the local business that he is 
the principal sufferer in a rate war. Urge the 
local agents with whom we come in contact, 
be they our representatives or otherwise, to 
maintain the spirit of cooperation in their own 
ranks, instilling in them a feeling of responsi- 
bility for the maintenance of good practices and 
fair competition. Let them be impressed with 
this responsibility; it will not be necessary to 
dwell on the effects of a rate war in talking to 








agents who have passed through that experience. 

There never was a field where pertect con- 
ditions prevail, nor can there be in a live and 
growing country. Physical conditions are con- 
stantly changing. Fire protection is being 
added to; and it is found necessary from time 
to time to completely revise the estimates for 
many towns. This revision inevitably results in 
increase in certain risks, although the average 
paid by the town as a whole may be lowered. 
The individual dissatisfaction thus resulting, 
passed along from assured to local agent and 
from him to the special agent or company, pro- 
duces a feeling of unrest in certain localities 
that only time can quiet. 

New Standard Clauses 


I have mentioned the legislature of this state, 
and all will agree that it has furnished us with 
a very live topic for discussion in view of the 
present period or readjustment we are now 
passing through, owing to the passage of the law 
prescribing standing clauses and riders which 
embraces ail clauses permissible in this state 
on and after the first of the current month. 
Most of these clauses are similar to those in 
use before the passage of the act referred to, 
and I shall not take your time reviewing them 
at length; but will call your special attention 
to one or two conditions resulting from changes 
of certain riders, mainly the change in the 
clear space clause and the watchman clause 
and the abolition of the notice of railway 
waiver. 

The clear space clause has already been the 
subject of a circular from the executive com- 
mittee, and I would impress upon each member 
the necessity of reporting to the secretary any 
cases that may come to his notice of the failure 
to maintain the clear space named in the con- 
tract of any lumber concern in Minnesota. This 
is necessary for our protection as, under the 
law, our only offset to ldck of clear space is a 
corresponding increase in premium; and this 
should be imposed as soon as the maintenance 
of clear space is neglected. 

The watchman clause no longer carries the 
voidance of the policy as a penalty for its viola- 
tion; but, as the watchman’s records indicate 
how well his duties are performed, it remains 
with the inspector to estimate the risk on its 
merits accordingly. 

Railway Waiver Clause 


The railway waiver clause can no longer be 
used. This clause was simply a notice to the 
company that the assured had released a certain 
railroad company from liability for damage to 
the insured property by fire. Under such con- 
ditions a charge was made in the estimate for 
the absence of any right on the part of the 
insuring company to recover from the railroad 
company in case of loss caused by a locomotive. 
The mere presence on the policy of this waiver 
clause has no bearing on the relation existing 
between the assured and the railroad; and, if he 
has released the railroad from liability the 
charge for that additional hazard should remain 
although the law does not permit the use of the 
rider recognizing that hazard. It would seem 
that the company should protect itself by an 
inquiry as to this feature in accepting risks 
subject to railroad exposure in Minnesota; and, 
where the release of his rights against the 
railroad company is known to have been given 
by the assured, the insurance company should 
make sure that same is included in the make 
up of the estimate on such risk. 


McGregor on Publicity 

Manager P. D. McGregor of the 
Queen was present to represent the 
committee of publicity. He said the 
business had followed too closely tradi- 
tion and precedent. He paid a com- 
pliment to Manager Fisher of the Gen- 
eral Inspection Bureau in asserting that 
he had followed publicity methods and 
thus disarmed criticism. 

Mr. McGregor referred to the Kansas 
and Missouri anti-trust cases and said 
the authorities found out that the small 
premium payers were being discrimi- 
nated against. Hence the effort was 
made to bring about laws to thwart 
this. The joker in the Kansas law is 
the power conferred on the insurance 
superintendent to decide on rates and 
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thus he can set aside results arrived at 
by mathematical and scientific proc- 
esses. State officials primarily, he said, 
are not antagonistic, but want to be en- 
lightened. Rates are based on experi- 
ence. Fire insurance is not an exact 
science and hence it is open to suspi- 
cion. The public should be shown that 
rate-making is not guess work. The 
Dean system is not infallible, but it is 
logical. Mr. McGregor hopes the day 
of flat advances is over. Every risk 
makes its own rate. Mr. McGregor 
urged the field men to show the public 
the great fire waste and its lessons. 
Fire Marshal Peterson’s Paper 

Fire Marshal Peterson read a paper 
explaining the limitations of the Min- 
nesota fire marshal law and urged legis- 
lation to increase its service. Since 
1872 the stock companies have paid in 
Minnesota $61,000,000 of losses and re- 
ceived $116,000,000 in premiums. The 
mutuals have paid $6,000,000 in losses. 
The total property loss during the 
period was $100,000,000 which equals 
the property valuation of St. Paul and 
its suburbs, with Stillwater added. Ex- 
cessive insurance is a great cause of 
fire. Of the $18,000 secured from the 
companies in the fire marshal tax only 
$6,300 is appropriated for the use of 
the office. Mr. Peterson said the low 
loss ratio abroad is due, not to better 
construction, but to greater care and 
very stringent legislation. 

Otto E. Greeley of the Calumet read 
a feeling memoir in tribute to the late 
J. O. Lee of the New Hampshire. 

There is some complaint of a few 
companies cutting tornado rates, and 
this will be further investigated. A 
committee is working on a plan to 
deal with delinquent agents. 

Several Visitors Present 

Letters of regret in not being able to 
be present were read from Manager 
McDonald of the Connecticut, and Car- 
roll L. De Witt of the Newark. Man- 
agers, company officers and visitors at 
the meeting were: Assistant Manager 
George Sherrick of the Commercial 
Union at Denver, Superintendent of 
Agents B. M. Culver of the Scottish 
Union, Manager McGregor of the 
Queen, Secretary Greely of the Calu- 
met, President Leach of the North- 
western Fire & Marine, Secretary Grif- 
fin of the Consolidated Fire & Marine. 
Secretary Gordon of the Middle West, 
Fire Marshal Peterson, Captain Ruane 
of the Minneapolis Salvage Corps, In- 
spector J. A. Brant of Minneapolis, 
Manager W. C. Burleigh of the West- 
ern Adjustment, D. H. Dresser of the 
National office at Chicago, Manager 
Walter I. Fisher of the rating bureau, 
Attorney W. A. Kerr of Minneapolis, 
Charles Leibrock, a St. Paul local 
agent, and A. L. Belknap of the Min- 
neapolis Insurance Agency. 

On the way down a stop was made 
at Red Wing to take on W. A. Baw- 
mann of Winona and his side-partner, 
Attorney Seymour Brown of the same 
city, who headed the Gate City band. 

Picnic at Fountain City 

This morning the members went to 
the picnic grounds at Fountain City, 
Wis., where a shore dinner was served. 
The fishing contest this year was not 4 
success, as but few participated and 
fewer fish were caught. Enough fish 
were provided, however, for a bounte- 
ous repast. The time was spent In 
playing baseball and the games afford- 
ed no end of amusement. On behalf of 
the members, John F. Stafford present- 
ed Frank A. Mannen, retiring state 
agent of the Fireman’s Fund, with an 
exquisite gold watch. A _ similar gift 
was presented to Walter C. Leach, re- 
cently elected president of the North- 
western Fire & Marine, the address be- 
ing made by W. O. Chamberlin. 

On the homeward bound trip a_stoP 
was made at the Palm Garden at Foun- 
tain City. Baumann & Gordon Com- 
pany’s launch, the “Blue Goose, — 
much in evidence. The members © 
the firm extended many courtesies to 
the visitors. The outing was most, em 
joyable, a change from Lake Osskis. 

The announcement was quietly mace 
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at the picnic that the secretary of the 
club, Mrs. F. S. Schoen, is soon to be 
married. She will retire from office to 
the deep regret of all the members. 
Mrs. Schoen is a capable officer and 
well liked. 

At the Blue Goose meeting tonight, 
presided over by Most Loyal Gander 
F. A. Mannen, the following were ini- 
tiated: W. C. Burleigh, Minneapolis, 
manager of the Western Adjustment; 
J. P. Wolfe, of the Security of Con- 
necticut; J. P. Matchitt, of Northwest 
Insurance, and M. W. Mack, of the In- 
surance Field. W. O. Chamberlin did 
the work in heroic style. 





NORTHWESTERN MEN MEET 
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monument to his memory, distributing abun- 
dantly the sweetest benefits to mankind. 

Be it resolved, That our first act at this 
annual meeting be the unanimous expression of 
our deepest sorrow. 

That our sincerest sympathy be conveyed to 
his family. 

That on the minutes of this meeting be 
written his farewell to us so tenderly spoken, 
when we last assembled, with no word of him- 
self, but with his whole thought fo rthe North- 
western Mutual Life Insurance Company. 

Address of President Markham 

George C. Markham, president of the 
company,-in his address to the agents, 
dwelt on the life and career of Judge 
Palmer, and then remarked upon the 
Wisconsin laws in no uncertain tones, 
intimating, however, that it would not 
be necessary for the company to leave 
Wisconsin and that reports of a move- 
ment to that effect were not on a sub- 
stantial basis. 

“It is with much regret that I have 
to say to you,” he said, “that, so far, 
the company has failed to induce the 
law-makers of Wisconsin to treat this 
company with anything like fairness, 
especially as regards the exorbitant 
tribute it compels the company to pay 
in taxes for the doubtful privilege of 
maintaining its home office in this state. 
At the same time, it would be quite un- 
just and unfair to a large portion of our 
citizens and a great many of the mem- 
bers of our legislature to charge them 
with either promoting or countenancing 
the imposition of this burden upon the 
policyholders of this company. We 
shall continue our efforts to relieve the 
policyholders of this heavy burden.” 

In Honor of the Dead 

Resolutions of respect for six mem- 
bers who died during the year were 
adopted, for M. J. Mack of Cincinnati 
and Llewellyn Miller of Baltimore, gen- 
eral agents; F. A. Hoyt, Fishkill, N. 
& _T. E. Hutchins, Milwaukee; E. 
Bottigheimer, Richmond, Va., and R. 
E. Douglas, Waukesha, Wis., agents. 

Honorary membership was conferred 
upon the following: David Albright, 
seven weeks old, son of the retiring 
President; Miss Mary Kathleen Akin, 
Brookings, S. D., weight eight pounds; 
Wilbur Higgins, Jr., eight weeks old. 

One of the most interesting features 
of yesterday afternoon’s session was 
the lesson in practical insurance solici- 
tation and instruction. Percy H. Evans, 
Second assistant superintendent of 
agencies was surely a stubborn “pros- 
pect,” while Robert R. Reid of New 
York, R. H. Hobart of Chicago and 
Charles Sachs of Kansas City were con- 
vincing enough to end the interview on 
Practically even terms with their chief. 

Dr, Harlow’s Paper 

The status of the blood test in de- 
termining risks was discussed by Dr. 
G Harlow, assistant medical di- 
Tector. Dr. Harlow drew the conclu- 
be that “given a consistently high 

lood pressure, it is a sufficient proof of 
a poor insurance risk, because more 
than 72 percent of such cases have 
other impairments. These may not oth- 
etwise be discovered at the time of the 
oimce examination; indeed, may cases 
of nephritis can be first discovered only 
4 the blood pressure test. In cases 

ere high artery pressure indicates 
a 4 peroach of death, it is accompa- 
woul y a feeling of strength which 

D d otherwise deceive the examiner.” 

t. Charles B. Piper, confidential 





home office representative, gave an in- 
teresting and elaborate talk on “First 
Impressions.” 

Gen. F. C. Winkler, Milwaukee, mem- 
ber of the board of trustees of the com- 
pany, delivered the memorial address 
on Judge Palmer amid scenes of gen- 
uine grief. 

New Officers Chosen 

The executive committee (standing) 
for next year consists of J. F. Oates, 
Chicago, chairman; C. H. Parsons, To- 


ledo; I. Pinkus, Indianapolis; R. S. 
Goldsbury, New York, and M. W. 
Mack, Cincinnati. 

The General Agents Association 


elected these officers: 
Throop, Nashville; vice-president, H. 
D. Rodman, Louisville; secretary- 
treasurer, M. W. Mack, Cincinnati. 

The Special and District Agents As- 
sociation elected Thomas L. Fansler, 
Chicago, president; William McMullen, 
Minneapolis, vice-president; Dan F. 
Donovan, Boston, second vice-presi- 
dent; G. R. McLeran, Chicago, secre- 
tary-treasurer. 

Following the session, the agents 
went to the Hotel Pfister in a body for 
the first annual “Gridiron Dinner,” 
with J. F. Oats of Chicago as master 
of ceremonies. The famous Washing- 
ton gridiron dinners were exceeded, 
even, in mirth-provoking “stunts.” 

The only intimation of the reported 
movement to change the home office of 
the Northwestern Mutual Life from 
Wisconsin came at the agents’ associa- 
tion meeting today. After provoking a 
bitter fight, a resolution asking the 
trustees to take steps to that end was 
tabled and all reference to the matter 
was expunged from the records. 

Justice Brewer’s Address 

Justice Brewer, the senior trustee, 
delivered the principal address to the 
agents. He covered a wide field and 
numerous subjects. The address was 
practically a sermon on the “Brother- 
hood of Man.” He decried the income 
tax, saying “If that power to tax all in- 
comes is given the government, we shall 
see the states taxed not out of their 
existence but out of their vitality. The 
idea leads up to the question of plac- 
ing the entire power in the control of 
the nation and the state is left out of 
the matter.” 

Herbert N. Laflin, of the legal de- 
partment, treated the subject “The In- 
surable Interest” in an airy style. 
“While love is a beautiful and laudable 
sentiment,” he said, “it has not the 
least standing in insurance. Love is 
valued only for the pecuniary interest 
it evokes.” Consequently he pointed 
out that the mother-in-law joke is 
founded on fact, as no man’s mother-in- 
law is considered of pecuniary value. 

Superintendent of Agencies Norris 
talked on “A Billion Dollar Company” 
and urged conservatism, not reckless 
enthusiasm. 

Among the figures presented to the 
trustees were: Wisconsin taxes, $403,- 
000; assets July 1 show a gain of $16,- 
600,000; policies in force, 396,965. In 
the first half of 1909, 21,000 new policies 
paid for covering $60,000,000, an in- 
crease of $3,000,000. 
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Question—I wish to know the date 
on which the Walla Walla of Walla 
Walla, Wash., went into the hands of 
the receiver. Kindly let me know what 
portion of the unearned premium the 
policyholders will be entitled to. 

Answer—The Walla Walla of Walla 
Walla was placed in the hands of the 
receiver on Dec. 30, 1908. All policy- 
holders are entitled to return premiums 
pro rata from that date as the policies 
were automatically cancelled when the 
company was placed in the receiver’s 
charge. 


The subjects of concealment and mis- 
representation are frequently treated 








separately, especially in digesting the 
cases. Nothing, however, is to be 
gained by an attempted division of this 
sort in a general survey of the subject. 
The line where concealment ends and 
misrepresentation begins is too 
shadowy a one to spend much time in 
defining. In fact concealment is often 
misrepresentation, and misrepresenta- 
tion very frequently is evidenced by 
negative acts of concealment. 

Both savor of fraud and it serves 
every purpose to treat the whole clause 
as contained in lines 7-10 embracing 
concealment, misrepresentation, fraud 
and false swearing as one general pro- 
hibition against conduct violating the 
principles of common honesty which 
should prevail between the parties to 
any transaction. 

In the language of the policy, it is 
concealment or misrepresentation re- 
specting “any material fact or circum- 
stance” concerning the “insurance or 
the subject thereof” which makes the 
policy void. 

What, then, is a material fact or cir- 
cumstance concerning the insurance or 
the subject thereof? What is conceal- 
ment, misrepresentation, fraud and 
false swearing as these terms are used 
and as they have been construed? 

It is clear that any fact may be fairly 
considered material, which might have 
influenced the company in its determi- 
nation of the acceptability of the risk 
or of the rate of premium to be charged. 

Concealment and misrepresentation, 
as those words are used in the policy, 
thus impart a relation to some material 
fact. If the fact is immaterial, then 
there is no concealment. 

In the language of one of the cases: 
“Concealment according to the law of 
insurance is a designed and intentional 
withholding of any fact material to the 
risk, which the assured ought in hon- 
esty and good faith to communicate; 
and any fact is material, the knowledge 
or ignorance of which would materially 
influence the insurer in making the 
contract at all or in estimating the de- 
gree and character of the risk or in 
fixing the rate of insurance.” 

(Mascott vs. First Nat. Fire Ins. Co., 
69 Vt. 116.) 

Under the above principle a material 
fact must relate to the hazard, physical 


or moral, and if known to the assured. 


and of sufficient moment to affect the 
acceptance of the risk or rate of pre- 
mium cannot with safety be con- 
cealed—Lumber Insurance. 

Question—Can you inform me as to 
whether the United Insurance Com- 
pany of Chicago, now being formed, 
will be a union or nonunion company? 

Answer—The United will be a non- 
union company. 

Question—The British Underwriters 
of London, Eng., and the Royal Alli- 
ance Underwriters are soliciting sur- 
plus lines in our section through W. H. 
Crane Company, of London. What do 
you know about them? 

Answer—Best says these concerns 
are trying to imitate London Lloyds. 
Some one went to the address in Lon- 
don, but could get no definite informa- 
tion. The concern seems to be new 
and the small office staff of a boy, two 
girls and an old man did not leave a 
very favorable impression on the caller. 
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Prominent Chicago Agents — 
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FRFED.- §S. JAMES & CoO. 

171 La Salle Street, Chicago 
Agents for the Connecticut, Phenix, Mochanics & Traders, 
National of Hartford, British America, German Alliance, 
North British & Mercantile, Calumet, National Surety Co, 
and Casualty Co. of America. For Surplus Lines, unexcelled 
facilities in Central Insurance Company (Lid.) of England, 
The Leather Trades & General Insurance Co. of England, 
The Essex & Suffolk Equitable of England, and at London 
|) e ~ Exclusive Binding Contract with Guaran- 
teed Underwriters. 





RITCHELL MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole Agents: Pheenix of London; Springfield 
P. &M.; American, N. J.; United Piremen’s 
Spring Garden; Security, Ct.; County, Pa.j 
Camden; Teutonia, La.; Pelican; Westera Re 
serve; Commercial Union; Commonwealth. 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 
Agents for 
Newark Fire, ‘Newark, N. J. 
Capital Fire, Concord, N. H. 


State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 





Leading Agents and Brokers 
[CHURCHILL WHITTEMORE Co 
. Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 
Commission allowed non-resident agents 
on insurance on 6t. Louis properties. 


ETTIBONE & KROUSE, 
General Agents 
25 Walnut Street, Philadelphia 





Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohio and West Va, 





__ Actuarial. _ 
J H. NITCHIE, 





ACTUARY, 
153 La Salle S.reet, 
919 Association Building 


CHICAGO 


TELEPHONES: Central 739, Automatic 3002 





__ Mnsurance Attorneys. 


WOY M. MARSH 
R 


Attorney at Law, 
510 Oxford Building, 84 La Salle Street 


CHICAGO 


Life Insurance matters given especial 
attention. 





Hartwell Cabell. 
C—- & KOHL, 


J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Baak Bidz., Cincinnati, O. 


Special attention given to insurance cases. 
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WANTED—In large nonunion office, young 
man familiar with Chicago and Cook County 
business; must have underwriting experience and 
be capable of handling detailed office work. 
Good opportunity for the right man. 21-U, 
care THE WesTeRN UNDERWRITER. 


WANTED—Field position in Ohio, by a local 
agent of fifteen years’ experience. Address 
24-X, The Western Underwriter. 


FOR SALE—A live insurance .agency and 
real estate business in a growing city of 30,000 
population. An unusual opportunity for an ex- 
perienced man. 23-W 
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INSURANCE CQMPANY :: CHICAGO 


JAMES W. STEVENS, President 


Offers <xceptional inducements to reliable and who 
ere »sellahlo ons cormeane mae whe ore engestensed to or whe weal Me 


Address the HOME OFFICE; 
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1 MONROE STREET 


SURPLUS LINES 


For Local Agents, only after the channels have been exhausted. We can furnish you a policy 
on covering up to ,000 ina icate of London Lloyds Underwriters that accept 
A fire business only through our office. mmediate binders given. 1 commission rs to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBILE insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


New York Office: 
54 WILLIAM STREET 


1908 EDITION JUST ISSUED 


Prominent Patrons of Life Insurance 


The best canvassing work ever issued for life insurance agents. It contains the 
names of about 5,500 prominent bankers, lawyers, clergymen, merchants, manu- 
facturers—in fact, of all classes of men who carry insurance upon their lives from 
$50,000 to $4,000,000. 


Also Over Five Hundred Autograph Letters 


from men approving of life insurance, and giving their reasons for so doing. This is 
the most complete list of large insurers ever compiled. The names and letters are 
arranged in geographical divisions by States, cities and towns, thus giving agents the 
names of large insurers in their immediate localities. 

This work is now ready fordelivery. Printed on fine paper and handsomely bound in 
cloth and flexible leather covers; pocket size, for convenient use. 


PRICES: Cloth Covers, $1.00 percopy; Flexible Leather Binding, $1.25 per copy 


Send 10 cents for sample copy of Leaflet written concerning this book entitled The 
Force of a Good Example. 


THE SPECTATOR COMPANY, 135 William St., New York 












Chicago Office: London Office: 
159 LA SALLE STREET 123 BISHOPSGATE STREET 














THe AMERICAN APPRAISAL Co. 


Boston, Weld Bru ane NEW JOR Wall Street Exc +, + 

ing. 

ares, SA 
’ . ui x 4 

CLEVELAND, Garfield Building. ” U.S. A. BAN FRANCISOO, 


C. L 
TORONTO, Bank of Hamilton Building. 
The Standard Authority on Physical Values. Disinterested Appraisals. 


L t The Card Index System 
€ for Local Agencies to You 


Explain By using one of our Card Index Systems, 


listing each policy on a card and filing to 
the date of expiration, you do not have to waste time writing up 
expiration registers and in searching for renewal dates. It is im- 
possible to miss an expiration by using our system. 





We shall be very glad to give you foll information regarding a system 
that will fit your agency if you will write us. 


We shall also be pleased to quote prices on special ruled cards made to 
your order. 


BROOME MANUFACTURING COMPANY 


PERU, INDIANA 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 
Fire Protection Engineers, Contractors. nts. 





Raters. Builders. solicitors. 

Special Agents. Students. Architects. 

Examiners. Inspectors, Engineers. 

Company Officers. Local Board Officials. Technical Schools, 

Brokers. Adjusters, Property Owners, 

Insurance Clerks. General Agents. 

And all others interested in Fire Hazards, Inspections and the Safe-guarding of 


Property. 
PUBLISHED BY 








UNION LIFE INSURANCE CO. 


OF CHICACO 





HOME OF FICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner Strate and Madison Streets 





Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 





FOR GENERAL AGENCY Address, THE HOME OFFICE 











W A NTE D 
Salaried Field Men 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President, Rookery Bldg., Chicago, Ill. 


Would like to hear from men with clean records in Ohio, Tennessee, 
Missouri, Kansas and Illinois. 


Address, PRESIDENT’S OFFICE, 
J. B. Sells, Assistant to President 


W J SCONSIN NATIONAL L| F 

Da cere crc cononn einenonte EE CASWELL BLOC RR 
PROGRESSION SECURITY 
POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 











July 12th, 1908. 


October 12th, 1908. Held first meeting of stockholders, having secured charter with $1,506,000 


applications upon which $43,256.88 premiums were all paid in cash. 

November 20th, 1908. Business written $1,763,500, Premiums, $51,346.07. Now with an Agency 
Force in Wisconsin of 54 insurance men—with both Policy and Agency Con- 
tracts that meet every requirement, the Wisconsin National Life is the 
Company you want. 


For an Agency Appointment address the Home Office 


ATTENTION !! 


The new MONTHLY PENSION POLICY issued by the 
OLD COLONY LIFE is a sure enough winner. 


It is the ideal family man’s policy. When the head of a family dies 
iple death, viz: the HUSBAND dies; the FATHER dies, 


there occurs a tnple d 
and his INCOME dies. 

The Old Colony Life contracts to pay the family on the first of each 
month for a period of twenty years, a pension of $25.00 or $50.00. 

The premium rate is the lowest ever devised, and the policy provides for 


all of the modern nonforfeiture features. 
WRITE FOR COMMISSION RATES AT ONCE 
This policy is the best seller that has ever been put on the market 


OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 
United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
iHome Office: Heyworth Buliding, Chicago 








Issues Poricres THat Seiy Because oF} 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 





SHE INSURANCE FIELD, - P. 0. Box 617, Louisville, Ev 


ZENO M. HOST, Director of Agencies 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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HAT the big problem of the cas- 
E ualty business is the agency prop- 
osition must be impressed upon 
anybody who gives the subject even 
casual consideration. Passing over the 
question of underwriting profit or loss, 
which depends largely upon whether a 
company has good or bad agents, one 
may taken up the tendency of recent or 
proposed legislation and department 
rulings and an examination of them will 
show their origin to be largely in dis- 
putes which have arisen because the 
companies’ agents have not in the ag- 
gregate been up to the standard to 
which they should have measured. 

During the past year the executive 
committee of the International Associa- 
tion of Accident Underwriters has de- 
voted most of its attention to endeav- 
ors to head off standard provisions in 
accident and health policies or make 
them as little onerous as possible. Dur- 
ing the coming year even more work of 
this kind will probably be necessary. 
The demand for regulation of policy 
forms arises from disputes and dissat- 
isfaction over adjustments of claims. 
Could these be traced to their origin, 
it would be found that in a very large 
number of instances these disputes and 
disappointments have risen because the 
agents have not properly presented or 
have actually misrepresented the poli- 
cies when they sold them. 

The branch of the business which 
chiefly is responsible for the undesired 
attention the accident companies are 
getting is the industrial health and ac- 
cident. Comparatively young and of- 
fering a field not before worked, this 
branch drew to itself a very large class 
of “undesirable citizens” as agents. The 
companies know it and through the 
Detroit Conference have worked for 
years to improve the situation. They 
have done much in this direction, but 
there still are among their agents 
enough bad ones to do no end of harm. 
They have sold policies to thousands of 
working people without going to the 
trouble to explain what they contained, 
and when the assured thought he had a 
claim he found he had not or had one 
much smaller than he supposed. This 
has caused the complaint which is re- 
sulting in standard provisions, and it is 
going further. A claims man who rep- 
Tesents several high grade companies 
writing commercial policies, stated re- 
cently that it is now the common thing 
to find on every jury before which a 
cas€é may come, some man who has 
been “stung” in an industrial adjust- 
ment and “has it in” for accident com- 
Panies generally. Furthermore, he finds 
in adjusting commercial claims that the 
assured often expects trouble because 
one of his employes has not received 
what he considered fair treatment on 
an industrial adjustment. Doubtless 
there are other contributing causes to 
this trouble, but the fact remains that 
if the agents had made the assured un- 
derstand what they were buying they 
would have known what was coming 
them or they would not have bought. 
n either event it would have been 
better for the reputation of accident in- 
Surance generally. 
he state auditor of Iowa recently 
d that companies may not write au- 
tomobile liability insurance in that state 
on the ground that such insurance is an 
incentive to reckless driving and is 
against Public policy. Many will differ 
with Auditor Bleakley on this point, but 
it must be admitted that he has con- 
ty The main 


Tule 


derable reason on his side. 
azard in an automobile is not in the 
Orespower but in the driver. So long 
as agents are found who will take no 





account of the personal element and 
will insure a drunken, reckless owner as 
readily as they will the most careful, 
steady man, the companies will have 
large claims to pay and the public will 
have some justification for looking 
askance at a corporation which makes 
it a business to shield an irresponsible 
person against the results of his own 
folly, of which the public is the victim. 

The surety companies seem largely 
to have escaped legislative troubles 
so far, but they will be in luck if they 
continue to do so. The best opinion 
is that the present rates are necessary 
to take care of the expenses and losses 
and leave a fair margin of profit. If 
there is serious fault to be found it is 
in the fact that the losses are too high 
and consequently the premiums have 
to be as large as they are. In any kind 
of insurance the fortunate have to pay 
for the unfortunate, the careful for the 
careless, but when agents will execute 
contract bonds for people they ought 
to know are not fit to be bonded, and 
take fidelity applications from persons 
they have good reason to believe are 
not straight, even though they can 
name a few friends who will vouch for 
them, the losses will continue to be 
heavy, the good contractors will be 
taxed to enable their cheap competitors 
to continue in business and underbid 
them and the estate of the widow and 
orphan will be levied upon to help pay 
for losses that never would have oc- 
curred had the agents had the proper 
intelligence and sense of responsibility. 





The number of people being killed 
and injured in automobile accidents is 
increasing rapidly with the growing 
number of machines in use. Statistics 
seem to indicate that so far this year. 
the total number of killed and injured 
is nearly double for the same period 
of 1908. Add to this the property dam- 
age, and the results of the automobile 
are costly. 

It all goes to show the absolute need 
of protection. The most careful driver 
is subject to danger. Automobile lia- 
bility and property damage insurance 
should be carried by every owner and 
he should be further protected by acci- 
dent insurance. The automobile has 
come to stay. Thousands of dollars 
are invested in machines. It will be a 
more fertile field every year for insur- 
ance agents. It is a line of business 
that can be developed and the agent 
who keeps tab on automobile owners 
and can properly protect them will 
build up a nice income. 





The claim investigator is an impor- 
tant factor in a casualty office. He 
must secure the facts. Diplomacy is 
needed every minute. His work must 
be executed with care. Legal training 
is a good asset when it comes to lia- 
bility claims. In fact, some companies 
require it. 

An investigator has to know human 
nature fully. He must get the confi- 
dence of those most powerful. The 
main object should be to be close to 
the men in power. 





Improvement in all lines of casualty 
and surety business is evident at the 
present time. Some of the surety and 
liability companies are doing a greater 
business than ever before, and com- 
panies of other classes do not appear 
to be behind them. This is the time 
for the agent to get in with the tide 
and reap some of the fruits of pros- 
perity. 





DEVELOPING SOLICITORS 
FOR CASUALTY INSURANCE 


By T. T. Toncue* 


How can we best develop the business getting 
talent? Talent it is, as the writer has seen 
some of the brightest men make dismal failures 
of their efforts, though seemingly at an advan- 
tage because of education, extended acquaint- 
ance, popularity and energy. Those of us 
favored with agencies of companies with mul- 
tiple lines are better fortified for securing and 
holding desirable solicitors than those with 
restricted line companies, for the reason that 
the bent or inclination of the individual may 
favor one or two lines, whereas other features 
of the business would not appeal to him or 
arouse his interest. 

he men must like the business and what 
it stands for to be successful. It is impossible 
to go out on a soliciting campaign and represent 
the merit of the company without believing it is 
“all wool and a yard wide.” Without this 
feeling of confidence a man cannot throw into 
his argument the force and effect that is de- 
manded to be contagious, and it is contagion in 
the form of the belief created in the mind of the 
prospective insurer that wins the day. A_ half 
hearted representation of the wares offered 
means one sure thing, that is, a missed deal 
from the beginning, and the only interest in- 
volved is a feeling not of what will be accom- 
plished but how to get the interview speedily 
ended. Soliciting material comes from all walks 
in life. After many are tried there is one here 
and one there that shows the earmarks of 
success and stick-to-it-iveness; the latter feature 
being the redeeming one, as few are suffi- 
ciently patient or financially able to stay to get 
the rolling snowball started until it reaches such 
a proportion that it will yield a livelihood. 

. a o 


Alluding to the multiple line advantage does 
not mean that the average solicitor can or will 
take an interest in all lines that the company 
offers, and make a success of it. On the 
contrary, this is not only an exception, but a 
rare exception. It is up to the agency man- 
agement, if his candidate proves likely, to de- 
termine what lines, and how many, seem. in- 
teresting to him, and when it has determined 
the line or lines that arouse his interest to 
the greatest degree, push him on these to the 
limit of his capacity. For instance, I have in 
mind a successful liability solicitor, who, when 
he writes an accident or burglary policy, suc- 
ceeds only for the reason that the risk went to 
him and not he for the risk, and such results 
to his credit are numbered only by the times 
some kind friend offers him the business. Other 
cases are identical, and in the writer’s experi- 
ence successful accident and burglary applica- 
tion getters are foolishly ignorant of the liability 
manual, and cannot quote intelligently on the 
simplest risks; or will ask for a new boiler 
rate card for each inquiry in this department 
that they may have. 

* 





In developing a solicitor it is necessary that 
he like the business, at least one or more lines 


in it. He must have energy to prosecute the 
work. He should be sted, and, if possible, 
kept posted. He should be a busy man, and be 


moderate with petty vices during 
and never smoke whilst soliciting trade. It 
creates an impression with a man of affairs 
that the solicitor has both time and money to 
burn and minimizes the good impression he 
would otherwise make, if he were quick, active 
and ready to move on for other engagements 
awaiting him. 

In the beginning, it is highly desirable for 
the general agent or someone cloeely identified 
with the work to assist in closing some busi- 
ness for the new man. Let him hear an older 
agent’s arguments. He is naturally timid and 
not too familiar with his own contract, and 
possibly ignorant of the competitor’s. He needs 
and should have experienced assistance. He 
should be impressed with the futility of criticis- 
ing a competitor’s financial condition or policy 
contract without proper data in hand to prove 
his statement, and then only in the defense 
of his company, and to secure the business. 
Many times a golden opportunity is thrown 
away when the demerits of a competitor are 
decried rather than the merits of his own com- 
pany proclaimed. This fault is not confined to 
the novice in the profession, and the hint can 
be taken to heart by many of the older heads, 
who sometimes get sidetracked in a warm fight. 

. * * 

There is much lost motion in this business that 
solicitors. new and old. do not realize. This 
is caused by the lack of definite purpose to do 
the work. It consumes time, and if they ride, 
much car fare, and is an evil that should be 
checked as far as possible, as it has a strong 
tendency toward discouragement. This should 
be remembered early in the career of the 
solicitor by cautioning him against long jumps, 
or trying to cover too much ground, with the 
mistaken belief that he is working hard, where- 
as the same time used in working close while 
in a section, and combing it thoroughly, would 
be far more satisfactory. 

A solicitor means, of course, a worthy repre- 


usiness hours, 


*Mr. Tongue is the successful general agent 
of the Maryland Casualty at Baltimore, Md. 
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sentative, one not to be apologized for. He 
should be truthful, neat in appearance, and of 
good habits, thus securing and holding the 
confidence of his customers. He should have 
stamina that will not disappear with competi- 
tion, and he must never retreat when he is 
faced with a lower rate, which, by the way, 
is not always the fact, but a feeler thrown out 
by the prospective buyer to determine how low 
he can secure the insurance. Even if a lower 
rate is offered, he should have courage to stand 
his ground and endeavor to get his company’s 
price, which, probably, is sufficiently low, com- 
mensurate with the risk to be taken. He should 
not assist in cheapening his own goods by 
showing a ready willingness to meet competi- 
tion, and especially is this important when the 
competition is by a company not worthy of such 
consideration. 

There is much wisdom in the expression of the 
successful merchant who said that a postal card 
could sell something that a person wanted, but 
it took a salesman to sell something that was 
not wanted. 

_ >. * 

If the solicitor realized his inde 
would jealously guard it and make 
respect I presume nearly all agency offices are 
practically arranged alike in that they furnish 
the solicitor with desk facility, telephone, post- 
age, and every appurtenance for the conduct 
of the business without cost, and pay him 
within 5 percent of the contract, with no 
responsibility whatever save the expectation of 
his hustling to add volume to the premium 
income, which every general agent is morally 
bound to give his company. How many general 
agents can meet their operating expenses on 5 
percent? The solicitor is absolutely relieved 
of all care and has the entire business day for 
six days in the week to devote to his work, 
with others to run the trouble wagon for him. 

o * @« 

To maintain an organization that will keep 
the agency force up to the standard, new re- 
cruits have to be secured whenever possible. 
Every general agency will lose from time to 
time members of its working force by death, 
resignation, etc., but too many special agents 
prove objectionable. An important feature that 
is due the special agent is protecting his busi- 
ness from others as far as possible. ake it an 
office rule to make one man’s dusiness his own, 
and to be so respected by erhers. There are 
times when it seems reasonably sure that this 
should not hold good, but the practical applica- 
tion in the long run establishes the fact that the 
method is just to all, for sooner or later each 
fellow’s ox will be gored. Of course, when 
outside interests control the risk the general 
agent must decide for the best interest of the 
company, whether to renew the business for 
such interest or let it go off the books. In 
many cases the latter evi is the one to choose. 


ndence, he 
ay. In this 


Financing the solicitor and his business in 
view of the general agent’s thirty days settle- 
ment contract, is a live question that each man- 
agement can best determine for itself. Ad- 
vancing or guaranteeing new men, with the 
hope of making them producers, is a costly 
pastime that many agents have indulged in, 
and the experience gained is not such as to fill 
us with enthusiasm in considering new deals. 
This question has to be approached with great 
care by the general agent, or he will sometime 
miss a good man that a little help would start 
along the road to success. Furnish your men 
with regular statements of their accounts with 
the office. If they are running behind, it gives 
you a good reason to prod them and remind 
them that some new business would be a good 
way to liquidate. If, on the other hand, they 
have not drawn up to the limit and show a 
balance in their favor, it looks good, whether 
they are needing the cash or not. Likewise 
keep before them a statement of their unpaid 
premiums, advising them of daily payments 
made on same. It robs them of the excuse 
the last of the month that they thought many 
had been paid, when the general agent is 
hustling raising the necessary for the monthly 
remittance. After all, if two offices are man- 
aged alike, or the same questions approached 
by any two managements in the same way to 
secure like results, local conditions control 
the situation, and each agency has to adapt 
itself to such conditions, but it is confidently 
believed that something from the ex 
each can be dovetailed into an 
strengthening the other. 


rience of 
assist in 





“When one has something to sell, 
whetlier it be merchandise or health 
and accident insurance, his chief and 
greatest concern should be to see to 
it that his goods are being offered in 
the widest possible market, since the 
larger the market the greater the sales.” 





“Brevity is often desirable, yet it is 
as often objectionable in one’s solicit- 
ing. It is all right when it says all that 
should be said. Too often it fails to 
describe justly the object in hand, 
when it stops with only a half of the 
real merits. Guard against needless 
repetition.” 








u 


THE WESTERN 





UNDERWRITER. 








Liability Insurance 
—_—_ — 

With the increasing use of moving 
picture machines, the hazard of thea- 
ter liability is increased. Falling lan- 
tern slides or parts of apparatus have 
brought claims against the owner or 
lessee. No theater owner or lessee 
should be without a public liability pol- 
icy. The theater hazard is not light. 
Accidents are always liable with a large 
audience not looking for danger and 
with many employes at work. 











Every liability agent knows there is 
a vast amount of rate-cutting in that 
line. There is reason to believe, how- 
ever, that the reports are somewhat 
worse than the facts. Recently a rep- 
resentative of one large company in 
Chicago was telling about the very low 
rates another charged on a particular 
class of risks. His statement was 
doubtless correct. Yet the other com- 
pany is not a rate-cutter in the ordinary 
sense. It is one of the largest and 
most conservative companies in the 
business, but on that class it has a low 
rate, probably due to a favorable ex- 
perience. Nearly every company has 
some pet classes on which it quotes 
lower rates than do most other com- 
panies. An agent coming in competi- 
tion on one of these classes jumps at 
the conclusion that the agent or com- 
pany offering the lower rate is a rate- 
cutter, when in fact the rate quoted is 
— that company’s experience justi- 
ies. 





Grace Reals, an actress, appeared be- 
fore a jury in Judge Tuthill’s court this 
afternoon and testified in the suit 
brought by her husband against A. W. 
Adamick, a druggist at 233 North Clark 
street, for damages of $50,000. Because 
of a mistake in a prescription filled at 
the defendant’s store, it is charged, 
Miss Reals’ voice has been ruined. The 
prescription was for a gargle, and, it is 
asserted, the preparation given her per- 
manently affected her vocal organs.— 
Chicago Evening Post. 

The plaintiff was given judgment for 
a considerable sum. It is such cases 
that show the need of druggists’ liabil- 
ity insurance. 


POINTS ON INVESTICATING 
LIABILITY INSURANCE CLAIMS 


One of the claims men of the Mary- 
land Casualty gives some advice as to 
investigating cases. He says: 

“Now comes the most difficult task, 
to my mind, in investigating; judg- 
ing the witnesses. Nothing but a con- 
stant study of human nature will be 
of any assistance in this regard. One 
does not have to be a physiognomist, 
or a mind-reader, or to be versed in 
the intricacies of psychological phe- 
nomena, but he must know and un- 
derstand human nature in its every- 
day clothes, and understand it well. 
Don’t treat with the ignorant “hunky” 
as you would with skilled mechanics. 
It is not reasonable to suppose that the 
ignorant negro or foreigner can give 
you any technical information. Get a 
Statement from him as to what he saw 
or didn’t see, and then leave him glori- 
ously alone. Empty barrels, you know, 
make the most noise, and if you start 
one rolling down hill, he will tell all 
he knows, and more. It is even doubt- 
ful whether it is best to take any state- 
ment at all from that class of foreign 
labor who cannot, or will not, speak 
English. If you have not an interpre- 
ter friendly to you, don’t. take wit- 
nesses’ statements unless they can 
speak English. A personal experience 
in Chicago brought the need of this 
home to the writer. I was using a 
young fellow in one of the large starch 
plants to interpret the testimony of 
Russians. I used him on several cases, 
and was much surprised to find that all 
the cases went to the same lawyer. I 
was still more surprised when I found 
that this chap was taking the injured 











persons to this lawyer and, of course, 
giving him the benefit of his knowl- 
edge, while he had in many instances, 
given me the lie. All foreigners who 
cannot speak English are not fools, 
and no more convincing evidence can 
be obtained of this than several months 
of association with them in this class 
of work. Too much thought cannot 
be given by the investigator to this 
interesting feature of his work. Study 
human nature. 
* * 

“In taking statements from witnesses, 
it is a common mistake for us to put 
words into their mouths, of the mean- 
ing of which they know nothing. This 
is very hard to guard against. The 
importance of fitting the statement to 
the intelligence of your man should not 
be treated lightly. The mere signing 
of a statement couched in your own 
particular style will not keep the astute 
attorney on the other side from tearing 
it to pieces, and discrediting its authen- 
ticity when it is used at the trial table. 
An ignorant negro is not likely to say 
‘the large ratating fly-wheel on the gen- 
erating machine got beyond control, 
and when the centrifugal force became 
greater than the centripetal force, the 
immense wheel burst, due, perhaps, to 
some latent defect in its construction.’ 
Ridiculous, you say? Yet I have seen 
some statements taken from men who 
could neither read nor write, that were 
as absurd as the above. 

“Often we are called upon to explain 
some intricate machine, or part there- 
of. It is not supposed that we under- 
stand every piece of machinery that we 
come in contact with; but it is ex- 
pected that an intelligent report be 
given. In my opinion the best aid 
toward this end is to get someone who 
thoroughly understands machinery to 
explain it. I do not mean to take some 
bookkeeper or clerk out of the as- 
sured’s office, and listen patiently to 
his blind exposition of something he 
knows nothing about but which his 
imaginative mind will paint vividly to 
you. What is wanted are facts and 
not theories. If a word picture cannot 
be painted from one’s own knowledge, 
in important cases, it is always best to 
get photographs. These mute wit- 
nesses are often of the greatest impor- 
tance. If you are endowed with any 
artistic proclivities, it never goes amiss 
to make a sketch of the scene of the 
accident or of the machine on which 
the man was hurt. 

* * * 


“Examinations of witnesses should 
be made with strong self-assurance. 
The party being questioned must have 
some respect both for your authority 
and knowledge. It is well not to lose 
sight, while on the premises, of the 
fact that you are there to ask ques- 
tions and not to be questioned. Often, 
to disclose your identity means failure 
to secure the information you are after. 

“Nothing should be taken for granted 
in any line of investigation. It is the 
easiest thing in the world to have some- 
one tell you all about it. With what 
suavity the office man tells you how 
the fool stood right over the blast and 
was killed—Just had no right there, 
nor sense enough to get out of the 
way. You take it for granted and 
then wonder if the jury were not drunk 
when they rendered a _ verdict for 
$5,000. You just did not find out that 
the foreman sent the deceased back to 
the ‘shot,’ forgot that he was there, and 
pressed the electric button. 

“No one was ever criticised for get- 
ting too much information, but many 
have been cast into the ash pile for tak- 
ing things for granted. The rule of 
quality and not quantity is a good one, 
and should be worked hard in investi- 
gating, but better plead guilty of 
verboseness than cry aloud the defense 
of ‘somebody told me so.’” 





The fool derives no profits, but in- 
vites a repetition of punishment; the 
wise man takes precious good care that 
he doesn’t get another blow from the 
same source.—Business Builder. 


Miscellaneous Lines 
= 


Lawrence F. Smith of the Empire 
State Surety, who for the present is 
working in Chicago, is one of the old- 
est burglary insurance men in the coun- 
try. He has been in the service of 
many companies, has worked in vari- 
ous places from Boston to San Fran- 
cisco and understands the business thor- 
oughly. Mr. Smith’s specialty is res- 
idence burglary and theft insurance. 
He has worked largely among very 
wealthy people and has a number of 
clients who carry over $100,000 burg- 
lary insurance. 

One of his principles is never to 
quote a rate on a small amount of in- 
surance, until he is forced to do so. 
He has his rate card beginning with 
$20,000 and going down to $500. He 
quotes a large amount first and goes 
down the scale to a smaller amount 
only as the prospect insists that he will 
not take the larger. 

Mr. Smith makes a strong play on the 
value of the indemnity for damage done 
by burglars. He has sold many a large 
policy to owners of homes containing 
costly works of art, fine tapestries and 
the like by pointing out the damage a 
burglar might do in ten minutes with a 
knife. 

From long experience Mr. Smith has 
a large number of striking illustrations. 
For example, he sold a $2,000 policy to 
a wealthy man in New Jersey. Mr. 
Smith told him he ought to have 
$25,000, but he thought he knew his 
business. Shortly afterwards the as- 
sured’s daughter was married and re- 
ceived $10,000 worth of wedding pres- 
ents, largely sterling ware. The next 
day after the wedding being rainy, the 
gifts were not taken to a safety vault 
as intended. That night burglars en- 
tered the house and stole all the pres- 
ents and other property value at $5,000. 
Then the man took a large burglary 
policy. 








A man soliciting plate glass needs to 
have a set of cards on which to place 
information he gathers in his rounds. 
On one side should be four columns, 
one for number of lights, one for size, 
one for location, and one for the man- 
ual rate. 

On the other side of the card should 
be blank lines for name of assured, 
street and number, date of expiration, 
premium, name of agency now con- 
trolling the risk, amount of premium 
quoted. 





Within the last ten years more than 
10,000 boilers have been blown to 
pieces; 10,000 and more persons have 
been killed and above .20,000 injured. 
This, in addition to the property dam- 
age. This shows the need of boiler 
insurance and inspection. No owner of 
a boiler should economize by not in- 
suring. 





One of the companies, in speaking 
of steam boiler expirations, says: 

“In steam boiler insurance more than 
in almost any other line the securing 
of expirations is necessary as a prelim- 
inary to the solicitation of business. It 


is of no use to solicit boiler insurance 
in the middle of a three-year term or 
to solicit it a month or a week after it 
has been renewed for three years. The 
expiration date is three times as im- 
portant in boiler insurance as in lia- 
bility, because the former is up for re- 
newal but once where the latter is nor- 
mally up for renewal three times. Three 
years is a long time to wait for a risk 
to come around for renewal and we 
cannot impress upon agents. too 
strongly the necessity for securing 
steam boiler expirations as a prelim- 
inary to solicitation. Every agent and 
broker controlling liability insurance 
should control the steam boiler insur- 
ance.” 


~~ 


L. T. Block of the Travelers Indem- 
nity says as-to steam boiler losses: 

“The theory upon which steam boiler 
insurance is written is that there should 
be no losses to pay. All dangerous de- 
fects should be discovered and cor- 
rected, and every boiler under the su- 
pervision of the inspectors should be 
absolutely safe for the uses to which it 
is put. Such a theory must of necessity 
fail to some extent in actual practice, 
because perfection does not exist in 
the world, but it is approached to ‘an 
astonishing degree. Dangerous defects 
are discovered to an average of one in 
every seven boilers inspected. Some, al- 
though perhaps not all, of these de- 
fects, if allowed to continue, would 
result in explosions. No one can say 
just how many explosions have been 
prevented by inspection, but the num- 
ber is undoubtedly very great. It is 
estimated that one insured boiler in 
every 1,200 explodes. 

“A measure of the value of inspec- 
tions by insurance companies can 
therefore be gleaned by the following 
deduction from the figures just men- 
tioned: If one dangerous defect is dis- 
covered in every seven boilers in- 
spected, it is obvious that 171 danger- 
ous defects will be found in 1,200 boil- 
ers. For the sake of argument, let us 
assume, very reasonably, that one-third 
of the dangerous defects would have 
caused explosions. There would then 
have been 57 explosions out of the 
1,200 boilers. If one insured boiler in 
every 1,200 explodes, it is evident that 
the efforts of the boiler insurance com- 
panies have prevented 56 explosions. 
The average boiler explosion kills one 
person and injures one and a half per- 
sons. Therefore, these 56 explosions 
prevented would, if they had occurred, 
have killed 84 persons, and would in all 
probability have destroyed property ex- 
ceeding half a million dollars in value. 

“The premiums payable to the insur- 
ance companies for insuring 1,200 boil- 
ers would have approximated but 
$20,000 a year. With these figures 
placed before a steam boiler tfser it 1s 
difficult to conceive how he could pert- 
suade himself to be without boiler in- 
surace.” 








“It’s a lead pipe cinch that an agent 
will not write any business for this or 
any other company unless he makes an 
effort; and it is equally true that the 
greater his effort the greater will be 
his success.” 
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Surety and Fidelity 


The state board in Nebraska, which, 
under the law, fixes maximum surety 
rates, reduced the rates on depository 
bonds from 50 cents to 25 cents. The 
companies promptly ordered their 
agents not to write depository bonds 
in the state. It is to be hoped they 
will stand firm on this. Few, if any, 
classes of bonds have proved more un- 
satisfactory than those guaranteeing de- 
posits. The actual losses may not have 
been excessively heavy after all recov- 
eries had been made, but the fact that 
losses under these bonds must be paid 
immediately and these losses generally 
come during financial stringencies when 
the companies must make sacrifices in 
order to get the necessary money, 
makes many companies write them with 
great caution, even at the present 50- 
cent rate. 

Common sense would seem to dic- 
tate that when one depositor—whether 
a city, a county or a state—demands in- 
surance of its deposits which is not ac- 
corded to other depositors, it ought to 
pay the premium, in other words, when 
the current rate of interest on daily bal- 
ances is 2 percent, public corporations 
should receive only 1% percent, the 
other %4 percent going to pay the pre- 
mium on the bond. 








The financial embarrassment which 
has come upon the John Pierce Com- 
pany, one of the largest masonry con- 
tractors in the country, presents sev- 
eral interesting phases to surety men. 
Last fall this company had _ several 
large contracts in St. Louis at the time 
the rates on contract bonds were ad- 
vanced from 25 to 50 cents. More ob- 
jection was made to the advance in St. 
Louis than in any other important city 
in the west. Contractors said that they 
would not pay the new rates and soon 
it was announced that the John Pierce 
Company had secured the bond nec- 
essary on one of its contracts from the 
Mississippi Valley Trust Company of 
St. Louis at rates much below the 
standard, collateral being put up. It 
is said that the putting up of that col- 
lateral was one of the causes of the 
present embarrassment, the company 
having deprived itself of the use of a 
large amount of working capital needed 
in its business. 





The Fidelity & Casualty calls atten- 





tion to the danger of executing bonds 
for public officials who are receiving | 
ees or perquisites of some kind about 
whose legality there is doubt. In Ohio | 
Suits aggregating $100,000 have been | 


instituted against certain county officials 
who retained fees which are said not to 
have belonged to them. The attor- 
ney-general of another state has made 
demand on a number of ex-sheriffs for 
about $200,000 similarly retained. Then 
there is the well-known case where the 
supreme court of Illinois held a couple 
of years ago that ex-state treasurers 
for over twenty years had unlawfully 


retained certain perquisites which 
should have been turned into the 
treasury. 





Some time future generations will 
look back upon these present days and 
wonder at the anomaly of people as 
shrewd in financial matters as are the 
American of this period continuing to 
tolerate the system of personal surety- 
ship. How men possessed the nerve to 
ask others to sign bonds for them will 
pass understanding, unless it be upon 
the theory that unmitigated gall was 
an attribute to the people of the pres- 
ent generally. This theory will scarcely 
hold, as men do not ask their friends 
to furnish them fire, life and casualty 
insurance for nothing. 

It will be hard for our descendants 
to figure out what malign influence pos- 
sessed men to make them assume great 
obligations and endanger the future 
comfort of themselves and their fam- 
ilies, all for no consideration. And the 
people of those days will wonder what 
sort of courts their ancestors had that 
showed no more regard for the rights 
of widows and orphans than to accept 
such flimsy guarantees that their es- 
tates would not be squandered. 

Altogether they will be compelled to 
look upon us as we do upon those who 
burned the Salem witches—as pretty 
good people generally, but afflicted with 
somewhat unbalanced minds. 





“The difference betwecn the wise man 
and the fool is in the lesson each takes 
from the raps of hard fortune he re- 
ceives.” 





Men seldom get to success by the 
road they first pick out; but those who 
do get there look out the car windows 
as they go along, and when they see a 
station that looks like the right one 
they jump off and buy another ticket.— 
Business Builder. 





Real enthusiasm is not to be coun- 
terfeited. The imitation article is quick- 
ly detected. It fails to strike an an- 
swering chord and get the responsive 


“throb back” that real red-blooded 
earnestness commands. — Business 
Builder. 
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John P. Ryan 
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Accident and Health 


The Pennsylvania Casualty says as 
to under and over-insurance: 

“In the matter of fire insurance a man 
insures his property for 80 percent of 
its value because by so doing he can 
get a better rate. 

“In the casualty business there is but 
one rate and a man feels free to carry 
as much or as little insurance as he 
may desire and it is the rule rather 
than the exception that the business 
and professional man carries too little 
casualty insurance. He carries too 
great a part of the risk himself and 
really loses in the event of a claim, 

“Before approaching a man with a 
proposition you should if possible find 
out the amount of his income and en- 
deavor to sell a policy to your cus- 
tomer providing a weekly indemnity in 
keeping with the mopey value of his 
time. 

“In approaching a manufacturer, for 
instance, with a large income, a prop- 
osition involving less than $100 a week 
will hardly appeal to him. Endeavor 
to impress the prospect with the idea 
that you fully realize the importance of 
his position and so appeal to his van- 
ity by emphasizing the monetary value 
of his time. The large weekly indem- 
nities and the proportionately large 
death indemnities should be the sub- 
ject of your argument. The cost should 
not be brought in until the prospect 
has been fully impressed with the ad- 
vantages of the proposition. 

“While it should be your aim to see 
that each insurer carries an amount 
commensurate with his income, over- 
insurance is to be avoided in writing 
accident insurance as well as in any 
other line, as every effort must be di- 
rected toward reducing the moral haz- 
ard and offering no opportunity for the 
policyholder to make a profit out of 
his insurance. For this reason the 
amount of weekly indemnity is, limited, 
so as to in no case exceed the money 
value of the time of the person in- 
sured. We limit the amount of weekly 
indemnity to four-fifths of the actual 
weekly wages of the assured. In this 











and health insurance, but after watch- 
ing the working out of a large number 
of plans of different agents, the writer 
has arrived at this conclusion: The 
only way to solicit commercial busi- 
ness is to systematically apply one’s 
self to it the same as any other busi- 
ness and the system is about as fol- 
lows: Take a city biock, list the name 
of every man in it that has an income 
of $30 a week or more, as nearly you 
can estimate it, learn what you can con- 
cerning a man’s domestic relations, 
whether he is married or single, has 
children or a father or mother depend- 
ent upon him, etc., then select from 
your stock of policies one that you 
thing would best fit his needs, one that 
would give him the greatest benefits 
for the amount of money he would be 
called upon to pay for it. When you 
have this data call on the man in a 
businesslike way; do not attempt to 
sell him insurance, sell him protection 
to his income—protection against loss. 
Sell him a contract that provides him 
with an income when he cannot earn 
it. Sell him a contract that provides 
him with money at a time when he has 
no other income. Explain to him that 
the policies cover every illness and 
every accident without exception and 
for full benefits. Impress upon him 
first of all his present lack of protec- 
tion should he be ill or injured. Ex- 
plain to him how his expenses run up 
when disabled and then explain how 
your policy covers all of these things 
so that his illness or accident will not 
be a severe financial loss to him. If 
you get any encouragement try to get 
the application on the spot and try to 
get it on an annual basis. Do not 
cheapen your goods by being too will- 
ing to accept quarterly or semi-annual 
payments. 

“Go through that whole business 
block in that manner. You may not be 
able to get the ear of one out of ten 


{of them, but if you do not, put them 


connection the following schedule will | half know it, for there ie no other way 


be of assistance in determining the 
amount of weekly indemnity which a 


olicyholder should carry: 
early Wages. eekly Indemnity. 
$1,800 $30.00 
1,740 25.00 
1,560 22.50 
1,380 20.00 
1,200 17.50 
1,080 15.00 
900 12.50 
720 10.00 
624 9.00 
676 8.00 
540 7.60 
420 6.00 
360 5.00 





mercial business? 

This question was asked the United 
States Health and Accident and it is 
answered as follows, in its company 
paper: 


|} ance than by direct solicitation. 


down for the next day and sooner or 
later you will find that the whole point 
of the matter is to systematically go and 
call upon them. Work eight hours a day 
at this manner of calling on somebody 
or other, and you will get results if you 
know your business; yes, if you even 


of obtaining accident and health insur- 
The 
only way to directly solicit is to go 
and get within an arm’s reach of a man 
and try to sell him a policy; people do 
not call for insurance, they have to be 


| induced to take it. 


tonholing a man in the street and hav- | 
ing a five minutes’ conversation with | 


him, than others who go into every 
detail and spend hours trying to con- 
vince a man of the value of accident 





Keep down lapses.—Some men drop 
their policies for reasons beyond their 
control, but the majority of lapses can 


| be prevented by showing a little inter- 


est in the insured. Let him think he 


| is neglected, or fail to make a personal 
What is the best way to solicit com- 


effort to retain him, and often you will 
lose a risk upon whom you have spent 
time and effort, and who if kept in 
touch with would very probably have 
brought you directly, sooner or later, 


|} an additional amount of insurance for 
“Some men have more success but- | 


himself, or indirectly influenced others, 
by his good opinion of your contracts 
and company, to insure with you. The 
satisfied policyholder’s good word car- 
ries weight in many cases of which you 
know nothing.—H. B. Meininger. 
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Industrial Disability 


The agents controlling “debits” or 
large lists of policyholders in the in- 
dustrial health and accident business 
can make excellent use of their policy- 
holders if they work.in the right di- 
rection. 

Recently an experienced general 
agent wrote a circular letter to every 
policyholder on his books, announcing 
that he would soon pay him a visit to 
explain a “concession” which had been 
granted by his company to every pol- 
icyholder. When he arrived at the res- 
ideces of the insured he was, of course, 
granted an audience. He then ex- 
plained that in the future every policy- 
holder in “good standing” was to be 
allowed the privilege of earning a little 
money during spare time. The plan 
was to take a few circulars and hand 
them out to their friends and acquaint- 
ances and then endeavor to interest 
them in the policies. If they desired 
the agent to do the work after they had 
started the ball rolling, they were to 
use a postal card furnished by the 
agent to notify him of the name and 
address of the prospect and the agent 
would go there and write the applica- 
tion. Then so much commission was 
to be allowed the policyholder on each 
case. If the policyholder wrote the 
application personally some little extra 
commission was allowed. In this man- 
ner, the agent explained, the policy- 
holders could not only have their own 
policy practically free of charge, but 
could also earn quite a little extra 
money in an easy manner. As a spe- 
cial inducement he offered a fountain 
pen to each policyholder who secured 
at least five for him, either directly or 
indirectly, in one month. The plan 
worked well and now each month he 
receives from ten to thirty applications 
as a result and, in fact, has three men 
who work regularly during their spare 
time and who will make excellent 
agents in a short time. 

The plan is a good one. If a policy- 
holder recommends the company to a 
friend or relative the application is se- 
cured much more easily than on straight 
canvass and the ratio of lapse on such 
business is reduced to a minimum. 


cee ee 


Don’t neglect your lapses. Perhaps 
some temporary embarrassment, finan- 
cial or otherwise, may have caused 
your people to suspend payment for a 
month or two. Remember that your 
company has a special offer of rein- 
statement for all lapsed policyholders. 
If you are not aware of it, just write 
your company for particulars. There 
may be times when the insured may 
not be in the first time you call. Do 
not depend on their coming to the of- 
fice or mailing in. Go back again as 
soon as possible. Remember that with 
industrial business many policyholders 
become worried when the arrears mount 
up and if you allow the policy to run 
too far in arrears without attention, you 
are liable to lose the business. Keep 
friendly with lapsed policyholders. Do 
not quarrel with them or make any dis- 
play of temper if they make you call 








There may be good causes and perhaps 
they do not desire to acquaint you with 
them. Offer sympathy to them if in 
“hard luck” and if you keep in constant 
touch with them you will restore the 
business to good standing and keep the 
competitor from eventually getting the 
business on his books. Lapses are 
never counted as lost business by some 
experienced agents. They keep them 
as “back calls” at all times and have 
found it to pay. 





Too many agents form bad habits 
and these militate against their success. 
Some get in the habit of going to work 
late or quitting early, until the habit is 
formed. If an agent makes himself 
hunt up new material every day, thus 
getting new prospects, he will soon get 
into the habit and it will become an 
easy task. 

Possibly but few men enjoy inter- 
viewing strangers at the start, and 
yet when once the habit is formed the 
task ceases to be disagreeable. To 
break from the habit for a few days 
causes a man to get back again into 
the old rut. Daily repetition becomes 
a fixed habit. It can be made good or 
bad. 





What is needed by the agents who 
are not getting out of their fields as 
much business as they ought to and 
may, is not harder work, but better 
work. They do work hard—now— 
most of them, but they are merely try- 
ing to get risks that someone else has 
and blindly imitating someone else’s 
methods. The: same amount of work, 
directed toward creating new business 
by methods of their own devising, 
would produce more business, better 
business, permanent business, and 
would also bring to the agent the ex- 
hilaration that accompanies the con- 
sciousness of personal achievment as 
distinguished from the mere doing of 
a day’s work.—American Assurance. 





Making the business stick is one of 
the problems before the industrial 
agent. The lapse ratio is heavy. The 
first few months of an industrial policy 
are the most important. The main 
thing is to get the assured in the habit 
of paying every month promptly. When 
the policy was sold the agent was pres- 
ent with arguments and his personal 
magnetism. When the renewal comes 
around, the dollar will look big and 
he doubtless has forgotten much of 
what was told him 

At collection time he needs stimulat- 
ing. One or two points of the policy 
should be impressed on his mind. He 
should not be allowed to forget the 
benefits of his contract. 





“It takes brains and pluck and fore- 
sight and stick-to-itiveness to establish 
a business and keep it moving success- 
ward. But that is not all. We must 
add to these qualities the gentle art of 
making friends and then making good.” 





“The man who gets ahead is the fel- 
low who does today what the other 
man was thinking of doing next week.” 








two or more times after the premium. 


Dodging duty never brings success. 
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Bonds— Casualty 


Can command Bond or Casualty Business, 
IF Are seeking an Agency connection, 


YOU 


Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 
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AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 








CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 
Credit Insurance Only 


S. M. PHELAN, President 








E. M. TREAT, Vice-Pres. & Sec’y 





Insures Manufacturers and Wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can aaage use a few high-class solicitors. 
Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
wae Offices in All Principal Cities Us 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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